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Fine Example of 16th Century Portuguese Silver Work with Enameled Center, on Exhibition at the Metropolitan 


Museum of Art, New York 


CEERI O CERRO 


VON DEW. JHE & HANNE,NY 
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For Christmas va The Master Crofesmen 


at the three division facturics of the Gorhgm Com- 
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a this Chrismas. Every cemccivable gitt that can be 
{ wrought in seething silver has been prostoced by these 
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Production of Pearls in Tahiti 








Gems from Fisheries on Society Islands Expected to Reach Value of 

5,000,000 francs—Interesting Report to Department 

Describes Conditions of Pearl Fisheries and the Chance of 
Future Development 


of Commerce 

















WasuinctTon, D. C., Dec. 26.—The pro- 
duction of pearls at Tahiti, the largest of 
the Society Islands, is expected to reach a 
value of 5,000,000 francs this year, reports 
Consul Lewis V. Boyle to the Department 
of Commerce. Although Tahiti is not ot 
major importance in pearl fishing, Consul 
Boyle’s report is interesting because it pre- 
sents a discussion of the pearling industry 
by Phineas Haskewitch, one of the promi- 
nent pearl buyers of French Oceania, indi- 
cating that the proliferous resources of the 
islands are enormous and have not yet been 
properly exploited. 

All true pearls, except the fresh-water 
variety, are found in the sea in very close 
association with corals, according to the 
French expert. The pearl-bearing shell is 
found attached to coral rocks in the vicinity 
of barrier coral reefs, and still oftener at- 
tached to the coral bottom of inside lagoons, 
encircled by coral reefs or atoll islands. 
Corais are marine limestones formed by 
gelatinous sea animals called polyps, which 
extract carbonate of lime from the sea 
water, secreting it on the nucleus of some 
tock or of older coral formations. 

Pearls are concretions, consisting chiefly 
of carbonate of lime, with some admixture 
of an organic substance found in certain ma- 
rine and fresh water mollusks. The marine 
mollusk is the Avicula Margaritifera, of 
which the most important type is the so- 
called pearl oyster—Meleagrina Margariti- 
like the coral- 
forming polyps, live upon coral reefs and 
shoals about islands and shores of the trop- 
ics. The oyster is entirely enclosed by a 
membraneous covering or mantle, which ex- 
tracts carbonate of lime from the water 
This lime is mixed with organic matter 
and secreted all around the mantle in build- 
ing the shell. When a foreign element en- 
ters the shell, or the body of the oyster it- 
self, these secretive processes are directed 
towards covering it up, thus giving rise to 
a pearl, the building of which will continue 
as long as this pearl lies within the scope 
of the nacre-forming instinct. 

Corals and pearls are consequently of 
similar chemical composition and are formed 
by similar processes. Both the coral-build- 
ing polyp and the pearl oyster inhabit the 
shallow sea waters about the shores of the 
tropics. In addition, it has been found that 
the presence of coral is essential to the rapid 
growth of the mother-of-pearl shell. The 
discovery of coral consequently has been ac- 





cepted as an indication of the presence of 
pearls in the same vicinity. 

Tahiti is surrounded within a radius of 
1,200 miles by many tropical islands and 
coral atolls. Although pearls are known to 
occur about most of these islands only a few 
of them are being worked at present, owing 
to the difficulty of approach to the others, 
or lack of vegetable food and fresh water. 

Pearl diving is made difficult, by the fact 
that the French government, the possessor 
of the greater number of these islands, for- 
hids the use of diving suits. Many of the 
islands still are uninhabited and from time 
to time conccessions on such islands may be 
obtained from the government, and when 
the rights of the lagoons about these islands 
are included in the concession the use of 
diving suits is permitted. 

As only a few islands are being worked 
for pearls, the pearl oyster beds in these 
islands have been seriously depleted and the 
government now is taking steps towards 
regulating their exploitation, closing certain 
islands for periods of from three to four 
vears, a period sufficiently long to permit 
the breeding and growing of new beds, and 
opening up new islands, with great success. 
Marutea, an island opened this year, has 
produced some of the most beautiful pearls 
ever found in Tahiti. Hikueru is by far 
the most important of the pearling islands 
in the group and it is probably the most pro- 
liferous island in the world. Other important 
islands are Takume, Mangareva, Manihi and 
Penrant. 

There are two kinds of pearls found in 
these islands: the true oyster pearl, found 
at the greater depths in the large mother-of- 
pearl shell, and the “pipi” pearl from small 
worthless shells, found very abundantly in 
the shallow waters about all these islands. 
The true oyster pearl is usually white or 
greenish black, though fancy colors are not 
uncommon, and has a very good Oriental 
luster. It varies in size from five to 15 
carats, and usually is found in a button or 
pear shape, although round pearls sometimes 
occur. 

These pearls are in great demand on the 
Paris market, where they command very 
high prices. The “pipi” pearls are usually 
tinted to creamy white in color. They are 
much smaller in size, usually from one to 
three carats. They are of lower density 
than the oyster pearls and round shapes are 
more common. Their quality is inferior to 


that of the true oyster pearl, although a few 


islands, including Puka-Puka, Christmas, 
Penrant and Manihi, have been known te 
produce very beautiful pipi pearls. 

In 1923 the lower sector of the lagoon of 
Hikueru produced about 1,300 tons of shell 
and pearls worth about 2,000,000 francs. It 
was estimated that 2,000 tons of shells and 
3,000,000 francs’ worth of pearls passed 
through Tahiti from all sources during that 
year. From a commercial point of view, 
the year’s operations were very successful. 
In 1924 the diving season opened unsuccess- 
fully in Takume. After two months it was 
found that there was neither shell nor pearls, 
and the government was forced to open up 
Hikueru, the same sector that had been 
worked in the previous year. Thus the ex- 
penses of installation were doubled, much 
time was lost and production amounted only 
to 1,000 tons of shell and 1,000,000 francs’ 
worth of pearls, less than half that of 1923. 

An estimate of 1925 production has been 
made by calculating 120 working days to the 
season, an average daily working force of 
400 divers, and an average daily production 
per man of 100 pairs of shells, or 40 kilos. 
This works out to a total production of 1,920 
tons of shell for the entire season. An esti- 
mate of pearl production must be more un- 
certain, but it is ordinarily expected that a 
good pearl will appear for every 5,000 pairs 
of shells, or 2,000 kilos. Assuming the pro- 
duction of 1,900 tons of shells, there would 
be about 950 pearls. 

At the present average price of 4,000 
francs for good pearls, the value of the out- 
put would be between 3,500,000 and 4,000,000 
francs. The production of pearls for the 
year from all sources that would eventually 
come to Tahiti is expected to reach a value 
of 5,000,000 francs. 








Conformity with Costume 





N his “Jewelry Making and Design,” 

Augustus F, Rose gives the following use- 
ful information along lines THE JEWELERS’ 
CircuLar has long followed: 

“In order for jewelry to make its appeal 
it must be attractive enough to challenge 
other personal ornaments. The design 
should bear out the characteristic features 
of the costume. Costumes like those worn 
on the stage must be seen at a distance, 
they demand jewelry that will have its effect 
under the conditions cited. The power of 
attraction must be secured by the glitter of 
highly polished surfaces and brilliants of 
various hues, so arranged as to harmonize 
with the gorgeous costumes. 

“It should form part and parcel of the 
whole by permitting it to act as the key- 
note of the entire schemé, The kind of 
jewelry demanded by the peculiar conditions 
just cited would be very inappropriate for 
civilian dress. The civilian uses jewelry of 
normal size, noticeable only at close range.” 
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Start in Business Anew for 1926 





By Frank J. O’Donnell 

















wr i could only start again at the be- 

ginning of my business career!” That 
thought often comes to the minds of many 
business men. Looking back on the past, 
in the light of our present accumulated 
knowledge and experience, how much better 
we might have done many things! What 
errors and mistaken policies and practices 
we might have avoided; how much further 
ahead we might have pushed our business, 
and how much more successful we might be 
today! 

In other words, if we could live our lives 
over again, or start our business careers 
over again, we would be wonders! If we 
actually could start again at the beginning, 
would we really do any better than we are 
doing right now? The very best way to 
answer this question—the infallible test that 
will show conclusively whether we would 
or not, is—are we willing to do in the 
future what we think we would do if we 
had the whole to live over again? 

It is well for us to remember that a very 
similar chance to the one we had in the 
beginning is given to us every day of our 
lives. A new life is before us at the dawn 
of each new day. The future stretches out 
ahead of us just as it does before a new- 
born babe! If we can’t go back and start 
all over again, we can at least follow from 
today on the path that it would have been 
wisest for us to have followed from the 
beginning. 

This thought is particularly applicable at 
the present time. We are starting not only 
a new day, but a new year. And it is a 
custom of men at the beginning of a new 
year to stop for a moment in his onward 
tush and take stock of himself—to render 
to himself a brief accounting of how he 
has spent the past year, and to resolve to 
make a better showing on the profit side 
of his ledger during the year to come. 

A resolution to take some definite steps 
during 1926 to better our business is well 
worth making. Possibly what we resolve to 
do may cause us some extra trouble and 
seem a bit of a nuisance, but this will only 
be so at the beginning. The human mind 
likes to run comfortably in well-worn 
grooves that fit cosily, like old slippers, and 
protests against being shaken up. But it is 
this very shaking up that is responsible for 
all human progress, and the reward for the 
effort is that after we have shaken our- 
selves into higher grooves, we run just as 
comfortably ! 

So, if we have the common sense to start 
Plans for bettering our business, and the 
tenacity to live up to them, in a very short 
while the. practice of these better merchan- 
dising efforts will become a routine matter, 
Part of our daily habits, and no extra trouble 
or worry at all. And the improvement in 
‘ our merchandising methods will show on 
our cash registers. Sales will click up 
merrily. 

“Even the retailer who is doing what he 
considers a satisfactory business right now 
can improve on it by giving a little thought 





to his methods and his selling possibilities, 
and surely none of us _— to increased 
profits ! 

Perhaps the best thing we can do to start 
the new year right is to try for a fresh 
viewpoint on our business. We are so close 
to it day in and day out, and our conduct 
of it has become so much a matter of routine 
that there are many things about it we 
never notice or think of, but which would 
be immediately, and perhaps unfavorably, 
visible to an outsider viewing it for the first 
time. Once we had that fresh, searching 
viewpoint ourselves—when we first started 
in business. Now, years of familiarity have 
bred toleration and forgetfulness of matters 
that could be improved. 

Suppose you try, now at the beginning 
of the new year, to go back and regain that 
same enthusiastic viewpoint you had the 
day you first opened up for business. With 
that attitude, survey what you are doing 
and see if it entirely satisfies you. 

Are you running your business on a busi- 
ness-like basis? Do you control it—keep it 
under your thumb, by your book-keeping 
methods, so that at any time you know just 
where you stand—so that you are not going 
serenely on, heading straight for the rocks 


of failure without even suspecting it? Do - 


you know which items of your stock are 
paying, and which are not? Do you dis- 
continue poor sellers as promptly as pos- 
sible and concentrate your real effort on 
your good numbers? 

Do you pay your bills as quickly as you 
might, take advantage of all possible dis- 
counts, and strengthen that priceless busi- 
ness asset—your credit standing? 

Have you a definite merchandising plan— 
is there system in your selling? Do you go 
on putting special effort behind one selling 
drive after another—are you always pushing 
something? Do you take advantage of sea- 
sonal and other similar opportunities, and 
tie-up, wherever possible, with current 
events of popular interest in your advertis- 
ing and merchandising generally? Do you 
appreciate that keeping everlastingly at it 


’ constitutes genius in merchandising as well 


as in literature and art? 

Do you get the most out of your windows 
and store interior in the way you arrange 
and display your stock? Do you put real 
“kick” into your displays, and change them 
often? Do you keep your store clean and 
attractive, both inside and outside? Have 
you any waste space that you could put to 
work by stocking it with something to make 
more money for you? 


Are your employes intelligent, neat, 
courteous, loyal and interested in their 
work? Do you make it. worth their while 


to display these qualities? Do they try to 
sell as hard as you do? Do they know how 
to sell, or do they merely handle your mer- 
chandise? 

Do you read your trade paper and other 
good business literature to keep yourself 
familiar with current business conditions 
and trends, and modern merchandising prin- 
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ciples and practices? Do you advertise to 
the extent your business justifies, and do 
you see that your advertising literature is 
such that it will bring you a profit in cash 
and reputation’ fér the money you invest in 
it? 

Right now you are doing a certain amount 
of business, enough to clear your over- 
head and all expenses and give you a profit. 
Now, if you can increase your sales, your 
profit will increase in much larger propor- 
tion. Little out of the extra income will 
go towards overhead and expense. The 
heaviest part of that will be taken care of 
by the business you already do. That’s one 
big reason why you should fight hardest for 
those extra sales. If you can answer the 
questions listed above favorably, those ex- 
tra sales will take care of themselves. That, ’ 
and the habit of striving to sell every cus- 
tomer two articles instead of one—trying 
to make the sale of one article lead natu- 
rally to an additional sale of a related 
article. ° , 

Our industry as a whole has been pro- 
gressing steadily. We have learned how td’ 
fight for more business—to create business 
to analyze markets thoroughly, find out’ 
where possibilities for additional sales” 
exist, and then go out and get those sales! 
Are you keeping pace with your industry? 

Twelve months ago you probably won- 
dered whether you would be better or worse 
off or at a standstill a year from that day. 
You know the answer now. Are you more 
successful or better satisfied with your lot? 
It all depends on the effort you put forth 
during that time. 

Again you are in the position of looking 
forward and wondering what the year to 
come holds. Will you profit by the knowl- 
edge that neglect to make some good busi- 
ness resolutions last year, or neglect in 
keeping those you made is the cause of your 
being less:further advanced than you could 
have been? Or will you go along in the 
easy routine way, that, while it may give 
you a living, falls far short of gaining for 
yourself and your business the advancé- 
ment and the profits that could be yours? ' 

During 1926 will your business fall back, 
stand still, or go ahead? The answer is in 
your own hands. What are you going to do 
about it? 











The Hat Pin 


THE function of the hat pin, says A. F, 

Rose in “Jewelry Making and Design,” 
determines its design and construction. As 
this article of ornament is a_ fastening 
which comes in contact with veils and other 
material of like nature it must be made 
free from objectionable projections or 
points. 

The length of a hat pin stem is governed 
by the size of the hat in vogue. In de- 
signing it, the thought must be kept in 
mind that it is to be inserted with the hand. 
The size of the head should not be so 
large as to look conspicuous when*on the 
hat and not so small as to render it difficult 
to insert. With the requirements and 
limitations thus stated, the most practical 
shapes for the head seem to be such forms 
as the sphere, hemisphere, cone and their 
modifications. The surface. enrichment of 
these may be either. pierced, embossed or 
built up of many parts—C. W. C. 
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Is Payment to Salesman Payment to His Firm?* 





By Elton J. Buckley 

















RE is a letter from a Chicago reader 

H which raises an interesting and im- 
son. 

portant questio asia mu 

For several months we employed a salesman in 
the Chicago territory on commission. He booked 
the orders and our driver delivered the merchandise. 
We never let him collect a single account, and to 
our knowledge he never did. Sometime ago aga 
formed us that he would have to give up our - 
and go in something else. He returned our samples 
and we settled up with him. Since then we lost 
track of his whereabouts. ; 

All bis customers paid us direct, except One, 
who, for a long time paid no attention to state- 
epite. Finally, when we went after this delin- 
quent, he claimed he had paid the salesman. Asked 
to produce the receipt from salesman, he refused to 
do so. We brought suit in the Municipal Court, 
as the amount was small. The debtor could — 
even produce a receipt, but his wife took the = 
and swore that she had paid the ee . 
judge thereupon decided against us, stating t vate 
evidence showed the bill was paid, and if the 
salesman did not turn in the money it was our 
loss. We feel if this is good law every salesman 
should be placed under bond. : What is your opinion 
in this case? The amount involved is almost too 
small to justify an appeal, but we might appeal on 


general principles. E. W., Ine. 


Now if this is the law, in other words, if 
a payment to a salesman 1s necessarily pay- 
ment to the employer, regardless of all other 
evidence, then employers as a class are in a 
very serious position, because anybody who 
owes them money can at any time satisfy the 
debt by handing it to any employe—office 
boy, driver, or anybody—and even if the 
money never gets to the employer the debt 
is nevertheless paid, ; 

Is that the law? It is not. If this court 
decided the above case in that way, ruling 
that the account was paid merely and solely 
because it was paid to the salesman, his 
decision is contrary to the settled law on 
the subject and doubtless an appeal to the 
court above will get reversal. 

The long and well settled law on when 
the collection of an account by a salesman, 
agent or employe will bind the employer, 
in other words, when payment to the em- 
ploye will be payment to the employer, is 
here quoted from an established reference 
hook on agency: 

Authority to collect, like all authority of an agent, 
must be traced to the principal. Moreover, it is 
not to be inferred from mere employment as agent. 
To bind the principal the collection must be made 
by one who is not only his agent, but who has been 
clothed with authority to make such collection. The 
authority of the agent to collect, like his authority 
generally, is to be determined in the light of all 
circumstances surrounding the parties and _ their 
business relationship to each other. If the principal 
has apparently clothed the agent with authority to 
make collections, the debtor will be discharged 


from his debt upon payment to such agent, re- 
gardless of what subsequently becomes of the sum 


paid, 

All of which being briefly translated, 
means that before payment to a salesman 
or employe amounts to payment of the debt 
and discharges the debtor, it must appear 
that directly or indirectly the salesman or 
employe had authority to collect. There- 
fore the court that tried the above case 
should have gone further than merely re- 


*Copyright, December, 


Philadelphia, _ 1925, by Elton J. Buckley, 





quiring proof that the debt was paid to the 
salesman—it should have required proof that 
the salesman had authority to collect. If 
that wasn’t forthcoming, and it couldn't 
have been in this case, because the salesman 
never had collected before, judgment should 
have been given for the employer. 
Salesmen or other employes are often ap- 
parently clothed with authority to receive 
money, by a loose system of dealing. A 
salesman, for instance, who isn’t really sup- 
posed to collect, will be asked by a cus- 
tomer to take in checks or cash. He takes 
it in, and the customer gets credit for the 
amount on the books of the house. Possibly 
that occurs again and again, each time the 
house recognizing the salesman’s act by 
crediting the customer. One day the saies- 
man fails to turn in his collections and the 
employer seeks to avoid the loss by the plea 
that the salesman had no authority to col- 
lect. It won’t serve—he had clothed him 
with the apparent authority to collect by 
recognizing his act after he had done it. 
So that payment to an employe is never 
payment to the employer unless the employe 
receiving the money was expressly author- 
ized to collect it, or unless the employer 
had allowed him to do it and thus led the 
customer to believe that he had the right to. 








February’s Stone—Amethyst* 





By Ciara BELLE THOMPSON 
METHYST comes from a Greek word 
meaning “deprived of wine.” While 

Americans are not necessarily amethysts on 
that count, all who are fortunate enough to 
possess those beautiful violet stones are well 
endued—particularly if they happen to be 
February born. For the amethyst betokens 
sincerity, self-control, sobriety and tran- 
quillity. 

Steeped in hot water, then rubbed on the 
back of the neck, it affords an inexpensive 
cure for toothache, say the old tales, while 
worn by a rider—especially if engraved with 
a winged horse—it guarantees good horse- 
manship, with neither falls nor injuries.’ It 
is an excellent antidote for poor sight or 
faulty memory, provided it is used on the 
left hand; and it inspires its wearers with 
a daring love of truth. 

Saint Valentine wore an amethyst en- 
graved with a tiny Cupid, while Edward 
the Confessor possessed a mystic amethyst 
ring which was instrumental in foretelling 
his death and gave him time to put his 
kingdom in order. 

The favor of potentates, princes, prophets, 
poets and publishers .is drawn mysteriously 
and inevitably to amethyst owners—which 
may explain some published works, and 
some prime ministers. The amethyst brings 
good dreams in sleep and enterprise suf- 


ficient to carry out those dreams after 
awakening. 
Saint Andrew and the angel Barchie} 





*Sent out by The National Jewelers’ Publicity 
Association. 
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sponsor all born in February, who are under 
the sign Pisces and have as their flower 
the yellow primrose. 


ee 
Russian Refugees in America and 
Their Jewelry 





By ALBERT Parry 


HEN in the Summer and early Fall 

of 1923 the American Red Cross 
brought to this country several thousands of 
Russian half-starved refugees, who later 
formed a new and prosperous “Little 
Russia” on the upper west side of Man- 
hattan Borough, New York, a report which 
is often repeated even now became general to 
the effect that these impoverished nobles 
still had many diamonds and_ valuable 
jewelry sewn in their rags. As if in sup- 
port of this report, quite a few New York . 
jewelers and pawnbrokers were approached 
with offers of unmistakably Russian jewelry: 
old fashioned gold rings, heavy bracelets and 
“old mine” diamonds. But the amount of 
these goods offered for sale was very limited 
and nothing especially valuable on account 
of its age or art could be seen in the hands 
of the Russians. For the most part, this 
jewelry was offered not by the main body 
of the refugees but by a few Russian 
jewelers, who fled to Constantinople in 
1920 in the same destitute state as their 
compatriots of other trades and professions, 
but who after a while built for themselves 
small fortunes by buying up other refugees’ 
last valuables at ridiculously low prices. 

In the Winter of 1920-1921, while in Con- 
stantinople, I saw many cases where soldiers 
and Cossacks exchanged beautiful brooches 
set with diamonds and old golden snuff- 
boxes of the 18th century for a loaf of 
bread or a pair of shoes. Anyone could gev 
jewelry from these simple, starved Russians, 
as trading went on right on the dusty pave- 
ments of the crooked streets of the Turkish 
capital. Turkish passetsby, Greek’ brokers, 

sritish officers and even American blue- 
jackets took *advantage of the unheard-of 
bargains. Russian jewelers, however, were 
in a privileged position, as they better than 
anybody else knew the language and psy- 
chology of these sons of the steppes. 

Needless to say that while many of them 
sold their own jewelry, honestly acquired in 
Russia in former prosperous days, there 
was also offered for sale a great deal 
of plunder obtained by the “White” officers 
and soldiers in raids and pogroms of the 
Civil War. 

The nobles and soldiers had abundant time 
and many opportunities to dispose of these 
valuables, as their starvation in Constanti- 
nople lasted nearly three years (1920-1923). 
There is not much truth in the assertion 
that they had diamonds hidden on _ their 
bodies while taking charity from the Red 
Cross and other American organizations. 
If now we see diamond rings on their 
fingers, diamond pins in their ties and dia- 
mond-set watches and bracelets on _ their 
wives” and daughters’ wrists, we must not 
forget that most, if not all, of this jewelry 
is of a distinctly American make and has 
evidently been acquired in the course of the 
first two years of their American labor and 
the prosperity that they have enjoyed in their 
new home, 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
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The News from England 





Trade Conditions in Birmingham—Exeter Jewelers Win Suit to Recover 
Insurance on Stolen Pearl Necklaces—Campaign Against London Jewel 
Thieves—Diamond Cutting in South Africa—Window Smashers Visit 
London Shop—Christmas Novelties Attract Much Attention 




















Lonpon, Dec. 10.—The Birmingham manu- 
facturers have now completed most of their 
special Christmas jewelry, and the demand 
for polished diamonds for mountings has 
fallen off. Business is brisk, however, and 
the outlook for a good seasonal trade is bet- 
ter than for some years past. Backes & 
Strauss, the diamond merchants of Holborn 
Viaduct, say: “As is usually the case at this 
time of the year business is on the quiet 
side. Manufacturing jewelers have already 
mounted up their stock for the Christmas 
trade and are only interested in such sizes 
as they immediately require. Things, how- 
ever, have been decidedly brisk of late, and 
the outlook is very promising and it is con- 
fidently expected that trade over the festive 
season will be better than has been the case 
for some years past. Reports from the dia- 
mond cutting centers of Amsterdam and 
Antwerp are very encouraging, and quite a 
large number of buyers from the United 
States and other parts of the world have 
visited these markets. Stocks, anyhow in 
better grades, are very diminished, and with 
the great scarcity of rough that has existed 
for some months past, it will take some con- 
siderable time before supplies of polished 
goods on the market can be anything like 
normal.” 

x * x 

In the insurance claim case in the King’s 
Bench Division in which a firm of Exeter 
jewelers sued a Lloyd’s underwriter for the 
insurance on two pearl necklaces stolen from 
them by a customer the court has found for 
the jewelers, judgment for the value of the 
stolen necklaces, $7,000, and costs being 
given. Insurance underwriters contended 
the policy excluded loss by theft or cus- 
tomer dishonesty. The customer was con- 
victed of the theft some time ago. 


ee 2x 


Special committees that have been investi- 
gating the claims of various industries for 
protection under the Safeguarding of Indus- 
tries Act have just made their reports to the 
House of Commons, among the recom- 
mendations for protection being that of cut- 
lery, an ad valorem duty of 33%4 per cent. 
on certain cutlery goods imported from 
abroad being urged. In its investigations of 
the cutlery industry the particular commit- 
tee detailed for the job unearthed the inter- 
esting fact that knives were made in Shef- 
field when Julius Caesar landed in Kent. In 
1913 the cutlery industry there employed 
11,686 persons. Last year it employed only 
097. The committee found that German 
cutlery is offered for sale in the United 
Kingdom at values which are below the 
Prices at which similar goods can be profit- 
ably manufactured here, and that the acute 
unemployment in the English industry is 
directly due to said competition. It also 
found that the German cutlery wage is 
around 21 cents an hour compared with the 
English rate of from 27 to 35 cents an hour. 





A determined campaign against London’s 
jewel thieves and motor bandits, who work 
hand in glove with each other, has been 
started by Scotland Yard as a result of in- 
formation to the effect that the gangs are 
busily planning raids on jewelers’ shops this 
Christmas. The campaign commenced one 
night last week when eight tenders carrying 
between 40 and 50 members of the Yard's 
“flying squad” with two inspectors in 
charge, began their search of gang leaders 
concerned in recent jewelry shop raids. The 
Yard knows that the gangs number around 
100 expert criminals, many of whom are 
armed, and that most of the cars used in 
the raids are stolen by former chauffeurs 
and skilled engineers who have thrown in 
their lot with the jewel thieves. The gang 
also has its own section for receiving and 
disposing of stolen jewelry. Jewelers are 
naturally pleased at the precautions being 
taken to protect them against robbery this 
Yuletide when jewelry windows are more 
than usually tempting. 


* * * 


A controversy as to the site for the pro- 
posed diamond cutting establishment to be 
erected following government negotiations 
with a syndicate to launch a diamond cut- 
ting industry in Cape Town appears to have 
developed in South Africa. The mayor of 
Cape Town is putting forward the claims of 
his city as a site for the new enterprise. The 
government, it seems, considers that Kim- 
berley has prior right to the distinction 
since, through its industries committee it has 
emphasized the need for a diamond-cutting 
industry in South Africa the past three 
years, and is indirectly responsible for the 
negotiations now pending. The Minister of 
Mines is of the opinion that a very strong 
case will have to be made out against Kim- 
berley before the government will be willing 
to consider any other center for the estab- 
lishment of a diamond cutting works. Under 
the terms of the Diamond Cutting Act there 
can be no monopoly, and any person can 
approach the government for a similar con- 
tract to that now being negotiated and can 
place a factory in any city proved suitable. 
The Mines Minister thinks that once the 
fesability of carrying on a diamond cuttin? 
establishment in South Africa is demou- 
strated a number of factories will be started 
in various centers as has happened in 
Europe. So far, no contracts have been 
completed. 

x *k * 

A Johannesburg cable this week to the 
Daily Mail tells of a diamond mines agree- 
ment between Tanganyika Diamonds, Ltd., 
and the Anglo-American Corporation of 
South Africa, Ltd., whereby the latter will 
have sole control of the former for 18 
months during which time the corporation 
undertakes to develop the mine and erect a 
plant to wash 4,000 loads daily. The terms 
of this agreement, which is provisional, en- 
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title the Tanganyika people to half the gross 
value of the diamonds won, less government 
duties and costs of transport and valuation. 
During the 18 months’ period the corpora- 
tion is entitled, if it sees fit, to float a com- 
pany to acquire the mine with a capital of 
$6,000,000 half working capital and half 
issued ‘shares. It undertakes to spend at 
least $250,000 in developing the property. 
* * * 


The Collectors’ Curio Corner, conducted 
by a woman just off Piccadilly, was again 
visited by smash and grab jewel thieves a 
few days ago. The establishment has five 
thick plate glass windows. One of these 
was smashed during a fog and eight amber 
pendants valued at $500 and several other 
articles valued at $1,000 were stolen. The 
hole made in the window was just large 
enough to admit hand and arm. A pearl 
musical box fashioned in the form of a 
grand piano and valued at $1,500 could not 
be brought through the hole. Top shelves 
on which the most valuable jeweled curios 
are displayed are cleared every night at 
closing time and locked in a safe. This shop 
was raided by jewel bandits a year ago. 

*x* * * 


Christmas novelties are now making their 
appearance in the jewelry shops. Clouded 
crystal cigarette holders, full-sized combs 
with silver-plated hinges that fold up and 
fit a leather case 24%4 inches square, crystal 
bowls with imitation coral branches’ and 
colored glass fishes, a tiny handleless brush 
for the shingled and items of personal 
jewelry in which the combination of ma- 
terial is mostly the new onyx and tortoise 
shell alliance, are included in these novelty 
displays. 

*x* * x 

A leading Staffordshire ceramic house has 
just finished a state dinner service of won- 
derful quality for the government. It is for 
120 guests, and will be used on ceremonial 
occasions. The coffee set has solid gold 
handles. The dinner set is in white and 
gold with the Royal Arms done in gold. 
The dessert ware has a deep border of green 
diapered with a delicate gold pattern. 

* * * 


The newest idea in earrings is for the 
family seal to be incorporated in the design. 
The coat of arms and crest, for instance, is 
cut out, say, in onyx cornelian and blood- 
stone, set in gold, and suspended by a fine 
gold or platinum chain from the ear lobe. 

x *k * 


A new type combination brooch-bracelet 
is being exhibited in London, according to 
the Weekly Dispatch. It is the work of a 
Frenchman and portrays one of Aésop’s 
fables—the fox and the crow. The design 
is done in rubies, onyx, diamonds and other 
gems. Normally the article can be worn as 
a bracelet. It has a removable center, how- 
ever, this center piece becoming a brooch 
upon separation from the bracelet. 

* * * 


The newest pearl necklaces of real gems 
are now fastened with a Louis bow done 
in diamonds,. instead of a flat gold or plati- 
num snap. The baroque pearls are again 
fashionable and are being worn in two 
strings of different colors—gray and pink, 
mostly. Necklaces of these pearls in which 
the colors alternate in each string are popu- 
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lar. New wide flat collars of closely-set 
jewels are being worn below the collar bone 
with low cut evening dresses with which the 
shoulder strap is not used. 

x *k * 


Where the jeweled watch is worn with a 
fob the ordinary black moire ribbon, for long 
a favorite with the women, is making way 
for the flexible strip of jewels on one end 
of which the watch is suspended. The rib- 
bon of the watch wristlet now conforms 
in coloring and general design to the watch 
itself, especially where colored gems are 


used. 
* 5 aa 


The new shingle combs are of tortoise 
shell. They are gold rimmed, and mono- 
grammed in diamonds and, when not in use 
slip into a little platinum case. 

* * * 


A Belgian diamond merchant, resident in 
England, has been remanded on a bond of 
$10,000 at Bow St. police court in connec- 
tion with a charge whereby he is said to 
have fraudulently converted to his own use 
some $10,000 worth of diamonds, the prop- 
erty of K. Sevadjian & Co. of Paris. The 
merchant was to find a market for these dia- 
monds in London, Manchester and Birming- 
ham. He sold $3,750 worth of the diamonds, 
the court was informed, but had sent the 
Paris house no money except some checks 
worth $1,500. He disappeared in August, 
and was arrested when he returned to Eng- 
land last month. His attorneys said their 
client became ill and was ordered abroad 
for a rest by his doctor. The diamond mer- 
chant was unable to make out checks prop- 
erly. The defense says it hopes to prove 
that the affair is a civil debt and not a 
criminal matter at all. The case was ad- 
journed for two weeks. 

x ok x 

At Marlborough St. police court the Duke 
of Manchester this week described how he 
chased and captured a young salesman who, 
during a fog, smashed the window of a 
Jermyn St. jewelry shop and stole five dia- 
mond and platinum rings worth $7,800. The 
Duke saw the robbery, gave chase, caught 
the offender and held him until the police 
arrived, 

x * x 

A first dividend of 12%4 per cent has just 
been declared by the Consolidated Diamond 
Mines of South-West Africa, dividend war- 
rants to be dispatched the second week in 
February. 

* *k * 

Some $10,000 worth of antique gems that 
were cataloged for sale this week were 
stolen during the week-end from a firm of 
jewelry auctioneers in Leicester Square. A 
quantity of antique silver was untouched. 
A large number of crowbars and_safe- 
breaking implements were left behind by the 
thieves, a taxicab being barely large enough 
to accommodate them all when Scotland 
Yard officers took them away. The jewelry 
auctioneers say owners of the jewelry will 
he compensated in full. 

x *k 

A Bond St. jeweler, Philip Asprey, a 
member of the well-known firm of Aspreys, 
Ltd, one of the biggest jewelry houses in 
London, had an unpleasant experience this 
week when a young woman gave him in 
charge at the Alhambra Theater for the al- 
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leged theft of a 10 shilling note from her 
handbag. The magistrate before whom the 
case was tried said there was not the slight- 
est foundation for the charge, and Asprey 
was released “without a stain on his char- 
acter.” Asprey sat behind the woman in 
the theater and she said she saw his hand 
leaving her handbag, which was on a seat 
beside her. In court she admitted she had 
been convicted of theft twice. Under oath 
the jeweler said there was not a word of 
truth in the allegations of the woman. Sir 
Edward Marshall Hall, K. C., who defended 
the jeweler, said a man like his client with 
a large income and a position of importance 
with a jewelry house like Aspreys, Ltd., 
would hardly want to steal a 10 shilling note 
from a strange woman’s handbag. The case, 
he said, had caused intense pain to a large 
number of persons. 














Plans for District Meetings of National 

Jewelers’ Board of Trade 

The members of the National Jewelers 
Board of Trade are being notified that the 
annual meeting in the New England district 
will be held on Thursday, Jan. 7, in the Chi- 
cago district the meeting will be held Jan. 6, 
in the Cincinnati district Thursday, Jan. 7, 
and in the San Francisco district on Thurs- 
day, Jan. 7. The general membership will 
hold its annual session in New York on 
Thursday, Jan. 21, at which time national 
officers and directcrs will be elected. 

The New England district meeting will be 
held at 5:45 p. m., at the Turks Head Club 
in Providence, R. I., followed by a dinner 
at 6:30 o’clock. The nominating committee 
for the New England district has nominated 
the following two directors to serve for a 
term of four years: Theodore W. Foster, 
of Theo. W. Foster & Bro. Co., Inc., and 
Charles E. Hancock, of the Charles E. Han- 
cock Co. Included in the New England dis- 
trict are the States of Rhode Island, Massa- 
chusetts, Connecticut, Vermont, New Hamp- 
shire and Maine. 

The members of the Chicago district will 
meet on Jan. 6 at 2 p. M. at the rooms of 
the Board, 58 E. Washington St., Chicago. 
The nominating committee for this district 
has nominated the following to serve as di- 
rectors for a term of two years: John C. 
Petersen, of the International Silver Co., and 
Taylor Strawn, of the Elgin National Watch 
Co. Those included in the Chicago district 
are members in Illinois, Missouri, Iowa, 
Minnesota, N. Dakota, S. Dakota, Nebraska, 
Kansas, Wisconsin, Michigan and Indiana. 

The Cincinnati district meeting will be 
called at 2 p. mM. on Jan. 7, at the rooms of 
the Board, 525 Walnut Street building, Cin- 
cinnati. Edwin G. Brunst, of the Gruen 
Watch Co., has been nominated to serve as 
a director for a term of four years. The 
Cincinnati district embraces the States of 
Virginia, West Virginia, North Carolina, 
South Carolina, Georgia, Florida, Ohio, Ken- 
tucky, Tennessee, Alabama, Mississippi, 
Louisiana, Arkansas, Oklahoma and Texas. 

At the annual meeting in the San Fran- 
cisco district, which will be called at 3 p. m. 
on Jan. 7, at the offices of the Board, 1221 
First National Bank building, San Francisco, 
members will vote for one director to serve 
for a term of four years. The nominating 
committee has nominated Prentiss A. Rowe, 
of A. J. Hall & Son, to fill this position. 
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Members included in the San-Francisco dis- 
trict are located in the States of New Mex- 
ico, Colorado, Wyoming, Montana, Idaho, 
Utah, Arizona, California, Nevada, Oregon 
and Washington. After the election of the 
directors at these various district meetings, 
members will elect a nominating committee 
of three to serve for 1926. 
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DE BEERS REPORT FOR 1925 








Commerce Dept. Learns That Great South 
African Diamond Company Made Better 
Showing Than in 1924 


WasHINGTON, D. C., Dec. 23.—The re- 
port of De Beers Consolidated Mines cov- 
ering the ‘fiscal year ended June 30, 1925, 
just made public, shows a gross profit of 
£4,296,624 against £3,778,858 for the pre- 
vious year, the Commerce Department has 
been advised by the American consulate gen- 
eral at London. The DeBeers directors state 
that during the year the diamond market 
remained steady and that slightly higher 
prices were realized by the company for its 
diamonds. 

After crediting £407,218 brought in, which 
includes diamonds unsold at June 30, 1924 to 
the amount of £333,365, the total available is 
£4,703,842. Expenditures, interest, etc., ab- 
sorbed £2,103,194, leaving £2,600,648. Of 
this the South African income tax took 
£258,466, the preference dividend £800,000 
and the deferred dividend £1,090,514 (against 
£525,722), leaving to be carried forward 
£451,669, including unsold diamonds of 
£64,439. 

The company’s report advised that in 
January, 1925, negotiations took place be- 
tween representatives of the Conference Pro- 
ducers and the Diamond Syndicate with the 
object of arranging contracts for the sale of 
the producers’ diamonds but these negotia- 
tions bore no result. Subsequently, how- 
ever, the three Union producers entered into 
contracts for the sale of their diamonds for 
the calendar year of 1925 to a reconstituted 
syndicate composed of the majority of the 
members of the Syndicate which had pur- 
chased the company’s diamonds for many 
years. The South African producers made 
other arrangements for the disposal of their 
diamonds. 

Since the close of the fiscal year agree- 
ments have been concluded by the Four 
Conference Producers for the sale of their 
diamonds for a period of five years from 
Jan. 1, 1926, to a new syndi¢ate which in- 
cludes some of the members of the previous 
syndicate with whom the company had con- 
tracts for many years. The fact that all 
the Conference producers’ diamonds are once 
more handled by a single organization should 
ensure stability to the diamond trade, the 
De-Beers organization has advised its 
clients. 





eee 
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At about 7:30 on the night of Dec. 19, 
burglars cut a hole in the display window 
of the jewelry store of George Bloomstone, 
107 Craig St. W., Montreal, and secured 
watches, rings and other jewelry valued at 
$1,200. The jeweler was busy at the time 
attending to customers. The thieves used 
a diamond for cutting the glass of the win- 
dow and any noise made was drowned by 
that of the street traffic. 
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Discovery of Platinum in Kamchatka Reported—Concealed Diamonds Found in 
Count Uvaroff’s Palace—Prince Youssoupoff Wins Case Over Jewelled 
Snuff-Boxes—Bessarabian Jewelers Involved in Murderer’s Trial— 

Great Treasure of Gold and Silver Found in Grave 
By Avsert Parry 
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Two students of the Ural Politechnical 
Institute, who went to Kamchatka for their 
customary Summer practice, report now on 
their return that they found in sundry parts 
of Kamchatka traces of platinum. The 
Russian professional circles are inclined to 
give some credit to this report, as Kam- 
chatka is known for its various mineral re- 
sources. However, no plans for further in- 
vestigation are made, and Russian news- 
papers devote very little space to the news. 

x * * 


In the Red-Presnia section of Moscow a 
former house of Count Uvaroff, now a 
Children’s Asylum, has been repaired lately. 
Children followed the workers and found, 
while playing, a number of diamonds con- 
cealed in one of the spacious rooms. The 
diamonds are of great size and are mounted 
very artistically. The Soviet experts judge 
them to be of considerable value. Count 
Uvaroft’s is an old aristocratic family, which 
suffered very much during the last Revolu- 
tion. Some of its members perished in the 
‘catastrophe, while others fled abroad. 

* *K 

Russian newspapers in France report that 
a suit was brought recently by a Paris 
dealer named Seligmann against Prince 
Youssoupoff in connection with the sale of 
the latter’s jeweled sruff-boxes in New York. 
Originally there was a contract drawn be- 
tween the two parties, according to which 
the snuff-boxes were exhibited in Selig- 
mann’s store for one month, during which 
time the Prince promised not to endeavor 
to sell the valuable objects to anyone else. 
When the month was up, Prince Youssou- 
poff took the snuff-boxes to New York, 
where he sold them through Miss Wolff of 
Fifth Ave. The court, after listening to 
both sides, ruled that Youssoupoff had a 
perfect right to sell the snuff-boxes when 
the month, for which the contract was valid, 
had expired, and adjudged 60,000 francs of 
trial expenses to be paid by Seligmann to 
Youssoupoft. 

x * * 

The recent trial of a Rumanian lieutenant, 
accused of murder of 48 people on the Rus- 
sian-Rumanian border, brought to light some 
gruesome details of this officer’s activities 
and established indirect guilt of some 
Kishinev jewelers in the affair. The lieu- 
tenant would send his trusted men, former 
Russian officers, to Odessa to recruit pro- 
spective travelers across the Soviet border 
into Bessarabia, where the officer promised 
them his protection. He instructed his men 
to bring only rich refugees with plenty of 
diamonds and jewelry with them. Mora- 
resku with his soldiers would indeed mect 
the refugees on the Rumanian side of the 
Dniester River, but instead of sheltering 
them he killed the unfortunates in the most 
brutal manner. The diamonds taken from 


the dead were sold by the Rumanian monster 





to jewelers of Kishinev, a Russian colonel 
of the former Denikine army acting as a 
broker between the storekeepers and the 
murderer. 

x * * 

A weird story of gold and blood shed dur- 
ing the recent Civil War in Russia is told 
by Moscow newspapers. 

One Young-King, a president of a co- 
operative society in the village of Aktepa, 
province of Aktubin (Russian Middle Asia), 
reported to the Commissariat of Finances in 
Moscow, that he discovered 15 carts of gold 
and silverware buried underneath the decayed 
bodies in a gigantic common grave of the 
Revolution times. It appears now that dur- 
ing the Civil War three unknown citizens 
were in charge of the valuable caravan, 
which they took from the Turkestan 
treasury. When they reached the village of 
Aktepa, fear of being pursued seized them. 
Noticing a big common grave being open, 
they dumped the gold and silver into it, put- 
ting the dead bodies on top, and then closed 
the grave. Later two of the trio fell in 
battles. The survivor kept his secret for a 
long time, and then, overcome with remorse, 
he confessed his deed before the village 
assembly. The villagers met his tale with 
some incredulity and did not want to dig the 
ground, as a church was built over the grave 
by that time. Young-King heard the 
story from his father, went to investigate 
and found the treasure. The Soviet authori- 
ties gave him 20 per cent. of the gold 
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Pastes ’em on His Window and They Are 
Soon Paid 

LouisviLttE, Ky., Dec. 23.—One of the 
smaller merchants down in central Kentucky 
is reported to have devised an excellent 
method of preventing his townspeople from 
giving him “cold” checks. The “cold” check 
situation hasn’t been nearly so bad as it for- 
merly was, due to better laws, but under the 
present law the drawer of a bad check that 
is returned on account of insufficient funds 
has so many days in which to make good on 
the check. In some cases where checks are 
for small amounts it does not pay to prose- 
cute. 

This merchant has adopted a policy of 
pasting up all “cold” checks on the interior 
side of his main show window, they remain- 
ing there until paid off. The townspeople 
don’t like the publicity of the entire com- 
munity knowing that their bad checks are 
on public exhibit. It is reported that after 
he placed the checks on display, a number 
were paid off immediately, and there has 
been a material slowing up in the number 
of poor checks handed him. Some checks 
that he hadn’t been able to collect over a 
long period were paid. 

Frequently friends are the worst of all 
when it comes to getting merchants to hold 
checks for a long time. 
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JEWELRY STORE BURNED 





Flames Wipe Out Establishment of 9 ri 
Schubert, Waynesburg, Pa., in Worst 
Fire in History of the City 


PittspurGH, Pa. Dec. 26.—The worst 
fire in Waynesburg’s history occurred ip 
that town last Wednesday morning, causing 
a loss to H. C. Schubert, jeweler of that 
place, of $30,000 and the destruction of 
property estimated in excess of $750,000, 
The very heart of the business section was 
completely wiped out and Mr. Schubert js 
one of the heaviest losers. 

More than a score of business concerns 
suffered as a result of the blaze, which 
started in the Coney Island Restaurant, on 
the first floor of the Doqney House, an old 
landmark, which was destroyed, the building 
and equipment being valued at $275,000, 
Fortunately for some of the merchants, they 
are more or less covered by insurance. The 
largest individual sufferer from a merchant 
standpoint was the Grossman Bros.’ depart- 
ment store, with a stock valued at $125,000 
and a loss of $125,000 on the building, erect- 
ed some years ago. 

The volunteer fire department lost four of 
its men, who were killed by the falling of 
walls of the Grossman store, which crashed 
without a moment’s warning. Help was 
sent for to Uniontown, Brownsville, 
Charleroi and other sections and the fire 
companies responded and fought bravely as 
best they could. 

As Waynesburg, situated in Greene 
county, is a prosperous section and a com- 
munity of wealth, it is said to be certain 
that there will rise from the ashes of nearly 
a block of business concerns better stores 
and structures than before the fire. The 
townspeople and business community has 
been left somewhat dazed, due not only to 
the great destruction of property but to the 
death of four and the serious injury of sev- 
eral others. 








Lone Bandit Holds Up Omaha, Nebr. 

Jeweler While Four Deputy Sheriffs 

Were in Front of the Store 

Omanwa, Neb. Dec. 23.—While four 
deputy sheriffs were only a short distance 
away from the door, a lone bandit entered 
the B. Q. Haines jewelry store, 2408 Far- 
nam St., shortly before 10 o’clock Saturday 
night, held up the proprietor, B. Q. Haines, 
took a dozen rings valued at $400, and dis- 
appeared. 

The deputy sheriffs who had _ stopped 
directly in front of the store to change a 
tire, did not know of the robbery until five 
minutes later when police drove up in the 
patrol wagon, after Mr. Haines had tele- 
phoned them. Of course Mr. Haines did 
not recognize the deputy sheriffs. 

The bandit came in and asked to see the 
$25 rings displayed in the window. When 
he was shown a trayfull, he insisted om 
seeing something better. When he finally 
selected a $200 ring, he offered $50 to bind 
the bargain, and asked the proprietor t0 
keep the money until he could get the rest. 
As Mr. Haines reached for the money, he 
faced a gun and was ordered to get back 
into the back room which he did. Then 
the bandit took all the rings he wanted and 
vanished. 
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How New York Merchants Prepared to Meet Crooks 





Unusual Vigilance and Extra Precautions That Were Taken This Year 
to Forestall Holiday Bandits—Busy Season for the Police ! 
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(From the New York Times) 


Standing in the shadow of a doorway two 
detectives eyed sharply a group of young 
men loitering in front of a jeweler’s window. 
It was near the closing hour and the jeweler 
and his salesmen were making preparations 
to transfer the collection of costly gems in 
window and showcase to the security of the 
large steel vault in the rear of the establish- 
ment. If bandits suddenly appeared and at- 
tempted to hold up the place, the detectives 
were ready for them. 

The police have learned it is well to try 
to anticipate the visits of hold-up men. 
Usually when bandits descend on a store 
they work so rapidly that unless the police 
are nearby the bandits are able to make their 
escape. Since they inaugurated . preventive 
measures the police have met with a fair 
degree of success. They have succeeded in 
catching not a few of the desperadoes red- 
handed, and they have captured no small 
number of them in flight. Besides planting 
themselves in places where bandits may be 
expected to make an appearance, the police 
have other methods for surprising them 
which they cannot very well divulge. 

The season at hand is one when all types 
of criminals may be looked for. During the 
Christmas holidays these various thieves set 
out to fill their Christmas stockings. It is a 
question of eating turkey at the expense of 
the public, and every thief looks to the pub- 
lic to supply him with his Christmas 
money. Hence during the holiday season it 
is customary for police departments to issue 
warnings in order that the public may be 
able to recognize various types of thieves 
when they encounter them. 


READY FOR BANDITS 


This year many merchants, jewelers espe- 
cially, have employed special officers and 
guards to protect property, and since these 
“specials” are armed, thieves who may at- 
tempt bold raids will meet with a warm 
reception, 

“The merry Yuletide,” said a detective, “is 
eagerly looked forward to by young and old 
as a time for gifts and felicitations. But to 
us the Christmas holidays bring more hard 
work than cheer. We are like the father 
of a large and growing family who remarked 
that he always rejoiced when Santa Claus 
had come and gone. This year people are 
doing their shopping earlier than usual, and 
since we must be alert and alive when the 
throngs are out we shall be extremely busy 
until long after Christmas is over. After 
Christmas the Christmas sales will begin and 
we shall have to stick very close to the job 
until the shopping throngs have entirely 
thinned out. 

“Pickpockets are certain to appear among 
the holiday throngs. They know that the 
shoppers are well supplied with money. 
They take advantage of people who are 
burdened with bundles. During the rush 
hours it is difficult for many people ‘to 
Watch their packages,-money and valuables 
at the same time. The professional pick- 
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pocket will not bother with packages, but is 
satisfied with nothing short of jewelry or 
cash. 

“A familiar thief is the package thief. He 
appears regularly at Christmas. He will 
filch a package from beneath the arm of a 
person in the hope of obtaining something 
valuable. He calls it ‘ducking into the grab- 
bag. He will take any kind of package if 
he gets the chance. He may be found 
wherever the throngs are thickest. He is a 
weak brother of the big package thief who 
steals from trucks and light delivery 
wagons. When deliveries are heavy and 
time is precious drivers and helpers are 
sometimes too busy to watch all the mer- 
chandise entrusted to them. The package 
thief looks for unattended trucks and 
wagons, realizing that a few packages 
among so many will not quickly be missed. 








A Notable Hockey Cup 
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Such thieves have been ‘known to run away 
with a heavy-laden truck, drive it to an un- 
frequented neighborhood, unload it and then 
abandon the truck. 

“A particularly mean type of this thief is 
the fellow who lies in wait for an errand 
boy. The thief usually stands on the out- 
side of a well-appointed apartment house. 
When he sees a boy with a package he asks 
him who it is for. ‘Well, you’re late,’ he 
says sternly. ‘I’ve been waiting here a long 
time for that package. Give it to me quick 
and I'll sign for it’; and unless the messenger 
has been warned to look out for such a 
thief, he surrenders the package complacently 
enough. 

“Every Christmas thieves think up somé 
new trick by which to fool the public. They 
are quick and resourceful, ready to take’ ad- 
vantage of the first opportunity that offer$ 
to steal something. Prudent shoppers do not 
attempt to carry too many packages and try 
to do their shopping before the rush hour 
begins. If a shopper must burden himself 
with innumerable bundles, he should at 
least try to keep them in his arms. When 
men and women are shopping in stores they 
frequently lay packages upon counters while 
they are examining other articles. When 
they look for their packages they find that 
they have mysteriously disappeared. It is 
plain that a thief has taken them. Women 
lose their handbags in the same manner. 
It is well to remember that there are women 
thieves as well as those of the other sex.” 





FIGHT AGAINST AUCTION 








Peoria Jewelers Carry Protest Before City 
Council and Circuit Court in Battle 
to Stop Sale 


Peoria, Ill, Dec. 25.—Peoria jewelers 
staged a determined fight against invading 
auctioneer jewelers this week battling 
through the city council and finally. the cir- 
cuit court to restrain H. Diamond -& Co. 
from conducting sales at 119 S. Adams St. 
After Mayor Louis Mueller had revoked 
the auctioneer license on protest of the 
merchants, the Diamond company secured an 
injunction to prevent police interference. 


The jewelers then went into circuit court | 


and secured an injunction on ground that 
the company failed to comply with State 
and local legal requirements for itinerant 
vendors. 

A score of jewelers protested to the coun- 
cil against the Diamond operations and ‘the 
council revoked the permit. The company 
secured an injunction against police inter- 
ference and when the jewelers urged the 
court for immediate hearing insisted on a 
five-day notice. This would have effectively 
stopped the counter-action, allowing the 
firm to “clean-up” on the holiday trade. 
Jewelers claimed the concern would divert 
between $30,000 and $40,000 of their legiti- 
mate trade. 








Watches and jewelry valued at $1,100 
were stolen from the display window of ithe 
Adams Jewelry Co., 337 S. Adams St., 'Pe- 
oria, Ill., early the morning of Dec. 10.! A 
window smasher worked the theft, escaping 
with the loot before police arrived. Fifteen 
watches, a string of pearls, trays of rings 
and similar articles were missing.’ 
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Paris Fashion Notes 





Dress Designs Follow Jewelry Styles in Latest Paris Gowns—High or Bas- 
Relief Patterns to Be Featured in Spring Models—Contrasting Color 
Mode Seen in Mingling of Gems 

















MHE new law, the action of which has 

recently been observed in Paris, accord- 
ing to which dress fashions followed those of 
the jewelry, instead of vice versa, is illus- 
trated once more in the fashions for indoor 
ns, that are to be trimmed extensively, 
and with braid or other passementerie in 
high or bas-relief but never flat. Em- 
broidery, on underclothing, has long been 
affected by this fashion, anything flat being 
rarely seen. Now it is the turn of silken or 
woolen embroidery to be kept in high relief, 
or in low relief in certain cases. Sometimes 
this is not strongly marked. Velvet or plush 
is used for bordering gowns. But it does 
not lie flat. Not only is a special kind of 
“long-haired” velvet used, but the border 
or piping is “stuffed.” If a belt is used, on 
these gowns, it is made up of loose folds of 
velvet, making considerable thickness and a 
handsome buckle is used to close the belt. 
Sometimes embossed velvet is used for 
trimming, in the case of gowns opening in 
front, an undergown of this embossed vel- 
vet is suggested, by allowing a strip of the 
material to be visible. In other cases a stole 
of colored, stamped velvet is used, of a con- 
trasting color to the rest of the gown. Other 
gowns, for the afternoon, are trimmed with 
fur, sometimes quaint shapes in fur such 
as balls or triangles are sewn to the bottom 
of the gown. For evening gowns, motifs in 
colored beads are embroidered on the dress, 
also in high relief, following the law that 
nothing must be flat. 
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In the same way, hats are trimmed with 
stamped velvet, which is fastened by a 
buckle, in some fancy material, which buckle 
is very “thick,” to make a mass standing 
out beyond the surface of the ribbon or 
velvet trimming. 

As fashions inevitably act and re-act, the 
jewelry modes on the dress fashions, the 
dress fashions on the jewelry, it may be 
expected that the Spring models will show 
the effect of this law of high or bas-relief 
and the abhorrence of anything flat. Indeed 
the models are likely to be somewhat ex- 
aggerated in this respect, says a leading de- 
signer. Everywhere broken surfaces may be 
expected, excepting where the mingling of 
contrasting colors break the surface arti- 
heially so to speak, making a flat ribbon, 
with the appearance of something very 
irregular indeed. An example of the 
broken surface ornament is the sautoir made 
of unpolished amber, yellow with age, just 
as it is picked from the beach, the pieces 
strung together without any pattern, except- 
'ng that the larger lumps are put towards 
the front. A large lump, without any 
Preparation at all, round, oval, square, no 
matter what, makes a pendant. Something 
of the same kind can be accomplished with 
stick coral with jade, which is most success- 
ful in this kind of “go-as-you-please” orna- 
ment. Naturally the pieces have been care- 


fully selected although no one would believe 
it. Lumps of rock crystal, not cut, given a 
perfunctory polish, or what looks like one, 
are also useful for this kind of sautoirs, 
which must break the line of the gown. 
Baroque pearls are also strung together 
carelessly to make the same effect, while 
they are also used as bracelets, as well as 
some of the other materials mentioned, the 
bracelet of course being on a smaller scale, 
but looking like a child’s bead bracelet, 
picked out of a collection of odds and ends 
anyhow. This refinement of art which apes 
the very simplest of ornaments, is seen in 
India, where priceless pearls, topaz and 
rubies are just strung together to make a 
bracelet, a plait of elephants hair holding 
the collection somewhat precariously accord- 
ing to western ideas, but appearing to do the 
trick all the same. 
x ok 

The high relief fashion is already seen in 
rings, that are set with outstanding stones, 
so high above the setting as to look almost 
dangerous, while watches, set with precious 
stones, which form outstanding rims, also 
follow the same fashion. A wrist watch 
sometimes literally bristles with diamonds, 
which have the point upwards and were they 
not so tiny, there would be a danger of 
scratching something with the points. 
Pearls, with which many watches are set, 
also stand out, following this mode. 

* * * 


The contrasting color mode will be seen 
in the mingling of stones, which is very 
general today, but will be accentuated in 
that the colored stones will be on another 
plane from the white. In a bracelet, for 
instance, a line of white stones, diamonds or 
pearls, will make the first ring of the de- 
sign, somewhat higher there will be a line 
of sapphires, while the third line composed 
of emeralds will be still higher. This is all 
in miniature, naturally, the whole bracelet 
being very small indeed. The very common 
mingling of diamonds and pearls, which has 
not been seen for so long, is also an example 
of this broken surface mode. Diamonds cut 
in lines supply the flat surface, pearls, 
standing out naturally in rounded balls, being 
set high, supply the break in the surface. 
“Different levels,” best describes some of the 
advance models being prepared for early 
Spring, said the designer. 


SSS——————S== 


Segerstrom’s jewelry store which for the 
last year has been located in the Daniels 
building at Stevens St., Rhinelander, Wis., 
is now in its new building at 13 Davenport 
St. Until the fire a year ago, the store 
occupied its old location for 30 years, having 
been established there by the late J. Seger- 
strom, whose death occurred last Spring. 
The new store is a modern well constructed 
building and presents an attractive appear- 


ance. 
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Meadville, Pa., Jewelry Store Robbed of 
Cash and Diamond Rings 


PitTsBuRGH, Pa., Dec. 26.—Much interest 
was taken in Pittsburgh, in a dispatch from 
Meadville stating that the store of Edward 
DePascale, 986 Water St., Meadville, was 
robbed of $1,500 in money and diamond rings 
valued at $10,000. The reports received 
here say that entrance was gained to the 
place through a rear door. The combination 
of the safe was smashed and then, it is 
stated, the rest was easy. Insurance of 
$3,000 is carried by Mr. De Pascale to 
cover his loss, according to word received 
in Pittsburgh. 

Mr. De Pascale is well known in Pitts- 
burgh, as he comes to Pittsburgh to make 
purchases and much interest was taken in 
the announcement that he had been robbed. 
An alarm was sent out by the police of 
Meadville, when the robbery was discovered 
and every effort is being made to get a 
trace of the robbers but just what success 
is being met with is not known. Mr. De 
Pascale’s place is not the only one that has 
been robbed in Meadville lately, according 
to reports made by the police. The robbery 
of that store, however, proved the most im- 
portant one because of the loot obtained by 
the thieves, who are believed to be pro- 
fessionals. 








Overcharge of Nitro-Glycerine Sets Fire to 
New York Jewelry Store When 
Burglars Blow the Safe 





An overcharge of nitro-glycerine not 
only blew open the ‘safe in the jewelry 
store of Morris Adler, 356 E. Houston St., 
New York, last Thursday morning, but also 
set fire to the place, doing about $8,000 
damage. Jewelry stolen by the burglars 
was also valued at about $8,000, bringing 
the jeweler’s loss to approximately $16,000 
on which he carries no insurance. 

The robbery, preceding the fire, was com- 
mitted early Thursday morning by burglars 
who forced their way into the store by 
jimmying a rear window. The thieves then 
drilled the safe and poured in the explosive, 
which blew open the doors. Although the 
explosion made a loud report and caused a 
fire, the burglars stayed long enough to 
rifle the safe of its contents. 

The fire gained such headway that the 
tenants living above the store were forced 
to run to the street in their bed-clothes. 
Firemen, who arrived in a few minutes, held 
the blaze in check and kept it confined to 
the store, and after the danger had passed, 
the tenants returned to their apartments. 

The interior of Mr. Adler’s store was 
badly scorched and some of the furniture 
and fixtures charred, while a large part of 
the stock not taken by the burglars, such 
as silverware, lamps and _ miscellaneous 
pieces were badly damaged. 








Santa Barbara is justly laying claim to 
possession of one of the most beautiful 
jewelry stores in the west. The claim is 
made apropos of the new home of L. Eaves 
& Co. on State St., Santa Barbara, which 
is now completed and is extremely artistic. 
In order to carry out the idea of elegance 
and refinement which predominate in the 
store, mahogany was employed for the 
woodwork, 
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Elect Officers for Ensuing Year 










Members of Jewelers’ 24 Karat Club of New York Hold Annual Meeting 
and Hear Reports and Choose Officials 




















The annual meeting of the Jewelers’ 24 
Karat Club, held Monday at the rooms of the 
organization, 15 Maiden Lane, New York, 
was characterized by promptness, celerity and 
dispatch for which all proceedings of the 
organization are famous. The meeting was 
called for 3 Pp. M., and exactly to the second 
of three, President Joers called the members 
to order and asked for the reports of the 
various officers. Among the more impor- 
tant reports presented, that of the treasurer, 
Charles R. Jung, was listened to with a 
grcat deal of interest because it went into 
detail as to the expenditures of the year 






























MELVILLE UNTERMEYER, VICE-PRESIDENT 








of the various functions of the club, the re- 
ceipts and the amount of cash on hand. 
Altogether the report was very satisfactory 
and was received with a great deal of 
pleasure. 

The report of Secretary Ward was brief 
and to the point and told of the number of 
meetings held, the various functions of the 
club in the year, etc., and also called atten- 
tion to the fact that the club had suffered 
the loss of three members, two by death 
and one by resignation. 

Of the committee reports, which followed, 
that of Herbert A. Reichman, chairman of 
the banquet committee, was most important. 
This indicated that the tickets issued for 
the banquet take up the entire capacity of 
the banquet hall with no more applications 
of any kind to be received, although the 
affair does not take place until Jan. 23. 

The secretary then read communications 
to the club, among which were resignations 
rom three members who are unable to con- 
tinue or qualify. These include Messrs. Ma- 
son, Holbrook and Konija, and the board of 
directors recommended that the following ap- 
plicants on the waiting list be elected to 
fill the vacancies: William E. Staiger, Al- 















bert Levy and Walter Eitelbach. Two ap- 
plications for membership were also re- 
ported, which were referred to the board of 
directors. 

Before calling for the election of officers, 
President Joers made a brief address in 





FRANK T. SLOAN, PRESIDENT-ELECT 


which he spoke of the affairs of the club 
in the past year and the great co-operation 
and assistance he had received from the 
officers and committeemen, whom he thanked 





WILLIAM J. WARD, SECRETARY 


personally, for the help they had given him. 
He said that he deeply appreciated the honor 
that he had had of presiding for the past 
year, as well as the co-operation he had 
received on every side. At the president’s 
suggestion, those present stood for a minute 
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in silent ‘prayer to the memory of the two 
prominent members who had passed away 
during the year—William T. Gough and 
Julius Wodiska. 

The election of officers which then took 
place was put through with machine-like 
precision in a way that would make the 
ordinary politician green with envy. Every 
officer was elected unanimously and the mo- 
tions to “close the nominations and have 
the secretary cast one ballot” were carried 
almost simultaneously with the offering of 
the name of the candidate. Lee Reichman 
nominated for president, Frank Sloan, of 
Sloan & Co., present vice-president, and 
after his election Mr. Sloan made a short 
speech in which he said that he would hold 
to the traditions of the club to the best of 
his ability. On the nomination of G. H. 
Niemeyer, Melville Untermeyer, of Unter- 
meyer, Robbins & Co., was selected as vice- 
president of the club for the ensuing year, 











CHARLES R. JUNG, TREASURER 


a position which places him in line for the 
presidency in the following year. In nom- 
inating Mr. Untermeyer, Mr. Niemeyer 
called attention to the excellent work that 
the candidate had been doing for the club, 
especially at the outings for many years. 

The other three officers were all re- 
elected, namely, William J. Ward, secretary; 
Charles R. Jung, treasurer; and Robert 
Loch, assistant treasurer. 


When the officers had been selected, A. L. 
Brown, the senior director of the board, 
who retires automatically from the board 
this year, placed in nomination the names 
of the following ex-presidents of the or- 
ganization to serve as directors for the en- 
suing year, viz: H. C. Larter, Lee Reich- 
man, H. P. Dickinson, G. H. Niemeyer, 
Walter N. Kahn, Herbert Reichman, Leo 
Wormser and William H. Joers. 

After Mr. Larter had delivered an eulogy 
on the conscientious work Mr. Brown had 
done on the directorate for many years, a 
vote of thanks was tendered him and the 
retiring officers. Then a vote of thanks was 
tendered to the trade press for the way 
which it treated the functions of the club in 
the past year. 
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FUND REACHES $300,000 





Campaign for Contributions by National 

Jewelers” Publicity Association Soon to 

Start in the East 

Newark, N .J., Dec. 26.—With approxi- 
mately $300,000 secured in definite signed 
subscriptions to the national advertising fund 
to be used in furthering the four-year pro- 
gram to teach the nation the way back to 
the jewelry store, plans are perfected for an 
intensive drive starting immediately after the 
frst of the year to reach the $800,000 mark, 
at which time the program is to start. 

District organizers of the National 
Jewelers Publicity Association acting under 
the direction of C. J. Pettinger, campaign 
manager, will be in Pennsylvania, New York, 
Wisconsin, Texas, Mississippi, Massachusetts 
and Illinois, starting with the second of 
January. The Pennsylvania campaign ‘vill 
start with Pittsburgh, where the committee 
is composed of: August Loch, August Loch 
Co., Inc.; William F. Hoffman, Heeren Bros. 
Co.; Emil Frier, Samuel Weinhaus Co. 

Six men will start in Pittsburgh and will 
work across the State to Philadelphia. 
Meanwhile one man will start in Erie, Pa., 
and work through New York State. The 
calling on retailers in the State of Massa- 
chusetts will be continued. 

D. H. Cochran, district representative, who 
has been in Wisconsin, will continue there 
after the first of the year. A renewed cam- 
paign will be started in Chicago with three 
men. H. E. Hall, who has been working 
through the south, will start in Mississippi. 
L. V. Gardner will work through Oklahoma, 
Texas and then out to the western coast. 

This campaign was given considerable 
impetus at the last of the year with the 
announcing of two large subscriptions by 
Fred Millis, counsel of the association, of 
$5,000 from the Elgin National Watch Co., 
and $4,000 from the Wadsworth Watch Case 
Co. 

“It is indeed encouraging to announce the 
Wadsworth Watch Case Co. subscription of 
$1,000 a vear, because this makes the fifth 
member of the National Watch Case Manu- 
facturers’ Association who has come with an 
adequate subscription to this fund. This 
association for some time has had in mind 
starting a program of co-operative advertis- 
ing of their own, but the individual members 
of the association are now seeing it as better 
business to come in, in the big show, rather 
than to try to run a side show of their own.” 

“This is not the time for pop gun methods,” 
says Mr. Millis. This is the time for the 
jewelry industry with its back to the wall 
to get together and fight together. If every 
individual trade in the association should go 
into a small inadequate campaign, it would 
simply be a waste of money. A few thousand 
dollars a year will accomplish nothing. It 
is going to take a large amount of money 
to make possible a sustained large effort to 
accomplish the results that we are all after.” 

The wholesalers of America are lining up 
behind this campaign. The following is an 
urgent letter of endorsement sent out by 
William R, Cooper, president of the National 
Wholesale Jewelers’ Association to every 
wholesaler in the United States this week. 
“December 11, 1925. 
To MEMBERS :— 

The four-year program of national ad- 
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vertising, publicity and merchandising of the 
National Jewelers’ Publicity Association is 
aimed not only to make the public more 
jewelry conscious but to teach the nation 
the way back to the jewelry store. 

“Many manufacturers have sought other 
outlets than the retail jewelry store because 
they have found that the general public has 
to a greater or less extent forgotten the way 
to the jewelry store. Heaven help the 
wholesalers if this trend keeps continuing. 

“We have only to look to the grocery and 
drug business to see what happened when the 
retailer is squeezed down to where there are 
no profits left for him. The jewelry business 
is different from these in that it is a luxury 
business, its total volume takes out an 
infinitely small part of the consumer’s busi- 
ness at this time, and that the total volume 
in the business can be greatly increased 
through a program such as the florists have 
and are continuing to execute. 

“You need not have any questions in your 
mind as to the success of the present fund 
raising campaign. The fact that $800,000 
must be collected before the program starts 
is interesting, but that isn’t what counts. 
it’s the organization of real go-getters that 
the association has out getting this money 
that should convince everyone of the power 
and ability behind this fund raising work. 

“More than $200,000 secured in seven weeks 
from a scratch start is a record to stop up 
short any thought of doubt in the minds of 
anyone in this business. They are after re- 
tailers, large and small, jobbers, importers 
and manufacturers. 

“There’s no question about your making 
your subscription. But what I want to get 
you to do is to pass word to your salesmen 
at once to boost this campaign to the re- 
tailers. That’s where the real base of the 
campaign rests. 

“Get the retailers lined up and you know 
the manufacturers will do their part, and it 
is up to the wholesalers to give this cam- 
paign their full co-operation and endorse- 
ment. 


“Yours for the $2,000,000, 
“(Signed) W. R. Cooper, 


“President.” 


Many interesting side lights are develop- 
ing as to how the nation is going to be 
taught the way back to the jewelry store in 
the course of the campaign to secure the 
$2,000,000 fund for the four-year program 
of national advertising and publicity of the 
National Jewelers Publicity Association. 

B. F. Hodgins, Petersen, Max Co., 
Buffalo, N. Y., in writing of the work he 
is doing in spreading the gospel of support 
of the campaign through the industry says: 

“T can see from my personal observation 
that the public are and have been weaned 
away as it were, to purchase as gifts, articles 
other than jewelry. 

“T want to say that a big majority of the 
jewelers are to blame themselves for these 
conditions. They do not even wear scarf 
pins themselves and then wonder why there 
is no market for scarf pins. They should 
be the first to encourage sales of such mer- 
chandise as this. 

“T can go through practically the whole 
line of jewelry store merchandise and point 
out this fault in the industry. The campaign 


to secure this $2,000,000 has my sincere 
wishes for a great success. 


You certainly 
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can rely on me in my small way to help 
further this campaign and to help further the 
sale of jewelry in this country.” 
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CAREER OF OREL E. DAVIES 


Rockland, Me., Jeweler Was Active in 
Association Work and an Ardent 
Sportsman 


PorTLAND, Me., Dec. 26.—In the death of 
Orel E. Davies, which occurred last week, 
Rockland, Me., lost not only a successful 
business man but a citizen of integrity and 
worth. 

Mr. Davies went to Rockland from Wal- 
tham, Mass., about 28 years ago and bought 
the jewelry business of M. M. Genthner. 
He soon established a reputation, which was 
State-wide, as a first-class jeweler, watch- 
maker and‘ optometrist. These qualities, to- 
gether with a pleasing personality, won for 








THE LATE OREL E. DAVIES 


him recognition in the trade associations and 
in 1915 he was elected president of the 
Maine Retail Jewelers’ Association. A few 
vears later he held the same office in the 
Maine Optometrists’ Association and was a 
director in both these organizations at the 
time of his death. Much legislature of a 
favorable nature regarding the jewelry busi- 
ness was put through largely through the 
efforts of Mr. Davies. 

Out-of-door sports was one of his hob- 
bies and no exhibition of this nature was 
complete without his presence and aid. He 
was an ardent yachtsman and was owner of 
the Cleo, which won so many noted yacht 
races. 

In all matters of politics, Mr. Davies was 
in the front rank and served his adopted city 
in all branches of its city government. 

Masonry claimed a fair share of the time 
of this public-spirited man, and in this, as 
in everything he did, he was a leader. 

He is survived by a widow, who was Har- 
riet Fillebrown, of Waltham, Mass. 
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After being in business for 15 years, Mrs. 
Rose Freedman, owner of a jewelry store 
at 52 Oak St., New Haven, Conn., has sold 
out her entire stock. 
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SENT TO PRISON 





George Small, Alias “George Harvey,” Who 

Confessed to Hold-up and Robbery of 

New York Concern, Must Serve 
Long Term 

George Small alias “George Harvey” who 
was arrested last October and who, it is 
claimed, confessed to taking part in the hold- 
up and robbery of the jewelry establishment 
of Sobel & Kaleko, 49 Maiden Lane, New 
York, was brought before Judge William 
Aflen in the Court of General Sessions last 
Thursday and sentenced to serye 12 years 
in prison. Small admitted he is a bandit, 
and after pleading guilty to the Sobel & 
Kaleko robbery, sentence was passed. The 
prisoner also admitted that the name he is 
using is fictitious and that his home is in 
Roxbury, Mass., where he comes of a good 
family. 

Small is a college man and is described 
as a high type criminal and one of the most 
dangerous of bandits. In committing the 
Sobel & Kaleko robbery, Small had three 
accomplices but only one other man has been 
arrested. This man is William Grubb, who 
was recently sentenced to 15 years in prison. 

The arrest of Small came after a search 
which lasted over seven months and extended 
through several different States. The pris- 
oner had been trailed by operatives of the 
Pinkerton National Detective Agency 
through an automobile and by means of ob- 
taining the confidence of a “pal” of the 
thief. The arrest of Small was made on 
the information furnished by the Pinkerton 
operatives and was accomplished by Lieu- 
tenant Dittman and Detectives Fay and Kalb- 
fleisch, of the First Detective Squad of the 
Old Slip Station. Details of the arrest of 
Small and part of his alleged confession in 
which he admitted participating in the Sobel 
& Kaleko robbery were published in the 
issue of Oct. 28, 1925. 
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Man Sent to Jail for Jewelry Robbery in 
Providence, R. I., Given Deferred 
Sentence on Two Other Charges 


Provipence, R. I., Dec. 26.—Charles E.- 


Spencer, alias “George E. Baxter,” who on 
June 22, 1923, was sentenced to six years 
in Rhode Island State Prison after he had 
smashed one of the display windows of the 
Tilden-Thurber Corp.’s store, corner of 
Westminster and Mathewson Sts., and seized 
a tray of watches valued at $1,482 on Dec. 
13, 1922, last Tuesday was given a deferred 
sentence by Judge J. Jerome Hahn in Su- 
perior Court on two other charges. 

In deferring sentence Judge Hahn told 
the defendant, who is soon to become eligible 
under Rhode Island’s law for parole, that 
the deferred sentence was given on condi- 
tion that he leave the State within 24 hours 
after his discharge from State Prison, when- 
ever that may occur. He is entitled to make 
application to the parole board at the con- 
clusion of one-third of his sentence, and 
will be given his discharge from the institu- 
tion if the board grants his petition. 

_ The other two charges involved the smash- 
ng of display windows of the Empire 
Jewelry Store, corner of Westminster and 
Empire Sts., belonging to John M. Wein- 
baum, on Aug. 5, 1922, when he obtained 
Jewelry valued at $811, and also the window 
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of the retail jewelry store of Samuel Kap- 
lan, 199 Weybosset St., on Oct. 27, 1922, 
where he obtained jewelry to the value of 
$302. 

At the time of his trial it was stated that 
he belonged to New York city, and from 
there made periodical visits to cities within 
a one night’s trip, smashed the window of 
a jewelry store, cleaned it out and left the 
place at once to return to New York. He 
used a brick wrapped in a woolen cloth to 
break the glass with. 

When he appeared before Judge Hahn on 
Tuesday Assistant Attorney General Harold 
E. Staples informed the court that the de- 
fendant has a long record, declaring that 
he is wanted in White Plains and Mount 
Vernon, N. Y., on burglary charges arising 
in 1922 and also in Norwich, Conn., on a 
charge that arose in 1919. 








Providence and Attleboro Jewelry Concerns 
Remember Employes with Gifts 
at Christmas Time 


Provipence, R. I., Dec. 26.—Practically 
all of the manufacturing jewelry establish- 
ments of this city, Attleboro, North Attle- 
boro and Plainville, as well as other places 
in the jewelry belt, closed Thursday night 
for the remainder of the week, at the con- 
clusion of one of the busiest holiday seasons 
experienced by the industry generally since 
the outbreak of the World War. As a 
result, Christmas was an unusually happy 
one and the prosperity of the period was 
reflected in the distribution of a larger num- 
ber, and of more expensive gifts. 

This prosperity was further evidenced by 
the number of concerns that remembered 
their employes with gifts of turkeys, gifts 
and greenbacks, while several gladdened the 
occasion by generous bonuses. In several 
of the factories the employes arranged 
Christmas trees by which medium gifts were 
exchanged among the workers, and in some 
instances the gifts were the contributions of 
the firm. 

Among the Providence concerns that dis- 
tributed Christmas remembrances to the em- 
ployes were: The Hadley Co., Rhode Island 
Ring Co., Brier Mfg. Co., D. M. Watkins 
Co., Oden Bros., B. -Daniel & Co., Star 
Mfg. Co., E. H. Lohrman Co. (Theodore 
A. Droz), H. C. Luther Co., Uncas Mfg. 
Co., John F. Brady, Inc., American Emery 
Wheel Works, William C. Greene Co., 
Young Bros. Box Co., Inc., Goodwin & 
Gregory, Lancor Mfg. Co., Winsor & Jerauld 
Mfg. Co., Arnold & Steere, Olof Ahlberg 
& Son, M. & T. Button Co., Oscar E. Place 
& Sons Co., Abrasive Machine Tool Co., 
Chris W. O’Brien, McGough & Kilguss, Im- 
proved Seamless Wire Co., Marshall & Wil- 
liams Mfg. Co., Japanese Wood Novelty Co. 

R. A. & W. S. Greene, James Buckley, 
Progressive Ring Co., L. Krichbaum & Co., 
Kay Jewelry Co., Fulford Mfg. Co., Cos- 
tello Co., Young-Leonard & Harrall Co., 
George L. Clafling Co., Alfred Vester Sons, 
Inc., Paul Stierle Co., Inc., George Gerber 
Co., Michaels-Bauer, Inc., C. E. Mfg. Co., 
Pollard & Darling, The M. S. Rodenberg 
Co., William H. Miller & Sons, Irons & 
Russell Co., Bassett Jewelry Co., The Kin- 
ney Co., Spear & Susskind, Ross Wire Co., 
the Talbot Mfg. Co. 

In this connection it is interesting to call 


a short time ago. 
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attention that the manufacturing jewelers 
and the allied interests, with their employes, 
have been foremost this year as in all previ- 
ous occasions in all the charitable, philan- 
thropic and welfare movements and their 
contributions, both of time and money, have 
contributed in no small part to making these 
drives as successful as they have been. It 
is estimated that upwards of $25,000 have 
been contributed by those connected with the 
jewelry industry, directly or indirectly, this 
holiday season for the benefit of their fellow- 
men. Among the acknowledgments of the 
final week are the following, several of 
whom have contributed for a second time: 

Neediest Families Fund—Mr. and Mrs. 
Newton P. Hutchinson, $25; Mrs. Henry 
A. Kirby $25; Marsden J. Perry $25; H. 
Harold Price $10; Mr. and Mrs. Ralph S. 
Hamilton Jr., $20; Ellis W.. MacAllister 
$5; The Outlet Employes’ Beneficial Asso- 
ciation, $50; George C. Rueckert, $15; Mrs. 
Walter Callender $10; N. Darrell Harvey 
$10. 

Overseer of the Poor's Dinner Fund— 
Gladding Co., $25; Mr. and Mrs. George 
H. Cahoone, $25. 








A Correction by Tecla 





In the advertisement from the New York 
Times of Nov. 25 reproduced below, an- 
other outstanding advertiser of artificial 
pearls adopts the practice widely followed 
by leading manufacturers and jewelers of 
leaving no opportunity for confusion be- 
tween natural gems and man-created pro- 
ducts. 








A Correction 
And A Pledge 


@ 


I has been brought to our attention 
thac recent Tecla advertisements were 
calculated to convey the impression that 
Técla Pearls are genuine pearls. 


We hasten to say that Tcclas are s 
manufactured product created in our 
Paris laboratories and it never was our 
intention to advertise or sell them as any- 
thing else. In future advertising this fact 
will be made plain. 


Ceda 





SRS HESHSHMSHTIS SET ECHSSS: 


Perry rrrry Tr rrr yy 


9) SBI; Ub flrenue New York 
2 7. Rue de fa Paix. Paris 





A TECLA ADVERTISEMENT 


The add followed a controversy between 
the advertiser and the Better Business 
Bureau of New York as to the wording of 
the announcements as to the former’s imita- 
tion pearls which resulted in a threat of 
prosecution on the charge of violating the 
advertising law of New York. 


Saaiaineaeeend 











Jewelry valued at over $100 was stolen 
from the William Schults jewelry store, 403 
Common St., Lawrence, Mass., one night 
The window was broken 
and a number of articles stolen including 
rings and watches. 
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BANDITS HOLD-UP JEWELERS 








Two Gangs of Gunmen Visit New York 
Establishments and Secure Valuable 
Loot 


Just when it appeared that the Christ- 
mas holidays would pass without any serious 
robberies occurring in the jewelry trade of 
the metropolis two separate bands of thugs 
presented themselves at two different jewelry 
establishments last Wednesday and com- 
mitted daring hold-ups. The first victim 
was Jacob Pistanowitz, retail jeweler, 32 
Manhattan Ave., Brooklyn, whose store was 
held up and robbed by a gang led by a 
bobbed haired girl, while the other unfor- 
tunate is Folmer Prip, manufacturing 
jeweler, 90 Nassau St., New York. The 
latter suffered severe wounds of the scalp 
and lost between $6,000 and $8,000 in gems 
and jewelry. 

While the Brooklyn robbery was just one 
of the ordinary kind where the bandits over- 
came the proprietor’s son, bound and gagged 
him and then rifled the place, the Nassau 
St. “job” was daring and replete with thrills. 

Within 10 hours after the Pistanowitz 
store had been robbed of jewelry worth 
more than $3,500, the police arrested Mrs. 
Anna Ring and her husband as two of the 
bandits. This pair were taken into custody 
in a house situated in a remote section of 
O!d Wood Point, which lies between Long 
Island City and Brooklyn. It is charged 
that when Mr. and Mrs. Ring were ar- 
rested the police found four revolvers on 
the pair. The prisoners denied having any 
knowledge of the robbery. Another man 
«ving his name as Anthony Favio was also 
taken into custody as a suspect in the Pis- 
tanowitz robbery. 

Shortly after the Manhattan Ave. jewelry 
store was opened on Wednesday morning by 
Samuel Pistanowitz, son of the proprietor, 
a young woman walked into the place and 
told the jeweler she wanted to look at some 
gold crosses. She was attractive, had blond 
bobbed hair and spoke good English. Mr. 
Pistanowitz opened the safe to look for the 
crosses and when he turned back to the 
counter he noticed four men standing in the 
store. Two of them had guns leveled at 
the jeweler’s son. 

Young Pistanowitz was being led to a 
back room when he noticed the young wom- 
an gathering up jewelry from trays in the 
safe. The proprietor’s son was tied hand 
and foot and after being gagged was hand- 
cuffed to a radiator pipe. 

For several minutes after the thieves left, 
young Pistanowitz lay helpless on the floor 
where he was found by a customer who 
came in later. The police were notified and 
: hurried inventory revealed that between 
$3,500 and $4,000 worth of jewelry had been 
stolen. The loss is not insured. 

A good description of the thieves was 
given by Pistanowitz and it developed that 
the woman in this hold-up answered the 
description of one who had figured in a 
number of thefts recently committed on 
Merchants in Brooklyn. 

Before the day had passed, Detective 
Charles Hemmindinger of the Stagg St. 
“tation had taken into custody Mr. and 


Mrs. Ring and Favio, He surprised them 
: a shack reported to be a meeting place 
ct hold-up men, located in a remote section 
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cf Old Wood Point. When the detective 
reached the shack on Wednesday afternoon 
he found it empty, but after a wait of four 
hours was rewarded with the appearance of 
the Rings. Favio was later taken into cus- 
tody. The description of the woman and 
her husband corresponds to that given by 
the jeweler. Ring has only been out of 

Sing Sing for a year, having been paroled 
after serving eight years of a sentence of 
15 years imposed after being convicted of 
a jewelry store hold-up. The police 
are holding the three prisoners without 
bail. 

The hold-up and robbery at the Folmer 
Prip establishment, which is located on the 
eighth floor of the building at 90 Nassau 
St., was a most daring and atrocious crime. 
Three bandits all brandishing guns held 
eight men and a young woman at bay while 
they rohbed the place of more than $6,000 
in valuables. 

The thieves had evidently planned the 
hold-up and arrived at the jewelry shop 
shortly after 5 o’clock Wednesday evening 
but were surprised when they found that 
the factory workers had not gone home 

Two young men came into the office and 
standing at the gate leading inside told the 
girl that they wanted to purchase a bracelet 
mounting. Mr. Prip, recognizing one of 
the men as one who had called about a week 
before, asked him how many diamonds he 
had gave some ridiculous answer. On the 
man’s first visit Mr. Prip had become sus- 
picious of him and telling the supposed cus- 
tomer he would look over his stock, walked 
to a large safe just beyond the door leading 
from the office into the factory. This safe 
contained thousands of dollars worth of 
diamonds and jewelry and Mr. Prip, un- 
known to the men, slammed the doors shut. 
Unfortunately one of the doors jammed and 
the bandits becoming suspicious jumped in- 
side the office and leveling guns at the pro- 
prietor ordered him to get away from the 
safe. By this time Mr. Prip had gotten his 
safe locked and was facing the two thieves 
when he was struck on the head by some- 
one behind him. The jeweler was not ren- 
dered senseless but feigned unconsciousness. 
The girl was also punched in the face and 
fell dazed over Mr. Prip’s body. 

The workmen were then all bound hand 
and foot with twine which the bandits had 
brought with them. A customer who came 
in while the robbery was going on was 
treated in a similar manner and was re- 
lieved of $250. After the thieves had taken 
what they could find in a safe used for 
storing order work and repairs they left, 
going to the ground floor by way of the 
elevator. 

In a few moments the whole building 
was aroused and police were on the scene 
almost instantly. Lieut. Ditman, of Old 
Slip Station, took charge of the investiga- 
tion and after questioning everyone who had 
seen the robbers, directed Detective Kalb- 
fleisch to take them to Police Headquarters 
where they looked over the Rogues’ Gal- 
lery. The photographs of several suspects 
were picked out. 

Upon investigation it developed that a 
third bandit was standing at the factory 
door while his two companions were in the 
office A workman came out and was im- 
mediately pushed back into the shop. It 
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was the third man who struck Mr. Prip 
over the head. 

The first reports stated that Mr. Prip 
had a fractured skull, but an examination 
showed a deep wound. The loss suffered 
by the jeweler is covered by insurance. 








SUFFERS TWO ROBBERIES 





Salesman for San Francisco Concern Held 
Up by Bandits and Safe in Sacramento 
Store of Concern Looted 


San Francisco, Cal., Dec. 24.—Jewels 
valued at $2,000 were taken from Narciso 
Diac, a salesman for the credit jewelry firm 
of B. T. Brilliant, 703 Market St., as he 
was motoring with a friend through a lonely’ 
part of the city on the evening of Dec. 17. 
Unable to get the jewels in the safe that 
night, Diac was carrying them in his wal- 
let, he told the police, when two thugs drove 
their car alongside that of Diac and, with 
drawn revolvers, forced him to draw up at 
the curb. As soon as they stopped, the 
thugs demanded the gems, and did not ask 
for anything else, from which Diac in- 
ferred that someone had tipped them off to 
what he was carrying. The loss is covered 
by insurance. At the Brilliant Jewelry Co. 
it was stated that the police have examined 
several suspects, but so far definite clues 
are lacking. ‘ 

The Sacramento store of the same com- 
pany suffered a burglary loss on the pre- 
vious Saturday in a daring safe robbery. 
The loss, estimated at $6,500, was covered 
by insurance. San Francisco police, within 
a few days, found about half the jewelry 
stolen in Sacramento in a pawnshop here. 
It had been disposed of by a man described 
as “well dressed.” The pawnbroker gave 
the police such a detailed account of the 
man who pawned the jewels that an arrest 
is expected shortly. It was a safe-cracking 
job, done by experts. Mounted and .un- 
mounted gems were taken. 








HELD UP IN OFFICE BUILDING 





Chicago Diamond Broker Reports That 
Bandits Waylaid Him in Corridor 
and Took Diamonds Valued at 
$15,000 


Cuicaco, Dec. 28.—About noon one day 
last week bandits waylaid Robert Rueping, 
diamond broker, with offices in the Heyworth 
building, and robbed him of a wallet con- 
taining diamonds valued at about $15,000. 

Mr. Rueping called at the office of his 
dentist on the 19th floor of the Marshall 
Field Annex building, and left there to make 
a call on a merchant in the Heyworth build- 
ing. While walking along the corridor going 
to the elevators he had just passed the door 
leading to one of the stairways when two 
men stepped up and pushed him into the 
hallway. They forced him down the stairs 
until they got between the 17th and 18th 
floors when with threats they made him face 
the wall. They searched his clothes for the 
wallet and when they were ready to leave 
commanded him to remain quiet and not to 
move. 

When they were gone Mr. Rueping dashed 
down the stairs after them but they had. 
already made their escape. 
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pIRE FAILS TO HALT BUSINESS 


Arthur A. Everts, Dallas, Tex., Reopens 
‘Within 16 Hours After Blaze That 
Does $100,000 Damage 


Datas, Tex., Dec. 26.—Undaunted by a 
fre loss of more than $100,000 shortly after 
midnight Tu sday, Arthur A. Everts, Dallas 
r and ex-president of the American 
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surance. The building, owned by the J. B. 
Wilson estate, sustained a damage estimated 
at $30,000. 

Most of the store’s $500,000 stock, re- 
garded as one of the finest in the south, was 
located on the ground floor and little dam- 
aged. Guards were placed about the store 
even while the fire was at its height, to pre- 
vent robberies. Mr. Everts reports that the 
stock was not as great as it might have been 
ordinarily, however, as Christmas sales had 





EXTERIOR OF THE EVERTS STORE AFTER THE FIRE 


the day in making arrangements to reopen 
for business the same afternoon in the same 
store, 

He had at first planned to rent a nearby 
building and move the remaining stock to it. 
But as the debris was moved away, it was 
found that the firm’s vaults and its water- 
proof showcases on the first floor were prac- 
tically uninjured. He, therefore, made ar- 
rangements with insurance agents to open 
almost immediately. 

Starting from an unknown origin about 
12:30 a. M., in the workroom on the second 
floor, the fire quickly wrecked the roof and 
upper floor, but efficient work by firemen 
kept it off the main floor, although water 
poured through and filled the basement to a 
depth of six feet. 

Soon after daylight workmen were busily 
clearing away the debris, pumping out water 
and getting the place ready for business. 
At 10 a. o., following the coldest night 
1 the Winter in Dallas, a thermometer on 
the charred wall registered 27 degrees. By 
ts side, only a foot away, hung an ex- 
pensive mirror, shattered by the intense heat 
ot the blaze. And nearby, amid the wreck- 
age of several large clocks, a small one 
hung Practically untouched, from which the 
cuckoo emerged defiantly to call the hour 
and see what the excitement was all about. 

Mr. Everts’ loss is fully covered by in- 
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been unprecedentedly large this month. 

The heaviest losses were in the workroom 
of the store on the second floor. The blaze 
spread rapidly in the room where stationery 
and engraved invitations are stored, near the 
rear of the second floor, and in a few mo- 
ments the entire roof was ablaze. All mate- 
rials used in diamond setting, engraving, 
watch repairing and jewelry work were lo- 
cated here. When the roof collapsed, flames 
shot 100 feet into the air, routed guests at 
the Southland and Inn hotels nearby, and on 
the wings of a strong north wind reached 
nearly to the Santa Fe building, a block 
away. 

Mr. Everts says practically: all his dia- 
monds, gold and other valuable jewelry lines 
were in fireproof safes, although a large 
stock stere in the basement was damaged 
by water. He is especially pleased that 
jewelry novelties and chinaware which he 
brought back from Europe last Summer 
were either in show windows or safes and 
not damaged. 

No customers’ good were damaged, all 
such orders being locked in fire- and water- 
proof containers. Goods received for repair 
were also saved. 

The Everts store fronts 100 feet on Main 
St., with a side frontage of 150 feet on 
Murphy St. 

sy erecting rafters and ceiling of un- 
painted pine above his elaborate watch and 
diamond showcases, to keep his half-col- 
lapsed roof from falling farther, Mr. Everts 
was able to reopen his store the next after- 
noon, within 16 hours after the blaze was 
discovered. 

Repairs started at 8 a. M. Tuesday, six 
hours after the fire. The store opened about 
4 p.m. And the next day the firm enter- 
tained the largest crowd of the Christmas 
season—a crowd that almost had to fight 
for space at the counters, and sometimes 
even jammed the entrance-ways—a crowd 





INTERIOR OF THE STORE AFTER THE FIRE SHOWING MR. EVERTS DOING BUSINESS 
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GOODFRIEND Bros 
542. ~FIFTH AVENUE 
NEW YORK CITY 


[mporters 


Since 
1891 


PEARL NECKLACES 
AND PEARLS FOR 
ADDITIONS 


i 
; 
; 
A 
‘ 
’ 
‘ 
. 
‘ 
‘ 
é 
. 
‘ 
: 
4 
S 
“” 


RUBIES - EMERALDS - SAPPHIRES 
































GATTLE & HUNTER, wwe. "sorta" 


Picture of our exhibit of Artificial Pearls 


as it appeared at the New England Jewelry Exposition at Boston, Mass., from Nov. 10 to 14 inclusive. 














General Comment: ‘Worthy of a Place Among Gems” _ 
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telieved to be the largest in the store’s his- 
tory. , 

The exterior view shows a part of the 
wrecked second story, and the chute through 
which truckloads of debris were dumped 
‘om above the heads of clerks busily ex- 
ribiting diamond trays. Notice lamp-shade 
displays in the window below the chute, and 
the “Open for Business” signs on the win- 
dow and under the emergency sidewalk arch- 
"The interior view shows the emergency 
ceiling and supports—also the store’s origi- 
nal Christmas decorations still hanging in 
place on the central pillars. 

Everts himself is seen standing in the 
foreground, while customers dimly outlined 
by the photographer’s flash stand crowding 
counters beyond the entrance-way. 

Working in relays because of the cold, 
iremen kept water playing from 15 hose 
lines and three water-towers for nearly two 
hours. The water froze on nearby build- 
ings and made icy garlands out of telephone 
and electric lines. FFiremen’s helmets froze 
to their heads, while the street in front of 
the building became an icy skating rink. 
The store became a Jack Frost furnace, red 
hot on the inside, but covered with ice on 
the outside, while the glare revealed icicles 
more than a foot long hanging from the 
cornices of the building, the gilded eagle on 
the corner and the defunct electric sign. 








Death of Francis G. Pate 


NortH ATTLEBORO, Mass., Dec. 26.—Fran- 
vis G. Pate, formerly for many years a 
manufacturing jeweler of this section and 
North Attleboro’s oldest citizen, was buried 
Monday afternoon from the residence of 
Frank Gilbert in Ban St., the service being 
in charge of Aurora Lodge, of Independent 
Order of Odd Fellows, of which he was the 
oldest living member, having been affiliated 
therewith more than half a century. 

He was born Feb. 13, 1830, in the section 
of the town known as Cutting Plains, the 
son of Reuben and Sarah Pate. At that 
time it was a part of Wrentham. After at- 
tending the district schools he went to work 
ina cotton mill at Attleboro Falls, but later 
the jewelry business became attractive to 
him, and he obtained employment in one of 
the factories and gradually advanced until he 
became a member of the firm of Draper, 
Pate & Bailey, and continued in the manu- 
facturing jewelry business until his retire- 
ment from active business about 20 years 
ago. 

The deceased was one of the founders of 
the Republican party in Massachusetts. With 
the late Thomas A. Barden he attended the 
first convention held at Worcester the trip 
being made by horse and wagon and re- 
quired two days to reach Worcester. After 
the convention the two men returned home 
and worked industriously to build up the 
Republican party in the eastern section of 
the Bay State. He always remained a stal- 
wart Republican and never missed a primary 
or election. 

In addition to his membership in Aurora 
lodge, he was a member of Bristol lodge 
of Masons. He was always a very highly 


respected man and his advice was often soli- 
cited on business and public affairs. He 
was always solicitous for young men who 
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desired to enter business and more than one 
manutacturing jeweler of the Attleboros can 
trace their success to the advice of Mr. Pate. 
Until about a month ago his health had been 
extremely good for his advanced age but 
following a slight cold he became confined 
to the house and death occurred on Friday 
night of last week. 








Palmer & Capron and Tuttle & Stark, 
Old Providence Jewelry Concerns, 
to Liquidate 


ProvipENCE, R. I., Dec. 26.—Announce- 
ment was made this week of the intention 
of two of the oldest manufacturing jewelry 
firms in this city to liquidate—Palmer & 
Capron, 167 Dorrance St., with New York 
offices at 20 Maiden Lane, established in 
1852, and Tuttle & Stark, 116 Chestnut St., 
established in 1880. It is the intention to 
close up both businesses as rapidly as pos- 
sible. 

William H. Hanaford, who has _ been 
conducting the ‘Luttle & Stark plant since 
October, 1921, has executed a deed of trust 
to Horace M. Peck, secretary of the Man- 
ufacturing Jewelers Board of Trade, to 
settle the business up and discontinue it. 
Mr. Peck is now preparing an inventory of 
the assets and has called for the filing of 
claims by creditors and at an early date 
will make a distribution. 

This business was established in 1880 by 
the late Jeremiah W. Presbrey and J. Harry 
Tuttle, as Presbrey & Tuttle, succeeding 
J. W. Presbrey & Co., which had been 
located at 104 Point St. for some time pre- 
vicusly. In 1883 the business was succeeded 
by Coombs & Tuttle, R. A. Coombs having 
acquired Mr. Presbrey’s interests, and in 
1890 the firm consolidated with Asher A. 
Stark and the firm name became Coombs, 
Tuttle & Stark, Mr. Stark having been in 
the manufacturing jewelry business for him- 
self since 1864. Three months later, Mr. 
Stark purchased Mr. Coombs’ interests and 
the plant was removed to 116 Point St. and 
the name changed to Tuttle & Stark. In 
1892 the firm removed to 234 Chestnut St., 
where the factory was located until 1901 
when its final removal was made to 116 
Chestnut St. In 1910 Mr. Stark purchased 
the interests of his partner, Mr. Tuttle, who 
retired from active business, and continued 
sole owner until October, 1921, when Wil- 
liam H. Hanaford, who had been connected 
with the firm’s sales forces for nearly 20 
years, purchased the business and with Jer- 
ome Fleischer continued the plant under the 
same style. In March, 1923, Mr. Ileischer 
withdrew, Mr. Hanaford assuming the assets 
and liabilities of the concern. 

The business of Palmer & Capron was 
established in 1852 by the late John S. Pal- 
mer and C. S. Capron and has occupied the 
same plant during its entire existence of 
nearly three-quarters of a century, being the 
oldest concern in this city to have occupied 
the same location so many years. The firm 
has always been one of the most conserva- 
tive and stable in the industry and its prod- 
ucts have always withstood all tests of the 
trade. It was one of the first, if not the 
first, in the country to begin the manufac- 
ture of gold filled rings and this has been 
its principal line all these years. In 1891 
Mr. Capron retired, at which time Julius 
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Palmer and Fenelon A. Pierce were ad- 
mitted to the partnership. Julius Palmer 
was a son of the founder of the business, 
and for 35 years Mr. Pierce had been in 
charge of the firm’s New York office. In 
July, 1908, John S. Palmer died and his 
grandson, John S. Palmer 2nd, was ad- 
mitted to the firm. 

In the latter part of December, 1915, Mr. 
Pierce died but his interests remained in the 
business until July, 1916, when the Palmers 
took cver the entire business. Julius Pal- 
mer at this time withdrew from active par- 
ticipation in the business and Harry S. 
Wiltshire, who had been associated with the 
firm for a number of years, became a 
partner. 








Negroes Attempt to Hold Up Atlantic City, 
N. J., Jeweler, But One Is Caught 


AtLantic City, N. J., Dec. 29.—Leonard 
Currie, jeweler, at 738 Pacific Ave., now 
keeps a revolver in his store where he can 
get at it quickly if necessary. 

Mr. Currie was alone in his store the 
other evening when Rubin Henry, a negro 
chauffeur, and two companions drove up and 
all three entered the store. Henry, pulling a 
revolver, ordered Mr. Currie to throw up 
his hands. The jeweler thought it was a 
joke as Henry was smiling and looked good- 
natured, and instead of elevating his hands, 
leaned over the counter to talk with the 
negro. The latter, however, meant business 
and pulled the trigger. The weapon failed 
to fire and Henry tried it again with the 
same result. By this time Mr. Currie real- 
ized it was a real hold-up attempt and being 
unarmed, gave the show case a shove to- 
ward Henry that sent the negro off his feet 
for an instant. He recovered quickly and 
reversing the revolver struck Mr. Currie 
over the head with the butt, stunning him 
momentarily. 

At the first defiance of the jeweler, 
Henry’s companions became frightened and 
ran from the store. Henry started to do the 
same thing but was caught by police after 
he had gone but a few feet. Neighbors, 
becoming suspicious, had notified the police. 

His companions escaped arrest at the time, 
but four men were later arrested by State 
policemen at Hammonton, two of them an- 
swering the descriptions of those who were 
with Henry when he attempted the hold-up. 
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Business Troubles 





A voluntary petition in bankruptcy has 
been filed by Bador & Le Blanc, Lynn, Mass. 
The assets are $600 and the liabilities 
$13,104. 

A brother-in-law of M. F. Scheib, Doug- 
las, Wyo., is offering to take an assignment 
of all claims of 60 cents on the dollar 
against Mr. Scheib. 

Reddy & Co., Inc., Medford, Ore., are 
offering creditors 60 cents on the dollar. 
The merchandise is valued at $18,000 and 
accounts receivable $5,000. The liabilities 
are $18,000. 








The H. A. Frankel jewelry and general 
merchandise store at 1514 Third Ave., 
Moline, Ill., has been moved to 1707 Fifth 
Ave. 
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106 Fulton Street 






If it's CALIBRE, SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 
RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don’t forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 
service. 


YOKELSON-COOPER, Inc. 


IMPORTERS, CUTTERS and SETTERS 
of 


PRECIOUS and SEMI-PRECIOUS STONES 
Tel. Beekman 8570 
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RARE GEMS 
PEARL NECKLACES 


a" BAGUETTES 


ARTHUR SILBERFELD:} 


IMPORTERS 


2 West 467 Street — New York, 
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EMERALD 


L SIZES. EMERALD CUT and SQUARE 
Upward to 5 carats for single stone rings 


FANCY SHAPES cut to order from the 


SAPPHIR Fj RUBIES AND FANCY CUT DIAMONDS 


An RY NS 


527 FIFTH AVE. NEW YORK 
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HELD UP AND ROBBED 





New York Jew eler Forced to Give Up Loose 

Diamonds and Rings Estimated Worth 

Over $75,000 

While Henry Goldberg, a jeweler, was 
showing diamonds to three customers in his 
sore at 91 Eldridge St., New York, last 
Sunday afternoon, four bandits walked into 
the place and, after forcing the jeweler and 
his prospective buyers into a rear room, 
stole a quantity of loose diamonds and four 
trays of diamond mounted rings. Reports 
estimate Mr. Goldberg’s loss between 
$75,000 and $100,000, but the jeweler, when 
approached by a JEWELERS’ CIRCULAR re- 
porter, was unable to estimate the value of 
the goods taken by the thieves. The loss 
is not insured. 

The robbery occurred about 4:45 Pp. M. on 
Sunday, just after Mr. Goldberg claimed he 
had shown some loose diamonds to his three 
customers. The stones had just been placed 
hack in the safe when the four thieves en- 
tered and, drawing guns, ordered Mr. Gold- 
berg and his customers into a rear room. 
The thugs jostled their victims, and when 
Mr. Goldberg protested he was struck over 
the head with the butt end of a gun. 

One of the thieves remained in the back 
room to guard Mr. Goldberg, and _ the 
others went to work at the safe. They 
took unset stones and diamond mounted 
rings and put them in their pockets. When 
they gathered up their loot they called their 
comrade and the four stepped out of the 
store, warning the jeweler and the buyers 
that they would be killed if they followed. 

It was not until the thieves were out of 
sight that Goldberg and his customers ven- 
tured into the street. They called the police, 
but the bandits had gone long before the 
detectives arrived. An ambulance surgeon 
was called from Gouveneur Hospital to 
treat Goldberg’s wound. 








FINED AND IMPRISONED 


Jules Portugese, Who Robbed New York 
Diamond Dealer, Sent to Jail for a 
Year and Fined $300 
Cuicaco, Dec. 23.—Jules Portugese, al- 
ieged bootlegger, hijacker and associate of 
the notorious Genna gang, who was arrested 
on Dec. 17, after a bag containing $300,000 
worth of diamonds was stolen from Arthur 
Silberfeld, 2 W. 46th St., New York, was 
sentenced last Saturday to serve one year 
in prison and to pay a fine of $300 and cost 
of court on a charge of carrying concealed 
weapons. Two days ago Portugese was in- 
dicted on the Silberfeld charge of robbery 

and this charge will be continued. 

Portugese has often been in the hands of 
the local police, but has never been con- 
victed. He has been arrested as a suspect 
in murder and robbery cases and last Sep- 
tember was shot by someone unknown to 
the police, 

The hold-up of Mr. Silberfeld was com- 
mitted on the evening of Dec. 17, while the 
New York diamond dealer was returning 
to the Congress Hotel in a taxicab. Near 
State and Monroe Sts. two men jumped 
into the car, and although Mr. Silberfeld 
put up a hard fight, one of the pair grabbed 
the bag of gems and started to run. Mr. 
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Silberfeld followed the man carrying the 
loot, and after a short chase the thief ran 
into the arms of a traffic policeman. As the 
crook was caught, he dropped the bag, but 
this was quickly recovered by Mr. Silber- 
feld. The second man escaped. 

At the police station Mr. Silberfeld posi- 
tively identified Portugese as the man who 
stole his bag. The prisoner, in a statement 
to the police, said that he had just left the 
Fair department store, where he went to 
buy a shirt, when he noticed a crowd run- 
ning south on State St. He joined the 
crowd, Portugese stated, and a few moments 
later was nabbed by a policeman. Portugese 
claims to be a real estate agent and col- 
lector and that he works for a concern on 
W. 14th St. 

A gun was taken from the prisoner’s 
pocket by the policeman who arrested him, 
but Portugese refused to identify it as his 
when it was shown to him at the police 
station. 

When Portugese was taken into custody 
frequent attempts were made to have him 
released on bail, and it is reported that some 
of his friends were ready to furnish $100,000 
for his release. Before he could be liberated, 
however, Portugese was “booked” on a 
charge of carrying a concealed weapon and 
sent to prison. 








Philadelphia Police and Private Detectives 
Trying to Find Three Men Who Robbed 
Wanamaker Store 


PHILADELPHIA, Pa., Dec. 29.—The keenest 
detectives of the police department, as well 
2s private sleuths, are as yet without a clue 
of any value to the identity of the three 
men who perpetrated one of the boldest dia- 
mond robbcries in years in this city. The 
John Wannamaker store is the loser, rings 
and scarfpins, practically all platinum and 
diamond mounted, having been taken from 
the inside of a showcase window while 
crowds of holiday shoppers thronged the 
store and almost a score of employes of the 
place were in the immediate vicinity. 

The value of the loot was stated by the 
store management to have been $13,925, but 
employes unofficially agreed that it was 
nearer $30,000 and might even exceed that 
figure when a complete check-up of the con- 
tents of the window case was made. Due to the 
Christmas rush, this has been a slow proc- 
ess and it may not be completed until after 
the holidays. 

The police department quickly sensed the 
importance of the case and put its best men 
on it. Heads of the detective bureau have 
been expecting a hold-up similar to that of 
the S. Rosenblatt store a little over a year 
ago because of threats by underworld deni- 
zens to get even for the conviction and sentenc- 
ing of the men involved in that crime, but 
they did not expect such a slick job as that 
in the Wanamaker case. They agree it was 
the work of artists in crime and was engi- 
neered after long watching had given the 
crooks just the opportunity they needed. 

How much importance the police attach 
to the case is shown by the fact that In- 
spector Caleb J. Brinton, head of the de- 
tective department, has taken personal charge 
of the case, with three of his best men work- 
ing with him. Private agencies have been 
retained by the Wanamaker firm and mes- 
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sages describing the stolen jewelry have been 
broadcast to every city in the country, while 
all pawnshops in this city, New York and 
Baltimore have ‘been notified especially to 
report any of the pieces offered to them. 

The window from which the jewelry was 
taken is at the corner of Chestnut and 13th 
Sts. and was looted about 4:50 o’clock on 
Tuesday afternoon at a time when both 
streets were crowded with holiday shoppers. 
Inside the store was jammed and it was in 
this fact that the thieves found their op- 
portunity. 

So far as can be determined, three men 
were concerned in the theft. One stood 
near a corner of the store, midway between 
the show window and the door leading into 
Chestnut St. As the police reconstruct the 
crime from the stories of store employes, 
two other men walked between a 10-foot 
showcase that stands in front of the window 
and partly screened from observation, pushed 
back the sliding door of the window, reached 
in and calmly took as many of the pieces 
of jewelry as it was possible for them to 
reach quickly. Backing out, they stuffed the 
gems into their pockets, stepped out from 
behind the showcase and mingled with the 
shoppers in the vicinity of the window be- 
fore rejoining their confederate, then left 
the store with him and sauntered coolly 
along Chestnut St. to be lost in the holiday 
crowds. 

Only one description, and that only a very 
partial one, of the thieves has been furnished 
to the detectives. That came from Earl 
Bachman, son of the head of the Wana- 
maker jewelry department, who is a sales- 
man in that section. He was busy at the 
diamond counter, only a few feet from the 
looted window, and as he turned from serv- 
ing a customer, said he saw two men, well 
dressed and unhurried, come from behind 
the large showcase. As customers are not 
allowed behind the showcase, young Bach- 
man’s suspicions were aroused, but as he 
had not seen the actual theft, he hesitated 
before giving an alarm. As he was about to 
accost the men and inquire the reason for 
their presence behind the showcase, his at- 
tention was claimed by an insistent customer, 
and when he turned again the men had van- 
ished. 

At his first opportunity Mr. Bachman ex- 
amined the window and saw at once a num- 
ber of pieces of jewelry were missing. He 
then notified the department head and the 
police were called in. 

At the outset the latter insisted the “job” 
must have been an “inside one,” but a quick 
investigation exonerated any of the employes 
of the store. Then both police and the pri- 
vate detectives began checking up on all 
noted diamond crooks in this city and New 
York, working by the elimination process. 
So far their efforts have yielded no result 
of any account. They say, however, the 
“job” was probably done by New York 
crooks, although not giving any specific rea- 
sons for their statement. 
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The Backer-McCabe Co., Fargo, N. Dak., 
has heen incorporated to engage in the 
jewelry business. The new company is cap- 
italized at $25,000. The incorporators- are 
H. Backer & Co., jewelers, 508 First Ave., 
N., and George J. McCabe and Ada M. Mc- 
Cabe,:1015 5th St., S. 
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JEWELERS’ BLOCK INSURANCE 




















thief. 








Carelessness increases the cost of your insurance. 











* * * * * 


$e on your guard—Hold-up men appear when you least expect them. 


* * * # * 


Your insurance broker will gladly place your policy with us. 


COMMERCIAL UNION ASSURANCE CO., LTD. 


COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 


UNION ASSURANCE SOCIETY, LTD. 
PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 








NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks’? Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 





Look over your store or office. You will probably find something that can 
Hints to be better protected. oa a a a 
Jewelers 


No. 4 * * * * * 


See that ring trays are always full and so prevent the activities of the sneak 











35-37-39 MAIDEN LANE 


Opposite New Federal Reserve Building 


Entire Floor— Exceptional Light—5,000 sq. ft. with or without 


vaults and other equipment 
also other attractive space available at $2.00 per sq. ft. up 


Complete burglar alarm and other protection providing unusual safety 


and lowest insurance rates 
Buyers. Can Purchase Anything in the Jewelry Line from Tenants in This Building 


Apply: MAURICE DEUTSCH BUILDING CORP. (Owners on Premises). Phone: John 1485-1488 or your own broker. 
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The following MESSAGE is received via FRENCH TELEGRAPH CABLE subject to the terms and conditions 
printed on the back hereof, which are ratified and agreed to. 
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LCD ADLIDGE NY 


RETURNING WITH FINE NELEES MATCHED BAGUETTES SQUARES 


FANCIES LARGER PRODUCTION CONTRACTED FOR A. D. LEVERIDGE 
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Gregor Krichbaum was in New York and 
vicinity the past week for L. Krichbaum & 


Co. . 
\mong the recent patents granted is one 


«0 John L. Hood of Pawtuxet on a compote 
hox. 

Edgar M. Docherty, of William C. Greene 
« Co. was a business visitor to Boston the 
past week. 

‘Bert Tourtellot has returned from a busi- 
ness trip through the south for Waite, 
Thresher & Co. 

William J. Patri and wife have purchased 
a lot of land with buildings on the west 
side of Summit St. 

George Gerber & Co., 84 Weybosset St., 
during the holiday season conducted an an- 
nex at 55 Weybosset St. 

The Goldsmith Mfg. Co., 101 Sabin St., is 
closing out its entire stock of stone com- 
prising about 5,000 gross. 

Oscar E. Place, of O. E. Place & Sons 
Co. of this city, is confined to his home, 
at Lincoln Park, Warwick. 

Henry D. Sharpe spent the Christmas 
holidays with relatives at Winchester 
County, N. Y., where he joined his wife on 
Friday. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Joard of Trade, was in Boston last week 
for the association. 

Irene Guertin conducted a sales Christmas 
tree at his retail store, Main St., Arctic, 
which proved a very effective vehicle for the 
sale of considerable stock. 

At the annual meeting of Sterling Lodge, 
No. 27, Knights of Pythias, on Monday eve- 
ning, Dec. 21, Samuel H. Dunkerly was 
elected: Master of Finance. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
made a trip through southeastern Massachu- 
setts the first of last week for the board. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared pay- 
able Jan. 2 to stockholders of record on Dec. 
22. The amount of the dividend is not made 
public. 

Samuel M. Magid, of the Brier Mfg. Co., 
accompanied by Mrs. Magin, their son and 
two daughters, left Wednesday for Miami 
Beach, Fla., where they will remain for the 
Winter, 

\. Wing, 23 Callender St., reported to the 
police the past week that 100 pounds of 
brass scrap, valued at $12, had been stolen 
irom his establishment some time since 
Nov. 30. 

Word has been received here of the death 
ot Mrs. Elizabeth Spofford, at Mobile, Ala., 
ast Wednesday. She was the wife of the 
late Ernest E. Spofford and the mother of 
William E. Spofford of this city. 

B. Novgrad & Co., 100 Stewart St., have 
sent notices to the trade that A. L. Kram- 
mer of Chicago will carry their line through 
the Western territory this season and Ben- 
jamin Novgrad through the east. 

The Decorative Window Co., J. Gilbert 
Dudley, designer, 90 Aldrich St., has the 
contract for the leaded glass windows in the 
new parish house on Orchard Ave., this city, 
tor St. Martin’s Episcopal Church. 
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A slight fire in the paper chute on the 
Pine St. side of the Outlet Co.’s block about 
11 o'clock last Wednesday night set off the 
automatic sprinklers and caused an alarm to 
be sounded, but the damage was slight. 

The case of L. J. Anshen Co., appellant, 
against Herman M. Davis, was heard before 
Justice Walsh in the Superior Court on 
Saturday, when damages were assessed and 
decision entered for the plaintiff for $51.54. 

Mrs. Eliza Blanchard, widow of George 
E. Blanchard, has been appointed by the 
Probate Court of South Kingstown as ex- 
ecutrix of the estate of her husband, and 
will continue his retail jewelry business at 
Wakefield. 

Harvey & Otis designed and executed the 
handsome solid gold Past Matron’s and Past 
Patron’s jewels presented to the retiring of- 
ficers of Providence Chapter, Order of the 
Eastern Star, at the annual election last 
Monday evening. 

3y direction of Justice Blodgett, before 
whom the case was heard on Monday in 
Superior Court, the jury returned a verdict 
for the defendant in the case of James H. 
Smith Co. against the Screw Machine Prod- 
ucts Co., appellant. 

Randolph A. Greene, of R. A. & W. S. 
Greene, has been appointed chairman of the 
committee from the United Train of Artil- 
lery Veteran Association to arrange for the 
visit to Philadelphia next Summer to attend 
the sesqui-centennial. 

Capt. William F. Higgins, of the Third 
Police Precinct, rounded out 25 years of 
service on Christmas. He is in his 54th 
year and was employed before joining the 
force as a silversmith in Meriden, Conn., 
and later in this city. 

Judge Nathan W. Wright, in the civil ses- 
sion of Sixth District Court on Monday, 
Dec. 21, gave a decision without costs for 
the defendant in the case of Edward J. Cot- 
ter against the Tilden-Thurber Corp. for 
trespass on the case for negligence. 

The copartnership heretofore existing be- 
tween Joseph Rodin, Harry Rubinstein and 
Hugo Sperber, doing business as the Radium 
Jewelry Mfg. Co., has been dissolved, Mr. 
Sperber withdrawing. The business will he 
continued by Messrs. Rodin and Rubinstein 
as the Radium Jewelry Co. 

The Joyce Co. of Providence, capitalized 
at $100,000, was granted a charter under the 
laws of Rhode Island on Wednesday for 
the purpose of dealing in jewelry and other 
merchandise. The incorporators are Thomas 
W. Joyce and Angela Byrne of this city and 
William H. McSoley of Warren. 

Cohn & Rosenberger, Inc., of this city have 
announced to the trade that Gerald Rosen- 
berger will succeed Uric F. Mandle as their 
Pacific coast representative. Mr. Mandle, 
who has been with Cohn & Rosenberger for 
more than a quarter of a century, has ac- 
cepted a position with D. Lisner & Co., New 
York. 

Theodore W. Foster, of Theodore W. 
Foster & Bro. Co., and Charles E. Hancock, 
of Charles E. Hancock Co., both of this city, 
have been nominated .for members of the 
New England directorate of the National 
Jewelers Board of Trade, and will be voted 
upon at the New England district dinner at 
the Turks Head Club, this city, on Thurs- 
day, Jan. 7. 

A burglar alarm of the Rhode Island 
Electric Protective Co. connected with a 





safe door in the retail jewelry store of J. A. 
Foster & Co., corner of Dorrance and Mid- 
dle Sts., and called guards and police to the 
store about midnight Wednesday. <A de- 
fective wire is believed to have caused the 
alarm as nothing was found disturbed and 
no evidence of intruders. 

The bowling team representing G. Klein 
& Sons in the Industrial Bowling League 
maintained its lead of two points the past 
week, although its closest opponent kept 
pace with it. Of the ten teams in the league, 
four represent manufacturing jewelry firms 
and two allied concerns. With the Klein 
team the jewelers are Ostby & Barton Co., 
R. L. Griffith & Son Co. and Hamilton & 
Hamilton, Jr., Ine. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Irving’ Brandt, of Irving 
3randt & Co., Inc., Chicago; R. Rosenberg, 
of Rosenberg Co., Toledo, O.; Mr. Roch- 
ester, of the Le Mfg. Co., New York; 
Arthur Kaskell, of Wiener Bros., New York 
city; Mr. Lowenthal, of the Royal Jewelry 
Mfg. Co., New York city; Aaron Meyer, of 
Philadelphia; Mr. Kine, of the S. S. Kresge 
Co., Detroit, Mich. 

Roy E. McLane, 24 years old, of East 
Providence, was fined $200 and costs by 
Judge J. Jerome Hahn in Superior Court on 
Tuesday, Dec. 22, when the case was called 
on an appeal from a $400 fine imposed in the 
Sixth District Court. McLane is the young 
man that was involved in the alleged hypnotic 
influence case which attracted considerable 
attention a few weeks ago, wherein he was 
charged with having received two bracelets 
valued at $250 from Miss Beatrice Griffith, 
24 years old, on Nov. 4, knowing that they 
had been stolen by the young woman from 
the J. J. White Mfg. Co., by whom she was 
employed. Assistant Attorney General Har- 
old E. Staples, in recommending that the 
District Court fine be decreased, said that 
certain facts had come to his attention which 
would indicate that a $200 fine would be 
sufficient, and said that he made this recom- 
mendation with the approval of the Provi- 
dence police inspectors’ department which 
made the investigations and arrested Mc- 
Lane. Judge Hahn wanted to know how it 
was that a man was receiving gifts of brace- 
lets from a woman, saying that he could 
understand it if it had been the other way 


about. Daniel T. Hagan, attorney for Mc- 
Lane, said that the girl had brought the 


bracelets to his client, saying that she needed 
some money and asked him to sell them for 
her, and that he took them and sold them 
in a drug store for $30. The court warned 
the defendant’ that in the future he should 
he loathe to accept jewelry from women, 
either as presents or to sell, but that he as- 
sumed from the recommendation of the At- 
torney General’s Department that there are 
some circumstances which warrants leniency, 
although the young woman, when the case 
was heard in the District Court, charged that 
it was at McLane’s insistence that she stole 
the articles. 








FE. O. Shoulders, St. Louis, Mo., recently 
reported the loss of jewelry valued at $180 
to the Pinkertons, and within a few hours 
the woman sneak thief was arrested, a con- 
fession obtained and the stolen goods re- 
covered. 
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Policies 


a | a yp and 1 We have specialized since 1907 jn 
ir catering to the insurance needs of 
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the Jewelry Trade. 


Consult us before renewing your 
present insurance. 


Prosperous Pew Deat— | | Pendleton & Berger 


Incorporated 
Barnett Berger Josiah Berger 
President Secretary 


Insurance Brokers and Adjusters — 


15 William Street, New York City 
Telephone Hanover 4789 





_ Members, National Jewelers Board « of Trade 


THE W ASHBURN 


SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 
ete. 























for all sizes of scarf- 
pin wire. Guaranteed. 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc, 
Can be applied to any 
work where pin tongues 

are a) 


Open. Closed. = Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 

— Special Order Work and Repairing 


PSS SSS SSE nh Ss Ss Se SA S3 SZ: C. IRVING WASHBURN, 108 Fulton Street, NY, 


Attention — Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
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Amertcan Gem & Pearl Co. 
6 West 48th St., Pew Bork 
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EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 


NATHAN ls 
“ AURORA PEARL co. 
Wish Chetr 4 158 HARMON ST., BROOKLYN, N. Y. 


Customers and Friends 











TRADE MARKS DESIGNED and registered in the v. 6. 
Patent Office and Foreign Countries. Inventions petented 
copyrights procured. If your invention is new and we 


q Happy and Prosperous ns ful it is patentable—submit your sketch. 


Z HA EOLACHEE, yous 
New By 4 ar ; * Sa Consulting Engineer. 


US 
71-73 NASSAU ST. NEW YORK ||¢x Refiner of METALS 


Sweeps, Solutions, Filings. Burning Jobs solicited 


LOUIS RUDISCH, Metallurgist 
57 Fulton Street, New York City 
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4 THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


Pf 








The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 














LOUIS N. MARX 


Gems of Fascination 
& 36 West 47th St. NEW YORK 



















AL. H. GREENE MOSLEY GEVERTZ 


GREENE & GEVERTZ 


FORMERLY ASSOCIATED WITH INGOMAR GOLDSMITH & CO. 


Announce the opening of their offices at 


22 West 48th Street, New York 


as 


Importers of Diamonds 


Telephone Bryant 6688 
























The BUYERS’ DIRECTORY 


PRICE, $1.00 








The Jewelers’ Circular Publishing Co., 11 John St., New York 
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10 West 47th St. 


Adjoining Fifth Avenue 


EXCLUSIVELY FOR OFFICE TENANTS 


—NO MANUFACTURING PERMITTED— 





















Catering to the 


Diamond, Watch, Jewelry, Silverware and Allied Trades 





Before You Rent— 
Give the following your careful attention. 


Adequacy of elevators and other equipment. Permanency of light. 
Flexibility of office layout. Convenience and location. 
Light conditions and number of windows. 


Note: The corridors on all floors will be treated with marble wainscot and tile floors. 
—BURGLAR ALARM— 
For complete information apply 
BROWN WHEELOCK: HARRIS VOUGHT & CO., INC. 
20 E. 48th St., New York AGENTS Vand. 0031 











Wanted: Experienced Traveling Salesman 


for general wholesale line in old established territory. 
Single man preferred. Good opportunity for man acquainted 
with the trade in portions of States Iowa, Illinois, Minnesota, 
Missourl, Kansas and Nebraska. Salary with commission. 
Full credit for business of territory. Applications received 
up to January 15th. 











The Wagner-Gilger-Cohn Co. 


Wholesale Jewelers 


Cleveland, Ohio 
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l‘ulkerson, Somerset, Ky., was a 
recent visitor to Louisville, coming in on 
combined business and pleasure. 

Mrs. Kendrick, wife of the head of Wil- 
liam Kendrick’s Sons, Louisville, has re- 
covered, following a serious illness. 


a. =. 


A recent fire at London, Ky., was re- 
ported to have resulted in considerable loss 
at Hundley’s jewelry store, which was 
burned out, along with other stores. 

Moore & Hartenstein, local jewelers, re- 
cently supplied a fine silver service, which 
was presented to Merrit Drane, county engi- 
neer, and another for Judge Bryce Baskin, 
retiring county Commissioner, 

A patrol wagon full of bluecoats recently 
pulled up at the Lemon Silver Galleries 
when the burglar alarm went off, but in- 
vestigation showed that high wind had blown 
open a window, setting off the alarm. There 
have been several attempts to get into the 
place, but the alarm has always worked. 

Dr. G. H. Sadtler, vice-president of the 
Jewell Jewelry Co., 420 S. 4th St., has an- 
nounced in formal advertisements that the 
concern is dissolving as a corporation, All 
creditors have been asked to file their claims. 
(Cletus Endries, jeweler of New Albany, 
Ind, is one of a committee of merchants 
who have been working in an effort to se- 
cure bright street lighting in the business 
section of the city. 

Although press dispatches from St. Louis 
on Dec. 7 told of the effort of the W. C. 
T. U. to prevent jewelers and merchants of 
that city selling liquor flasks and cocktail 
shakers, no attention was given to the press 
stories in Louisville, they being run by the 
papers, but that was all. A goodly number 
of handsome flasks were sold. Cocktail 
shakers don’t count for so much here, as 
the Kentuckian likes his liquor straight. 

Not many traveling salesmen have been 
here since the early days of December, a 
few late travelers reaching town in time, 
however, to make some fair sales from 
sample cases. Among the later arrivals were : 
George C. Harrison, Paye & Baker Mfg. 
Co.; H. E. Cashion, Larter & Sons; Harry 
C. Cohen, Lorraine Watch Co.; J. W. Thor- 
son, Buss-Linthicum-Thorson, Inc.; Louis 
Gerstman, Dattlebaum & Friedman; F. C. 
Allen, Sansbury & Nellis; T. B. Fahey, 
Bigalke & Eckert Co.; Robert V. Nye, In- 
ternational Silver Co. (Waltrous division) ; 
9. J. Somers, O. J. Somers Co., and A. E. 
J. Winter, Krementz & Co. 

Two suits were recently filed against O. 
A. Cotton, owner of a local instalment 
Jewelry store, and others in New Orleans 
and the south, for $5,000 each. The actions 
were brought by Maud Brown and Philip 
Thompson, who charge that they were held 
Prisoner for two hours on a false accusa- 
tion, it being alleged that the defendant 
charged plaintiffs with theft of a ring, later 
withdrawing the charge. Just recently a 
stiff judgment was returned against W. T. 
Grant & Co.’s branch at Louisville, grow- 
Ing out of the fact that a woman was held 
in the store, charged with theft of mer- 


chandise, She sued for false arrest and 
detention. 


Holiday 


business with the Louisville 
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jewelers has been very active, being all that 
had been expected and much more, such 
houses as G. I*. Geiger & Son, William 
Kendrick’s Sons, Matt Irion & Son, Moore 
& Hartenstein, and Lemon & Son having 
had «a very large volume of business, and 
Vic Lorch & Son, S. E. Ledman & Co., 
Letzler, Lotch Co., Rogers & Krull and a 
number of others have had exceptionally 
good business over the entire season. The 
jewelry trade, from the small watchmaker 
to the big diamond and silverware mer- 
chants, has been very busy. Engravers are 
tired and worn out from a strenuous cam- 
paign, and the manufacturing shops have 
been crowded in getting out promised work 
on time, plus all the ring cutting and special 
work that blows in late. 

Louisville has passed through one holiday 
season in which-there was very little trouble 
experienced from the auctioneers, or special 
sales at auction, night sales, etc., which have 
hurt the trade in some years. For one 
thing, good store sites for short-time sales 
are hard to find, while a local ordinance 
prohibiting night sales of jewelry and other 
merchandise at auction is being enforced. 
Several days ago a committee from the Bet- 
ter Business Bureau called on Col. Daniel 
Carrel], chairman of the Board of Works, 
regarding an auction sale being conducted 
by the jewelry and pawnshop on W. Market 
St. in violation of an ordinance enacted a 
year er more ago, which prohibits auction 
sales after 7 o’clock in the evening, the ordi- 
nance having been enacted to stop the fly- 
hy-night concerns. Col. Carrell, after a 
conference with the City Attorney regard- 
ing the ordinance, issued orders that the sale 
must stop at 7 o’clock each evening, or else 
the owners of the store would be arrested 
on a technical charge. The sale stopped. 











Another suit has been filed in municipal 
court against the Parkside Jewelry Co., 1114 
N. 40th St., this one by the Philadelphia 
Table Co., Inc., to recover $139 claimed on 
a check. 

Lawson Jaffe, Chicago representative of 
I. S. Sagorsky & Son, is in town checking 
up the year’s business and making ready for 
a new line of goods for the western terri- 
tory he covers for the firm. 

David Gudekunst, of the J. B. Bechtel & 
Co., Inc., staff, is receiving the sympathy 
of his associates in the illness of Mrs, Gude- 
kunst with a severe case of scarlet fever. 
\t last reports she was recovering nicely. 

J. M. J. Costello, dean of Sansom St., 
is already planning for his Spring trip to 
Florida, which will be somewhat delayed by 
the necessity of his being in his office dur- 
ing the anticipated rush of business in Janu- 
ary and February. 

Many inquiries are being made by custom- 
ers of S. Kind & Sons for George E. Moore, 
one of the veteran salesmen for the firm, 
who has been confined to his home for sev- 
eral weeks by a serious illness. Mr. Moore 
has been with the firm for more than 25 
years and is a general favorite in the estab- 
lishment. 

Sansom St. received good news for Christ- 
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mas in the announcement that J. F. Neill, 
secretary of the Sansom Street Business 
Men’s Association, will probably be back 
at his office within a few days, as he is re- 
covering from an attack of heart trouble 
which has confined him to his home for sev- 
eral weeks. 

A large number of prominent Philadelphia 
jewelers were present at Beth-el Synagogue 
last Saturday at the confirmation ceremony 
of Bruce A. Gordon, son of Max E. Gor- 
don, of Aisenstein & Gordon, which was 
followed by an enjoyable bar-mitzvah party 
at the home of Mr. Gordon. The son re- 
ceived a large number of valuable gifts suit- 
able to the occasion. 


Philadelphia police have been notified to 
be on the watch for attempts to pawn the 


$10,000 worth of jewelry, mostly watches 


and diamond rings stolen with $1,500 in cash 
from the jewelry store of Edward Di Pas- 
cale at Meadville, Pa. The robbers gained 
entrance through a rear door and smashed 
the combination of the safe. The jeweler 
carried an insurance of only $3,000 on his 
stock. 

S. Kind & Sons, jewelers at 1110 Chest- 
nut St., have started an innovation which is 
likely to be copied by other large business 
houses in providing free parking for the 
automobiles of their customers. A large 
garage, less than two blocks from the store, 
is utilized for the purpose, and the customer 
is given a courtesy card for the garage priv- 
ilege when he makes his or her purchase 
in the store. 


Bankruptcy proceedings have been started 
in the U. S. District Court against the Park- 
side Jewelry Co., 1114 N. 40th St., by three 
creditors, an involuntary petition having 
been filed. The action was not unexpected 
by the local jewelry trade. A number of 
suits by creditors have been filed recently 
in the local municipal court against the 
company, and a number of inquiries had 
been received by local wholesalers and job- 
bers. According to those well informed in 
the trade, some interesting developments may 
result from the bankruptcy proceedings. 


Idward Lomer and Harry Shupman, two 
youths arrested in one of the sweeping 
round-ups of suspicious persons as one oi 
the last acts of Gen. Butler’s police regime, 
are still held for a further hearing while 
detectives are trying to trace several pawn- 
tickets for jewelry found in their room and 
connect them with the robbery of two trays 
of jewelry from the store of Louis Lefkoe, 
939 Market St. The trays contained dia- 
mond rings which had been overlooked by 
a clerk in removing the display from the 
window preparatory to closing the store. 
While attention of employes of the store was 
diverted, some persons took the trays from 
the window. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 


London U. S. Gov't New York 
Date Official Assay Bars Official 

Dec, 22.... 314% 71¥%, 69 
Dec. 23.... 31% 71% 68% 
Dec. 24... 3144 70% 68% 
Dec. 25.... Holiday Holiday Holiday 
Dec. 26.... Holiday 71 68% 
Dec. 28.... 31%} 70% 68% 
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What Counts in Advertising 





If you are traveling from one city to another, you do not usually 
patronize the road that runs the fewest trains. On the contrary, 
you select a train that is most reliable, convenient and speedy. 
In advertising, the object is to reach the greatest number of buyers 
in the most reliable and, quite often, in the quickest way. 


The Saturday Evening Post presents a perfect example of doing 
just that. It is read by more people than any other publication. 
Hence, more advertisers use The Saturday Evening Post than 
any other national publication. Some advertise every week, some 
in 26 or 12 or 6 issues during the year, but no matter how many 
times they advertise the object is to have each advertisement 
reach the greatest number of readers for the cost. 


In a similar manner The Jewelers’ Circular is read by more 
jewelers with a greater purchasing power, than is any other paper 
in the country and for this reason more advertisers use The 
Jewelers’ Circular than any other jewelry journal. 


The number of insertions is dependent on how much money the 
advertiser is in a position to spend; but whether the appropriation 
is small or large, whether the advertiser wants to reach the buyers 
52 times, or 26 times or 12 times or less during a year, it is a 
matter of the utmost concern to him that each advertisement gets 
the attention of the greatest number of buyers. 


The number of readers and the purchasing power of these 
readers, together with the prestige and influence of the publica- 
tion, are the determining factors in placing any advertisement. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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Federal Bill Against HE Merritt mis- 
branding Bill has 


Misbranding ie 
E been favorably re- 
Reported Favorably ported to the House 


of Representatives from the Committee on 
Interstate and Foreign Commerce. The bill 
provides that if merchandise is labeled the 
labels must tell the truth. It applies to any 
branded article sold in interstate commerce 
and the Federal Trade Commission would 
be empowered to enforce its provisions. 
The bill was drafted by Representative 
Merritt, of Connecticut, following extended 
hearings before the House committee on a 
score of misbranding bills last session. 
Representative Merritt again introduced the 
pill this session and it received the immedi- 
ate endorsement of the committee. 

Mr. Merritt stated in a report accompany- 
ing the bill that the committee could not 
see its way to report a bill for compulsory 
branding but that it is in full accord with 
all interests who wish to protect honest 
producers and all consumers against mis- 
representation either by false or misleading 
labels or false and misleading advertising. 

“Many of the bills which were con- 
sidered by the committee provided criminal 
remedies,” said Representative Merritt. 
“While it is perhaps a natural tendency to 
provide direct punishment for Il ederal 
statutes, the object which this legislation 
seeks will, in the opinion of the committee, 


be better attained by the same methods 
which the Federal Trade Commission has 
used in the successful prosecution of its 


work under existing law. The commission 
has been particularly successful in its fight 
against misbranding and false advertising.” 

The bill will be published in full in a 
future issue of THE JEWELERS’ CIRCULAR. 


Christmas Trade T looks as if the 
Indicates Bright jewelry trade had 

come into its own 
Prospect for 1926 again and that the 


Christmas business of 1925 will be a record- 
breaker, at least as far as the past six years 
are concerned. While it is too early to 
make any definite calculations of the amount 
of business done by jewelers of the coun- 
try, preliminary reports received from our 
correspondents in the past week have been 
of the most encouraging character and indi- 
cate a most unusual holiday trade in all 
sections of the country. In fact, in many 
instances, the Christmas and holiday busi- 
ness exceeded the expectations of the jewel- 
ers themselves and while it is true, in a very 
few spots of the country, local conditions 
were not propitious for business, 
jewelers even in these sections found that 
they had obtained more than their ordinary 
share of the business done around the 
Christmas time and have little or no com- 
plaint to make. 

It will be some time before the industry 
will be able to gauge exactly the amount of 
merchandise actually sold during December, 
but if orders and memorandum demands on 
the manufacturer and wholesaler are any 
criterion, it is safe to say that more gold, 
platinum and gem set jewelry and watches 
have been given as presents this season than 
ever before, despite the factors, like the 
crime wave, that have undoubtedly militated 
against the maximum of consumption of 
such articles. 
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Altogether it would seem that the jewel- 
ers of the country will start the new year 
under better auspices than they have ex- 
perienced since the hectic “boom times” after 
the war and conditions are even better than 
six years ago because fundamentally they 
are more stable and not susceptible to re- 
action such as that which set in in the read- 
justment after the war conditions. There 
are more potential buyers of jewelry in the 
country than we have ever had before, more 
people with more money to spend for 
luxuries than at any time in our history. 
With proper selling methods on the part of 
the retailer, proper merchandise on the part 
of the manufacturer and proper publicity 
to make the consumer realize the value of 
jewelry as a gift. 1926 should prove one of 
the banner years in the history of the 
American jewelry trade. 

That the New Year will bear out this 
prediction and that all readers of THE 
JEWELERS’ CIRCULAR will enjoy the fullest 
amount of prosperity during the next 12 
months, is the sincere wish of the editors 
and publishers of this journal. 


The Jewelry Tax QTRANGE as it may 
Remains Until the seem to many mem- 
New Revenue Bill bers of our trade, a 

Is in Force word of warning is 
necessary at this time to let the unthinking 
dealer realize that the jewelry tax is still 
in existence and that he must pay to the 


government five per cent. on every sale 
made during December on articles worth 


more than $30 or watches worth more than 
$60 (with the exception of the particular 
articles exempted in the present law). The 
intelligent man, of course, knows that though 
the fight of the industry has apparently been 
won in Congress and that there is little like- 
lihood that the new revenue law will con- 
iain any tax on jewelry at all, nevertheless, 
the relief for which we have fought so long 
wil! not come until the new law goes into 
effect, whether that be in March or later. 
Until the new law is on the statute books, 
the jeweler must continue, as before, to 
make his returns to the government every 
month on the taxable articles sold the month 
before and pay the five per cent. thereon. 

It was a matter of surprise to us to learn 
during the past week that a large number 
of jewelers, on hearing the news that the 
Ways and Means Committee had reported 
the new Revenue Bill without embodying 
the tax on jewelry sales, immediately jumped 
to the conclusion that this abolished the tax 
at once, and some of them went so far as 
to fail to include the jewelry tax in esti- 
mating the cost of the articles sold during 
the week or so before Christmas. In one 
or two instances that have come to our at- 
tention, the jewelers actually reduced the 
price slightly in the belief that the tax is 
ended. 

We regret to say that the inquiries that 
came to this office indicating the belief that 
the tax had heen abolished were not from 
alone the smaller or more ignorant class of 
merchants, but included some of the larger 
and more intelligent retailers of our indus- 
try, as well as some of the wholesalers and 
manufacturers. We, therefore, feel it neces- 
sary to publish this warning in order that 
every member of our trade will see to it 
that the reports made to the Treasury De- 

















86 THE JEWELERS’ CIRCULAR 


































































We Carry a 


Full Line of Clocks 


SESSIONS 
INGRAHAM 
WATERBURY 
JUNGHANS 


HERSCHEDE 
ANSONIA 
GILBERT 
NEW HAVEN 









Community Silver 
Tudor Plate 


1847 Rogers Bros.— Wm. Rogers & Son 
Pyralin Toilet Articles 











Plated Hollow Ware 





Ingersoll Watches 
Watch and Clock Materials 


ALL DESCRIPTIONS 


Findings Watch Glasses 





Quick Service at Factory Prices 





Cross & Beguelin 


15-17-19 Maiden Lane, New York, N. Y. 




















os 
—— 
—— 








December 30, 1995 


partment in January include every article 
of jewelry or kindred lines sold for more 
than $30 or watches sold for more than 
$60 for consumption and use, because no 
misapprehension as to the tax on the part 
of the seller will excuse him from penalty 
if he fails to make the proper return, The 
dealers who inadvertently failed to include 
the tax in the cost of the article in the 
belief that it had been abolished, will, of 
course, have to stand the loss themselves, 


Federal Trade THERE is much sat- 
Commission’s Com- smacton et ae 


mercial circles gen. 
; ie Ss g 
plaint Dismissed erally over the fact 


that the complaint of the Tederal Trade 
Commission against Oneida Community, 
Ltd., Oneida, N. Y., charging that its resale 
price maintenance policy was an_ unfair 
method of competition, had been dismissed, 
News of the decision was published in the 
last issue of THE JEWELERS’ CIRCULAR, The 
commission stated that the testimony showed 
without contradiction that the practice com- 
plained of was abandoned in June, 1922, and 
has not since been resumed. This was 
only a few months after the decision of the 
U. S. Supreme Court in the Beech-Nut 
Packing Co. case, which settled the law 
with respect to the maintenance of uniform 
resale prices through co-operative methods. 

The commission’s action in dismissing the 
complaint affirms the defense put up by the 
company that it dropped seeking the co- 
operation of the trade in running down 
price-cutters following the court’s decision. 
The company expressed the hope in reply- 
ing to the commission’s complaint that it 
would not place any obstacle in the way of 
the company’s continuing to urge upon cus- 
tomers by legitimate educational means the 
desirability of selling its silver plate at rea- 
sonable prices, taking into account the cost 
of distribution. ; 

The commission’s order leaves the com- 
pany’s present resale price maintenance 
policy unaffected and allows it to continue 
to protect its customers against price-cutters 
‘o the extent it has been doing and in this 
respect it is hailed as a turning point in the 
tide that has favored the price-cutter for 
several vears past. But no positive relie! 
to the manufacturer who wishes to protect 
standard and trade-marked goods from be- 
ing sacrificed as a “bait” to lure trade can 
be obtained until either the present Federal 
laws have been modified or a bill such as 
the Capper-Kelly Bill has been enacted 
which” will legalize price protective cof- 
tracts, 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 12, 1925 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... 
Gold bars paid depositors .......+++++ 


$521,504.67 
"45,352.96 


$566,897.63 


BM Sea culdGuveei wanes es eesre ae 
° { 

Of this the gold bars exchanged for gold 
coins are reported as follows: 
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joseph A. Stein, dealer in jewelers’ tools, 
formerly located at 147 Fulton St., has 
moved to 36 W. 47th St. 

The D. & B. Import Co., importer of 
nickel watch chains, fobs and novelties, are 
located at 1 W. 47th St. and not 162 W. 
Yth St. as reported in these columns last 
week. 

Oscar Hochberger, of I. Hochberger & 
Sons, importers and cutters of diamonds, 
180 Broadway, returned last Monday on the 
Leviathan after a two. months’ sojourn in 
the European diamond market. 

The firm of Cohn & Weinstock was in- 
corporated at Albany, N. Y., recently, with 
authority to conduct a jewelry business in 
this city. The capital is $10,000 and the 
incorporators are L. A. Weinstock, L. A. 
Cohn and F, Ginsberg. 

A get-together dinner held at the Hotel 
Brevoort on Monday, Dec. 21, was 
thoroughly enjoyed by the executive, sales 
and factory staffs of Bernard Rice’s Sons 
Inc, makers of hollowware and novelties, 
325 Fifth Ave. There were several short 
addresses made by J. B. Rice, L. W. Rice, 
Leo Eichterheimer, “Joe” Einstein and 
others. Their remarks were interspersed 
with a few good stories which everyone en- 
joyed. Lester Guiterman acted as master of 
ceremonies and not only proved an excellent 
toastmaster but also surprised the gathering 
with a number of original and clever 
parodies on popular songs. 

\t a recent meeting of the directors of 
the lishel Nessler Co., Michael Rosen- 
bloom was elected vice-president of the con- 
cern in place of Max Morgenthau, who 
recently retired to enter other business. Mr. 
Rosenbloom will continue to represent the 
concern in New York city and Boston, as 
heretofore, and will assist in the general 
management of the business. Arch. De 
Baer will represent the concern in Phila- 
delphia, Baltimore and Washington and the 
adjacent territory, making his headquarters 
at the firm’s office at 184 Fifth Ave. Philip 
Cohn has acquired the holdings in the Fishel 
Nessler Co., formerly owned by Mr. Mor- 
genthau and will represent the Fishel Nessler 
Co. through the middle western States. 
Word comes from abroad that A. D. 
Leveridge, dealer in diamonds, 22 W. 48th 
St, arranged a very novel surprise birth- 
day party in honor of Maxwell Maybaum, 
of Maybaum Bros. The party took place 
on the dining car of a French train en route 
from Cherbourg to Paris and was held on 
Dec, ll. The Leviathan pasty chef made a 
magnificent candled birthday cake for the 
“ccasion. Among the trade celebrities who 
attended the party were Morton Ollendort 
and A, Bickert, of I. Ollendorf & Co., and 
Mrs. Ollendorf; Adolph Lowenthal, of L. 
~ Kahn & Co.; Lawrence Goldsmith, 

soldsmith, Stern & Co., with Mrs. 
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Goldsmith; Sol Lenkowsky and A. D. 
Leveridge. Since the party was held word 
has been received from abroad that the 
affair was a great success. The whole car 
joined in the festivities. Mr. ‘Leveridge 
made Mr. Maybaum, the honored guest, 
carry his own birthday cake without know- 
ing it. After the dinner, Lawrence Gold- 
smith and his bride, who are on a honey- 
moon trip abroad, endeavored to entertain 
the party with their radio set on the train. 

Katz & Ogush, Inc., manufacturing jewel- 
ers and manufacturers of “certified” plati- 
num, 33 W. 60th St., gave their fifth annual 
dinner for the employes of the firm at the 
Aldine Club, 200 Fifth Ave., on Saturday 
evening, Dec. 26. The dinner came as a 
climax to the biggest year’s business in the 
history of the company and was attended 
by about 125 employes. The evening was 
enlivened with a complete program of pro- 
fessional entertainment which was enjoyed 
by the diners. The employes represented 
by Dave Schneider presented to Mr. Katz 
and Mr. Ogush, a handsome bronze tablet 
inscribed as follows: “1921-1926. Presented 
to Katz & Ogush, Inc., by their employes 
on the occasion of their fifth anniversary as 
a pledge of loyalty to the high ideals and 
sound principles upon which the business 
was established and maintained; and as a 
token of their wishes for the continuance 
of a well-deserved prosperity.” Mr. Katz 
accepted the gift for the firm, extending the 
sincere thanks of Mr. Ogush and _ himselt. 
The dinner was concluded with a number 
of well-delivered addresses by members of 
the firm and guests. 

George Miller and Thomas Turnwall, the 
two men who were arrested on Maiden Lane, 
New York, last November as robber sus- 
pects, were sentenced to serve from four 
years and four months to 10 years in prison 
by Judge Cohn in the Bronx County Court 
last Thursday. Both men were sent to 
prison for stealing an automobile, the one 
in which they were arrested on Maiden 
Lane. Miller pleaded guilty to the charge 
but Turnwall went to trial and was con- 
victed. In the arrest of the pair at the 
time, the police are certain they thwarted 
another hold-up on Maiden Lane. There 
were three men in the automobile when 
Traffic Officer Dillon, who is stationed at 
William St. and Maiden Lane, noticed the 
automobile passing him several times and 
then stopping in front of 59 Maiden Lane. 
One of the trio alighted and walked toward 
Nassau St., and Officer Dillon becoming 
suspicious, approached the other two men 
and demanded that they show their license. 
They were unable to produce the owner’s 
license and were taken into custody. At the 
Old Slip Police Station, Lieutenant Dittman 
and his men questioned the prisoners and 
searched the car. Three revolvers and 
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several coils of rope were found under the 
front seat of the automobile. In the room 
of one of the prisoners, several short lengths 
of picture wire, such as is used in binding 
victims of hold-ups, were also found. 

3rown, Wheelock, Harris, Vought & Co., 

Inc., agents: of the Jewelers Board of Trade 
building, 22 W. 48th St., report that a num- 
ber of concerns have taken space in the new 
buildings being provided for the jewelers and 
precious stones dealers on 47th and 48th Sts., 
between Fifth and Sixth Aves. This con- 
cern is also agent for the new buildings now 
being erected at 10 W. 47th St., 62 W. 47th 
St., known as the Jewelry Crafts building, 
and recently sold to the Flint-Horner Furni- 
ture Co., and 64 W. 48th St. Brown, 
Wheelock, Harris, Vought & Co., Inc., re- 
port that the following concerns have closed 
leases in these new buildings during the past 
30 days: In 10 W. 47th St., half of the 
14th floor to I. Hochberger & Sons, dia- 
monds, 180 Broadway; space on the 13th 
floor to Leroy Present, diamonds, 170 Broad- 
way; space on the 12th floor to A. Jaffe & 
Son, diamonds, 35 Maiden Lane; space on the 
llth floor to Samuel Lenkowsky & Sons, 
diamonds, 170 Broadway; space on the ninth 
floor to Strauss & Strauss, gold rings, etc., 
9 Clinton St., Newark, N. J.; space on the 
seventh floor to A, Roseman, diamonds and 
diamond jewelry, 13 Maiden Lane. At 22 
W. 48th St., the Jewelers Board of Trade 
building, to William V. Schmidt Co., 
precious and imitation stones, 21 Maiden 
Lane, space on the eighth floor; Abraham 
C. Hirsch, silverware, 353 Fifth Ave., space 
on the ninth floor; Greene & Gevertz, space 
on the 12th floor. In 62-72 W. 47th St. 
building, half of the 11th floor to Birnbaum, 
Pressel Co., Inc., diamonds, 35 Maiden Lane; 
half of the 15th floor to Molnar & Morgen- 
rath, jewelry, 2 W. 47th St.; space on the 
i2th floor to Wander & Kaufman, mountings, 
112 Fulton St., and Steele & Gorn, Inc., 
jewelry, 7 W. 45th St. In the building at 64 
W. 48th St., space on the eighth floor to 
Alschuler & Weisz, lapidaries, pearls, stones, 
etc., and Kruger & Gottlieb, platinum mount- 
ings, 64 Fulton St.; space on the 11th floor 
to Quality Jewelry Co., mountings, 7 W. 
45th St., and Samuel Orange, diamonds, 
mountings, 141 W. 36th St. 

J. Kohn, formerly with Leo Schlesinger 
& Co., will be connected ‘with the Strauss 
Silver Co., manufacturer and importer of 
Dutch silver, 315 Fifth Ave., according to 
an announcement made several days ago. 
Mr. Kohn will take up his new duties on 
Jan. 1 and will act as western and far 
western traveling representative for the 
Strauss concern. He will start on his first 
trip for this concern on Jan. 3 with a new 
line of imported Dutch silver birds and 





(Continued on page 89) 
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novelties. Herman Strauss, president of 
the concern, reports that during the past 
year his concern enjoyed excellent business 
and nearly doubled the amount of sales of 
1924. , 

J. Dembitz, diamond setter, 87 Nassau 
St., has moved his business from Room 915 
to new and larger quarters in Room 90] in 
the same building. 

John H. Mulligan, who has been connect- 
ed with the Rueckert Mfg. Co., Providence, 
R. L, for a number of years, is now in 
charge of our New York office at 9-13 
Maiden Lane. 

Al H. Greene and Mosley Gevertz have 
resigned their positions as representatives of 
Ingomar Goldsmith & Co., and have formed 
a co-partnership under the style of Greene & 
Gevertz. The new firm will engage in the 
business of importing diamonds and _ is 
located at 22 W. 48th St. Both partners 
will cover their own respective territories 
and will visit the trade in the near future. 

Rudolph Tunkel, 71 Nassau St., is offer- 
ing to settle with creditors on the basis of 
30 cents on the dollar. This offer is pay- 
able 15 cents in cash and the balance of 15 
cents in endorsed notes. Mr. Tunkel is 
reporied to have assets of $10,000 while his 
liabilities are estimated at $28,000. A meet- 
ing of the creditors of Mr. Tunkel was held 
last Wednesday at the office of S. Howard 
Imbrey, 110 William St., at which time this 
offer was made. 

Although there is no organized movement 

in the trade to close next Saturday, many 
concerns will shut down Thursday evening 
and will not re-open until Monday morning, 
giving employes a three days vacation. But 
for the fact that many concerns are busy 
checking up on the year’s business and mak- 
ing preparations for 1926, it is believed that 
the closing down order would be general. 
No petition was circulated but a canvass of 
a few firms showed that many will observe 
the holidays while the others will re-open. 
Many houses in the trade were closed last 
week-end. 
Max Schoenbrun has severed his connec- 
tions with Duneier & Cohen, 24 Eldridge 
St, for which concern he has been a travel- 
ing representative. On Jan. 1, Mr. Schoen- 
brun will start in business on his own ac- 
count. He will carry a general line of 
watches and jewelry, and will be located at 
116 Nassau St. Mr. Schoenbrun has been 
connected with the trade for 22 years and 
was formerly a retail jeweler for 15 years. 
For the past few years he has been con- 
nected with the wholesale trade. Mr. Schoen- 
brn is well known in the industry. He 
has heen secretary of the New York Jewel- 
ers Benevolent Association for 12 years and 
IS active in- trade affairs. 

Charles Zuckerman, manufacturer of 
mountings, 102 Fulton St., filed a voluntary 
Petition in bankruptcy in the United States 
District Court, this city, on Monday, Dec, 


* 21. The schedules list the liabilities at 


ge and the assets at $1,035. The debts 
_Mr. Zuckerman represent unsecured 
Cams, $3,281, and notes and bills which 
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‘ought to be paid by other parties thereto, 


$1,407. The assets include bills and promis- 
sory notes, $100; stock in trade, $350; debts 
due on open accounts, $385, and property in 
reversion, remainder and trust, $200. Among 
the largest unsecured creditors are: Joseph 
Sternman, $680; Silverman Bros., $427; 
Zimmer & Daine, $111; M. Rubin, $568; 
M. Kutcher, $321; Sagar & Samit, $168; 
Louis Reichman, $272; Lenox Credit Union, 
$380, and H. Weiner, $301. 

The annual meeting of the Jewelers’ 
Benevolent Association, at which time 
officers will be nominated, will be held on 
Tuesday evening, Jan. 5, at the club rooms, 
67 W. 125th St. The nominees will be 
voted on at the next meeting, which will 
take place on Jan. 19. At the meeting on 
Jan. 5, 15 candidates for membership will 
be initiated. The committee arranging for 
the banquet and ball which will be held on 
Sunday evening, Feb. 21, at the Hotel Penn- 
sylvania, is active in completing its plans. 
Reservations for this affair can be made 
through the chairman, Leo Klein, 71 Nassau 
St., or by communicating with Max Schoen- 
brun, secretary, 62 W. 119th St. President 
Adolph Pusrin is endeavoring to make the 
next meeting a large one and is requesting 
all members to make an effort to attend. 

Involuntary bankruptcy proceedings were 
instituted in the United States District 
Court, this city, last Saturday, against Na- 
than Dreigerman, retail jeweler, 223 E. 19th 
St. An order signed by Judge Knox last 
Monday designates Joseph L. Israel as re- 
ceiver under a bond of $2,000. The petition 
was filed against Mr. Dreigerman by Gold- 
man & Gotsfeld, whose claim amounts to 
$2,852, Max Schechter, $500, and Moeltz 
Heischaber, $1,695. The order appointing 
the receiver places the alleged bankrupt’s 
assets at $4,000 while the liabilities are ap- 
proximated at $10,000. It is also set forth 
in this order that on Dec. 15 the alleged 
bankrupt called a meeting of creditors, at 
which he admitted his insolvency and offered 
to settle on the basis of 25 cents on the 
dollar. This offer was rejected. In No- 
vember, it is also claimed, the alleged bank- 
rupt told several of his creditors he was 
held up and robbed on Nov. 9 and that a man 
suspected of committing the robbery was 
arrested hut that the jeweler was unable to 
identify him as the robber. 

It was announced several days ago that 
Rice & Hochster, one of the largest manu- 
facturers of novelty jewelry, toilet articles 
and hair ornaments, will retire from busi- 
ness on Jan. 1. This statement was issued 
by Carl M. Fishel, vice-president of the 
company, who has formed a new corpora- 
tion with others in the trade, will operate 
after the first of the year under a new firm 
name. Trifari & Krussman, Inc., who have 
been in the novelty jewelry business under 
that name for the last seven years, are join- 
ing with Mr. Fishel in forming a new cor- 
poration, to be known as Trifari, Krussman 
& Fishel, Inc. This new corporation, it was 
announced, will continue to manufacture the 
same articles that had hitherto been pro- 
duced by the Rice & Hochster firm. The 
officers of the new organization are as fol- 
lows: Carl M. Fishel, president; Gustave 
Trifari, vice-president, and Leo F. Kruss- 
man, seceretary and treasurer. Rudolph 
Rothschild and E. M. Perl, for more than 
30 years identified with Rice & Hochster as 
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salesmen, will be retained by the new firm 
as members of the board of directors. Tri- 
fari, Krussman & Fishel, Inc., have taken 
over the lease of the Rice & Hochster show- 
rooms at 377 Fifth Ave., and after Jan. 1 
will display their new line at these premises. 
Mr. Fishel said that the new corporation 
will take over the entire selling staff of the 
old concern and part of the factory force. 
The present firm of Trifari & Krussman, 
Inc., has its salesrooms at 1265 Broadway 
and factory and executive offices at 35 Sixth 
Ave. 
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Pacific Coast Notes y 


E. E. Starr, Jerome, Ariz., is retiring 
from business. 

Pomeroy & Keene, jewelers of Salem, 
Ore., advertise that they are closing out 
their business. 

Louis E. Fornes, jeweler of 44 Market 
St., Venice, Cal., announced that he would 
discontinue business on Dec. 25. 

O. W. Dreyer, jeweler of 404 American 
Ave., Long Beach, has received a certificate 
from the Horological Institute of America, 
Washington, D. C., showing that he has 
passed an examination given by that insti- 
tute. 

Notice of dissolution of partnership has 
been published by F. S. Breen, Hugh J. 
Lewis and J. F. Schmidt, of the Breen- 
Lewis-Schmidt Jewelry Co., Flagstaff, Ariz. 
Business is to be continued by F. S. Breen, 
J. F. Schmidt and C. S. Dingle as the 
Schmidt Jewelry Co. 











Dallas, Tex. ? 


In keeping with the policy of the firm for 
several years, employes of the Shaw Jewelry 
Co. were paid bonuses of from 2 to 8 
per cent. this Christmas, according to an- 
nouncement by C. B. Shaw, manager. Em- 
ployes of four years’ service or more re- 
ceived 8 per cent. of a year’s salary; those 
of three years, 6 per cent.; two years, 4 per 
cent., and one year, 2 per cent. 

Two diamond rings valued at $750, and a 
$75 watch were taken from stores at Lan- 
caster, a town of 2,000 about 17 miles south 
of Dallas, Tuesday night of last week by 
three youthful bandits who bound and 
gagged the lone night watchman of the town, 
and then leisurely looted six safes, including 
the postoffice strong box, getting a total 
of $1,275 in cash in addition to the jewelry. 
The watch was taken from the safe of the 
store of W. G. Howell & Son, whose was 
the first knob knocked. From there the 
trio went to a hardware store, where they 
took $240 in cash, and some checks, and 
replenished their supply of crowbars, chisels, 
punches, three sledge hammers, and dyna- 
mite caps. Knocking the knob of the Ham- 
mond Dry Goods Co. safe they took $270 
cash and the two rings, which were Christ- 
mas presents. The postoffice safe was open, 
but they had to force the inner door to get 
to $215 in cash. Stamps and money orders 
were not molested, and in return for the 
cash the visitors left Uncle Sam three 
chisels. The bandits did not molest any 
banks. They overpowered the night watch- 
man about midnight by covering him with a 
pistol while pretending to ask directions to 
a neighboring town. 
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Capital, Surplus and 





Undivided Profits $33,700,000 





The banking service of The © 


Nationa] Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country 


Consequently, it is a serv- 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 


Service Developed From 
Service Performed 





ice founded upon experienc 
and achievement, one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 








Cut 
No. 





Looks and wears 
like PLATINUM 


20kt. 
White Gold 


3 Genuine Diamonds 


4/100 Each 





To Retail 
$25.00 


Real Platinum 
without diamonds 
same price. 


ES This Reg. Trade 

Mark guarantees you 

genuine diamonds 
J. 6177 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House’’ 
981 Washington St. Buffalo, N. Y. 


HAND CARVED 


x" 
2 DIAMONDS 4/ 100 each 


Top. 





This <—_ Reg. 


¢uarantecs you gcouine diamonds, 


Solid Gold 14 Kt. White Gold 


of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


ALL PROFIT 


2 DIAMONDS 4/100 each 





in every size 





Trade Mark 


Hope Ruby. 


BLACK ONYX, TOPAZ, 
GARNET, SARDONYX 


Vv NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6132 on hand at all times 


Also in White Gold Incrusting 


Display Emblem Cards for your win- 
dow in original colors free upon request. 


$25.00 
Retail 





This <3 Reg. Trade Mark 
@uarantces you gcnuine diamonds. 


DG FM SB en 
with 


CAN ALSO BE HAD IN FREE cuts in all emblems and initials 


One or more Rings 


WRITE FOR WHOLESALE LE PRICE 








We are makers of fancy Bead Necklaces of all kinds in Jade, Amber, Amethyst, Crystal, Jet, etc., etc. 
Stone Necklaces of every description. 


Bohemian Cut Glass Ware a Specialty 


Bohemian Garnet Goods 


Drops for Earrings 


ZIMMER & SCHMIDT 


Beaded Hand Bags 


Gablonz °/N, Bohemia, Czecho-Slovakia | 
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REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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R. H. Martin, formerly representing the 
Paye & Baker Mfg. Co. at Chicago, has 
resigned to accept another position. 

Charles Peckham, of the J. H. Peckham 
Co. returned last week from an extended 
husiness trip through the middle west. 

Congressman Joseph W. Martin, Jr., re- 
turned last week from Washington, D. C., 
to spend the holidays at his home here. 

Charles Sekowski, of the T. G. Frothing- 
ham Co., accompanied by Mrs. Sekowski and 
the latter’s parents, Mr. and Mrs. Philias 
Dyon have gone to Florida, where they will 
spend the rest of the Winter. 

William D. Ralph, for several years em- 
ployed as a journeyman jeweler with Chee- 
ver, Tweedy Co., who was recently gored 
by a bull on his farm at Norton, died the 
past week. He was formerly chairman of 
the North Attleboro school committee. 

The bowlers from the Whiting Co. de- 
feated those from the Frothingham Co. two 
strings last Monday night, Dec. 21, in the 
Social League tourney. MacDonald starred 
with a single of 107 and a total of 291. 
The scores were as follows: Whiting, 436, 
436, 468, total 1,338; Frothingham, 441, 419, 
456, total 1,316. 











TRADE CONDITIONS 


The four days preceding Christmas were busy 
ones for the local jewelers, and helped to round 
out a very satisfactory Christmas season trade, 
which compares favorably with the corresponding 
period of 1924. Merchants of all classes, in fact, 
say trade was quite satisfactory, money appearing 
plentiful. The Christmas savings funds established 
a year ago by several banking institutions are 
credited with much of this generous spending. 





H. M. Musser was elected vice-president 
of the Fulton National Bank last week. 

The funeral of the late Eugene H. Keller, 
of Keller & Son, was held Dec. 24. The 
junior member of the firm is unable to tell 
yet whether the business will be continued. 
The store is on West Chestnut St. 

A large number of Masons attended the 
exercises held Dec. 21 at the Masonic Home, 
Elizabethtown, Lancaster county, when a 
splendid tall mahogany chimes clock was 
presented to the Home of the Ladies’ 
Auxiliary of Pilgrim Commandery, Knights 
Templar, of Harrisburg. 

_ Yeggs broke into the Edward De Pascale 
jewelry store, 896 Water St., Meadville, Pa., 
between 12 and 1 o’clock on Dec. 21, smashed 
the combination on the safe and escaped with 
$1,500 in cash and about $10,000 in jewelry. 
Entrance was gained through a rear door. A 
brace and bit are the only clues left by the 


robbers. Police are of the opinion it was a 
professional job, 
The 1085 employes of the Hamilton 


Watch Co., received a Christmas greeting 


= signed by President Charles F. Miller, 
m Dec, 23, coupled with the pleasant an- 


ee that every employe would re- 
Ive 


as a Christmas gift a 3%4 per cent. 
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wage dividend on his total earnings for 1925. 
This being in addition to the shares of 
capital stock given to the 185 employes com- 
prising the “Long Service Honor Roll,” 
bringing the total cash distribution to em- 
ployes for 1925 over their regular wages of 
something over $64,000 and the company is 
continuing its group life insurance plan for 
all employed in the factory over six months. 
During the past year the company has built 
on a tract near the factory 64 homes in 
order to relieve the existing house shortage 
in Lancaster, 47 being already occupied. 
They are sold to employes at cost. Thirteen 
more will be ready for occupancy by Jan. 
1. During 1925 the number of employes of 
the factory has increased 85, and a consider- 
able addition has been made to the factory 
itself. The beautiful large grounds, called 
“The Campus,” is illuminated at night by 
hundreds of colored electric lights. 
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TRADE CONDITIONS 


Buffalo 
The 
larger stores report that they sold more of the 
expensive pieces of jewelry than a year ago and 
the trend generally was for a better grade of 
merchandise with less than customary regard for 
price. Whether the brisk Christmas business will 
compensate for some of the lean months during 
the year is difficult to estimate but it seems 
probable that most jewelers will find the year just 
closed at least as profitable as was 1924. There 
is a disposition likewise to regard the new year 
with every hope that it will bring better business. 


is expressed generally by 


Satisfaction 
retail jewelers regarding the holiday trade. 





Edgar Block, of T. C. Tanke, Inc., left 
Christmas night for New York, where he 
will spend a few days. 

Three rings were stolen by burglars who 
smashed a window in Alvin Zilliox’s jewelry 
store at 1559 Genesee St., on the night of 
Dec. 21. 

The annual meeting of the Buffalo Retail 
Jewelers’ Association will be held at the 
Hotel Lafayette on Jan. 21, when reports for 
the year will be heard and new officers 
elected. 

It has been definitely decided to hold the 
annual banquet of the 24-Karat Club at the 
Hotel Lafayette on the evening of Feb. 9 
and arrangements will be completed for this 
event by the social relations committee early 
in January. 

Incorporation papers have been filed by 
the Buffalo Alarm Clock Casing Co., listing 
the following Buffalonians as directors: 
Lawrence V. Whistler, Sanford A. Whistler, 
C. P. Franchot, Thomas F. Faning, Daniel 
J. Kenefick, George F. Plimpton and Wm. 
H. Farnham. 








A daring robbery was prevented by the 
vigilance of the police at Winnipeg, Man., 
recently. At 2:45 in the morning, as Police 
Constable J. W. A. McRea was patrolling 
Main St., he noticed two men acting in a 
suspicious manner. He kept them in view 


and saw them enter the jewelry store of 
Smith & Mason, 490 Main St. He followed 
and interrupted the burglars as they were 
breaking open a show case. 
sistance of another officer both 
arrested. 


With the as- 
men were 
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Jay DeRoy, manager of the Norman Co., 
will go to Atlantic City after the holidays 
for a few weeks’ rest. 

The Albert Roncker Co., manufacturer of 
jewelry, is now located in the Lelong build- 
ing, 34 Marshall St., having moved: from 
289 Washington St. 


Winter & Co., jewelry manufacturers, 
have moved from 289 Washington St. to 38 
Crawford St., where they have more ex- 
tensive quarters on the first floor. 

Several retail jewelry firms reported that 
their holiday business had been as good or 
better than last year. Conrad Brotherly, 
411 Springfield Ave., said the Christmas 
sales have equaled those of last year. With 
the removal of the tax on jewelry, he pre- 
dicted increased business throughout the 
trade for next year. Jean Tack said the 
holiday business with him was 20 per cent. 
above that of last year. Up to Nov. 1, the 
1925 business of the Norman store had 
equaled the full 12 months sales of last year, 
according to the manager, who said the holi- 
day business of a year ago had been doubled 
this season. The first slump in buying came 
Monday, he said. Jerome Wiss reported 
that the heavy buying early this month had 
been sustained to date. 

Mrs. George S. Silzer, of Metuchen, wife 
of the governor of New Jersey, was the 
bidding opponent of Mayor John H. Mc- 
Guire and Mrs. McGuire, of Passaic, at the 
auction sale of the stock of Hartdegen, Inc., 
recently, for a sterling silver set of five 
pieces. The mayor obtained the set for 
$475. This is the seventh week of the sale, 
which is expected to close the first of the 
year. The repair business and special order 
department of the firm has gone ofi without 
interruption, and, according to Jamés L. ' 
Hand, auctioneer, of Maiden Lanfie, has 
shown an increase over last year. In the 
last week the demand has been chiefly for 
large diamond pieces, flexible bracelets, 
strands of Oriental pearls and fine platinum 
watches. Many expensive articles bought 
on deposit were taken out last week. It is 
said, more than $100,000 worth of merchan- 
dise was taken in this way. 








Greetings of the Season 





Albert Russell, of the Irons & Russell Co., 
sent his friends a unique Christmas greeting 
card which has pleased all of the recipients. 

x * * 

The officers and directors of the National 
Park Bank of New York extend their 
heartiest greetings for the Christmas season 
in the form of a neat greeting card. 

*x* * * 

Zeese-Wilkinson, Inc., Long Island City, 
mailed business acquaintances a neat Christ- 
mas card which attracted considerable at- 
tention. 








W. I. Staley has announced that he will 
quit business on April 1. He will have 
heen in business in Pittston, Pa., for 45 
years. He plans by that time to be ready 
to close his store on the second floor of the 
Cash Store Block, over Woolworth’s. 
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Chicago Notes 





George Simmons, of R. Randall & Co., 
returned home last week from a three 
weeks’ business trip through the south. 

“Timothy” Hay, of David G. Hay & Co., 
left last week with his wife for New York 
to spend the holidays with their parents. 

Gus Winters, representing Krementz & 
Co., was in Chicago last week calling on 
the trade on his way home from the middle 
west. 

B. R. Hopper, of the National Railway 
Time Service, returned last week from the 
east, where he spent a week calling on the 
trade. 

Ed. Cain, of Ed. Cain & Co., returned 
home last week in time for Christmas, after 
spending three weeks in calling on the trade 
in Jowa. 

Max Marks, of St. Paul, made a flying 
trip to Chicago last week to look over the 
market and purchase some goods to fill in 
his stock. 

W. D. Ghislin, of the Chicago office of 
the Gorham Co., left last week for Florida 
to spend six months there recuperating from 
a long. illness. 

Clem .Holbrook, of Sloan & Co., New 
York city, was in Chicago last week calling 
on':the trade and visiting with his many 
friends in the trade. 

C: S. Newman arrived last week from 
New York. to take charge of the Chicago 
office of B. F. Hirsch, Inc., 29 E. Madison 
St., for a few weeks. 

Harry L. Bley, representative for the 
Etna Watch Co., left last week for New 
York city, to visit the home office and make 
arrangements for the new year. 

Adolph Weiss, of Heinrich, Hermann & 
Weiss, will remove his office this week from 
room 1504 to room 1111 Heyworth building, 
where he has secured larger quarters. 

C. H. Ackert, president of the National 
Railway Time Service, left recently for his 
annual trip to Florida. This time Mr. 
Ackert will be away for three months. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., left recently for St. Petersburg, Fla., 
to spend the holidays with his family who 
are sojourning there for the Winter months. 

Louis H. Green, representing the Charles 
E. Hancock Co., left last week to make a 
flying trip to New York and Providence, 
where he will visit with friends and the 
home office. 

“Jake” Levin, Chicago manager for L. 
Heller & Son, left last week for New York 
city to make’ arrangements for the closing 
of the year. Mr. Levin retires from the 
jewelry field on Jan. 1. 


Max Kling, of New York city, who has 
traveled through the different sections of 
the country for about 40 years, again ar- 
rived in Chicago last week to greet his many 
friends in the trade here. 

E. S. Heller, manufacturers’ representa- 
tive, with headquarters in the Heyworth 
building, is making a business trip through 
the middle west. Mr. Heller expects to be 
gone for about two weeks. 

L. Heller & Sons have made arrangements 
to remove their office from the 15th floor 
to suite 1111 Heyworth building. In mak 
ing the change they will secure more con 
venient and larger quarters. 

Tobias Stern, of the Jacques Kreisler Co., 
located at their Chicago office in the Co- 
lumbus Memorial building, left recently for 
New York and the east to spend the holi 
days with his family at home. 

Richard Piowaty, of the North American 
Watch Case Co., accompanied by Mrs. 
Piowaty, returned this week from South 
Bend, where they spent Christmas visiting 
at the home of Mr. Piowaty’s bruther. 

Howard C. Rowbotham, manufacturers’ 
representative, returned last week from a 
two weeks’ business trip through the south. 
He spent Christmas with his family and left 
Sunday night on a trip through the middle 
west. ‘ 

E. R. Bagge, manager of the material de- 
partment of the Waltham Watch Co., ar- 
rived in Chicago last week to spend the 
holidays with his family. Mr. Bagge spent 
a couple of weeks in Boston visiting at the 
home office. 

“Billy” Lamb, of the George H. Fuller & 
Son Co., returned home last week in timé 
for Christmas, after spending three weeks 
in the south shooting wild turkey and duck 
at Corpus Christi, Tex., and in the alligator 
swamps in Louisiana. 

H. M. Heymann & Son, 801 Heyworth 
building, announce that they are discontinu- 
ing the handling of the Jos. A. Meyer & 
Bro. line, of New York. In the future they 
will confine themselves exclusively to the 
handling of platinum lines. 

A. L. Hancock, Chicago representative 
for the Bassett Jewelry Co., left last week 
for New York to spend the holidays with 
his brother and relatives. Before returning 
home Mr. Hancock will stop at the factory, 
located at Providence, to visit for a few 
days. 

Harry P. Silverberg, Chicago manager 
for the Marathon Co., returned to Chicago 
last week, after spending a week in Attle- 
boro visiting at the home office and getting 
his new sample line for 1926. Before re- 
turning home Mr. Silverberg spent a few 





days in New York city visiting at his old 
home. 

Charles FF. Hartshorn, representing 
Charles Keller & Co., returned home re- 
cently from an extended trip through the 
middle west and south. Mr. Hartshorn will 
remain in Chicago until after the first of 
the year before starting out on the road 
again. 

J. D. Madigan, of the Atlanta office of 
the Gorham Co., arrived in Chicago last 
week to take charge of the Chicago office 
of this company during the absence of W. 
I). Ghislin. Mr. Madigan has been asso- 
ciated with this company for the past five 
vears at their Attanta office. 

Carl Loeb and Leonard Hoffman, of | 
Schwartz, 11th floor, Heyworth building, re- 
turned last week from their respective ter- 
ritories to spend the holidays at home with 
their family. I. Schwartz, of the same firm 
also completed his traveling for the year 
and returned home for the holidays. 

C. W. Thomas, who has represented All- 
sopp Bros. fer the past 20 years, will re- 
signed his position with this firm on Jan. | 
and will associate himself with Weigle & 
Rose Co., Inc., 2 Garden St., Newark, N. J. 
Mr. Thomas will leave for the east some 
time the first of the month and en route 
home will call on the trade. 

Mr. and Mrs. S. Lewitan announce the 
engagement of their daughter, Gertrude, to 
Isadore L. Schurman, of Chicago. Mr. 
LLewitan is engaged in the diamond business, 
with offices on the 15th floor of the Hey- 
worth building, and Miss Lewitan is asso- 
ciated in the office with her father. She 
has a host of friends in the trade and they 
all extend best wishes to her. 

Jules Portugese, who was arrested Dec. 19 
as one of the men who held up Arthur Sil- 
berfeld, of New York city, was sentenced 
last week to serve one year in the county 
jail and was fined $300 for carrying con- 
cealed weapons. He was also indicted by 
the Grand Jury on the robbery charge and 
is being held under $25,000 in bonds. Mr. 
Silberfeld was returning to the Congress 
Hotel in a taxi cab, after calling on a Cus 
tomer, when he was held up. 

Sidney H. Israel and Oscar A. Lessing, 
of the Israel-Lessing Sales Co., left Mon- 
day to spend three days calling on the trade 
in Cincinnati. They will then return 10 
Chicago and immediately after New Years 
will leave again on a two weeks’ business 
trip threugh the middle and. northwest 
Leonard B. Lewy, also of this company, lett 
Christmas Eve for the middle west and,,W! 
be gone for a month. T. Leonard 
man; of this same firm, left Sunday to spend 
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two weeks calling on his middle western 
trade. He will then return to Chicago for 
, week and spend the remainder of January 
and the first part of February in the south. 

Ed Brooks, of Williams & Co., Inc., is 
calling on the trade in the middle west and 
will be gone for a couple of weeks. 


N. T. Sherwood, southern representative 
for the Frank Krementz Co., returned home 
last week from an extended trip through his 


territory. 

Ralph Seiffe, Chicago manager for the 
Baer & Wilde Co., left last week on a busi- 
ness trip to Cincinnati and western points. 
He will return home about Jan. 20. 

Percy Lucas, representing the Schumer 
Bros. Co., Cincinnati, O., completed an ex- 
tended business trip last week and has re- 
turned to Chicago to spend the holidays 
with his family. 

Paul H. Samuels, who represents Katz & 
Ogush in Chicago, returned east for the an- 
nual dinner of the firm, which was held on 
Dec. 26. He will return to Chicago about 
jan. 1, taking with him the new line for 
1926, which will contain over 500 numbers. 

Friends of Emil Braude and J. M. Braude, 
of Emil Braude & Sons, Heyworth building, 
will be happy to learn that both of them are 
greatly improved in health and expect to 
return to the office this week. Both father 
and son have been confined home for a week 
on account of a slight illness. 

I. Ira Seebacher, representing the Weiner 
& Blackmar Co. of New York, spent a few 
days in Chicago last week calling on the 
trade and visiting with Ernest Block and 
his sister, Mrs. Block. Mr. Seebacher just 
completed a trip through the northwest and 
left for home to spend the holidays there. 








Salt Lake City 





Louis Fruend, representing Henry Freund 
& Bro., New York, is a local visitor. 

James A. Starts has opened a jewelry 
store at Nephi, Utah. Mr. Starts comes 
from an eastern State. 

Mr. Frost, well-known Salt Lake jeweler 
and lately with the Daynes Beebe Jewelry 
Co., is now with the Salt Lake Loan Co. 

Thomas Good, who has been running a 
trade shop in Salt Lake City and is a vet- 
eran jeweler, is assisting William J. Smith 
in his repair department during the holiday 
season. 

Mrs. M. E. Wise has purchased the Sugar 
House Jewelry Shop from Mr. and Mrs. 
Harry L. Miller. Mr. Smith says business 
is better this Christmas with him than it 
has ever been in all the years he has sold 
jewelry in Salt Lake City. 

Kenneth Decker, Provo retail jeweler, has 
disposed of his business to F. J. Mullett, 
Salt Lake City. Mr. Decker is a son of 
Ferra Decker, head of the Decker Jewelry 
Co., Salt Lake City. He contemplates en- 
tering the Civilian Aviation Service, having 
gained aviation experience during the war. 
His successor has had several years’ ex- 
perience in Salt Lake City. 

The Salt Lake City Commission has just 
Passed an ordinance divorcing the pawn- 
broker from the lender of small sums of 
money to wage earners, in order, it is said, 
that proper regulation of the latter may be 
secured by the State Banking. Commission 





as provided by a recent statute. Under the 
old law, the two classes of lenders were 
grouped together, but now they will be seg- 
regated for purposes of regulation. 

A “high-pressure” salesman has confessed 
to selling “gold brick” to a number of Po- 
catello jewelers. Scorning easy sales to gul- 
lible street loafers, the man, Thompson by 
name, boldly carried his wares, about one 
inch by one inch and a half and the thick- 
ness of a dollar, into the jewelry stores. 
They bore Nome, Alaska, addresses and on 
each brick was engraved the likeness of the 
midnight sun circling the horizon. He sold 
three at about $20 each before a suspicious 
prospect informed the police. Entering a 
plea of guilty the man was fined $100. 














H. Lewis, treasurer of the David Goldman, 
Inc., retail jewelry store in Milwaukee, will 
visit his folk at Port Huron, Mich., and 
will also visit in Detroit during the holidays. 

S. T. Whitnall and R. W. Amidon, sales 
representatives for the Kuesel Bros. Co., 
wholesale jewelers at Milwaukee, are in the 
office now, having completed their last swing 
around the territory a few weeks ago. 

Among the Milwaukee jewelry houses 
which closed the Saturday after Christmas 
were the Boszhardt-Possin Co., wholesale 
jewelers; the William F. Gollberg Co., ma- 
terial finding house, and E. H. Warnke Co., 
manufacturing jewelers. 

The David Goldman, Inc., retail jewelers 
here, has augmented its sales force consid- 
erably during the holiday season to take care 
of the heavy trade which started two weeks 
before Christmas. This is one of the best 
seasons in the history of the firm. 

A. I¥. Weckerle and Henry Dures, repre- 
sentatives of the O. F. Bingenheimer Co., 
wholesale jewelry house at Milwaukee, were 
called in from their territories to aid in the 
office during the Christmas rush. They will 
remain at Milwaukee and help on inventory. 

John Montgomery, Sr., president of the 
Reliance Silver Co., wholesale jewelry house 
at Milwaukee, and John Montgomery, Jr., 
have returned to the Milwaukee office of the 
company, after completing the final trip for 
the year around their territories. They will 
remain in the office until after the annual 
inventory is finished. 

Lange & Johnson, jewelers at Racine, 
Wis., have commenced a sale with the main 
purpose of moving the stock in the store, 
owing to the recent death of O. E. Lange, 
the senior partner. Enough money is to be 
raised through the sale to settle Mr. Lange’s 
estate. Irving A. Johnson, the junior part- 
ner, will continue the firm alone. It was 
established in 1876 by O. E. Lange, who was 
joined by Mr. Johnson in 1919. 

John P. Hess, prominent jeweler at Fond 
du Lac, Wis., has been elected president of 
the Merchants’ Bureau of that city at the 
annual meeting of the organization. The 
bureau mapped out plans at the meeting for 
the store to remain open evenings until 
Christmas, Winter and mid-Summer clear- 
ances, Winter and Summer dollar days, a 
Spring opening, and Fall festival for 1926. 
The bureau will also sponsor a dinner-meet- 
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ing for all members of the association of 
Commerce to be held some time in February. 

A review of business in 1925, comparing 
it with that done in 1924, is the feature arti- 
cle in Bing’s Bulletin for December, pub- 
lished by the O. F. Bingenheimer Co., whole- 
sale jewelers’ supply house in Milwaukee. 
The results of a survey made by the com- 
pany among the retail jewelers in various 
parts of Wisconsin show that the trade never 
seemed to boom during the year, but a good 
volume was maintained each month. An- 
other factor which was encouraging was that 
Christmas business started earlier this year. 
The bulletin also contains another chapter of 
the sales psychology and the regular edi- 
torial comment and humor column. 

The out-of-town retail jewelers who were 
in Milwaukee during the holiday season 
were: Irving Johnson, of Lange & Johnson, 
Racine; William Endlich, Kewaskum; J. H. 
Hughes, Milton Junction; Ed Kwapil, Co- 
lumbus; W. R. Amidon, Hartford; W. H. 
Shaver, Mukwonago; H. W. Umbs, South 
Milwaukee; H. E. Pelzer, Hartford; M. 
Schneider, Burlington; R. Nicoll, of Gott- 
fredsen & Nicoll, Kenosha; J. Brhely, Cu- 
dahy ; R. G. Peterson, Racine; J. C. Racine, 
Hortenville; B. Panik, Cudahy; George 
Armbruster, Cedarburg; Thomas Bruhy, 
West Bend; E. M. Johnson, Lake Geneva; 
L. W. Ritchie, Racine, and William Volk- 
mann, South Milwaukee. 

Herman H. Bloedel, president and treas- 
urer of Bloedel’s Jewelry, Inc., Milwaukee, 
and Mrs. Bloedel announce the engagement 
of their daughter, Dorothy, to Merle E. 
Roussellot, son of Mr. and Mrs. Joseph 
Roussellot, of Milwaukee. Miss Bloedel is 
a graduate of West Division high school and 
was a student at Milwaukee Downer College 
and was graduated from the Kellogg School 
of Physical Education at Battle Creek, Mich. 
She is a member of the honorary sorority 
of Sigma Sigma Psi. Mr. Roussellot holds 
a prominent place in athletic and Masonic 
circles and is a graduate of Lincoln high 
scheel, Portland, Ore., and of Washington 
University, Seattle. He- belongs to the Ore- 
gon Alpha Chapter of Eta Kappa Phi Fra- 
ternity. 











The Broadway Jewelry Shop, 103% 
Broadway, has been selling off the stock of 
L. C. Bell, of Seaside, Ore. — 

It is reported that instead of the Oregon 
jewelers meeting at Klamath Falls in July, 
as was decided at the last year’s convention, 
that they are going to accept the invitation 
of the Washington jewelers and meet with 
them at Longview, Wash. The date is not 
yet decided upon, according to this report. 

The following out-of-town jewelers were 
among those in Portland during December : 
A. L. Kollendar, Vernonia; Von A. Gray, 
St. Helens; J. H. Shaner, Astoria; William 
Retzer, Dallas; C. A. Morris and V. U. 
Gould, Newberg; A. D. Lerfald, Silverton ; 
J. L. Anderson and H. Kellington, Hills- 
boro; H. T. Love, Salem, Ore.; J. V. 
Carithers, Longyiew, Wash.;- Joe Carter, 
Vancouver, Wash.; J. C. Gibbons, Wash- 
ougal, Wash. gen fees 
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Opening of a branch store in the south 
section of Indianapolis has been announced 
by the Hoosier Optical Co., which for the 
last 10 years has operated a store at 148 N. 
Illinois St. The new south side store will be 
at 1065 Virginia Ave. The branch will be in 
charge of Frank H. Vollmer, a registered 
optometrist, and the same service and policy 
as feature the downtown store will be in ef- 
fect. The rapid growth of the south side 
was the cause of establishing the branch, of- 
ficials of the company said. 

A six-inch hole recently was cut in the 
display window of the Chicago Loan Co. at 
Indianapolis and merchandise valued at $200 
was taken. The store is at 203 E. Washing- 
ton St. Twelve rings and other jewelry were 
stolen. Police who investigated said the hole 
had been cut with a diamond. This is the 
first robbery of its kind in Indianapolis for 
a year. The hole in the glass was discov- 
ered by a pedestrian who called police head- 
quarters, the central station being but a block 
distant. The store is owned by M. Drozdo- 
witz and his son. 

A verdict has been returned in Federal 
court in Indianapolis in favor of Mrs. Mabel 
B. Sipe, doing business as the J. C. Sipe Co., 
in a suit filed against her by the Barron G. 
Collier Co., a street car advertising firm. 
The advertising firm alleged Mrs. Sipe had 
entered into two contracts for advertising in 
street cars of Indianapolis and in interurban 
cars operating out of Indianapolis, and sought 
to collect $4,575 plus interest since 1921. 
Mrs. Sipe averred that she did not violate the 
contracts and that the Collier company had 
failed to insert a cancellation clause which 
she had intended to have in the agreement 
and therefore there really was no contract 
made. 

Retail jewelers in Indiana are holding their 
collective breath lest the Indiana W. C. T. U. 
follow the lead of that organization in Kan- 
sas City in attempting to prevent the display 
of pocket flasks, cocktail shakers, little 
nested silver whisky glasses and similar sug- 
gestive merchandise, including smoking out- 
fits for women. So far as is known there is 
no State law that would prevent these dis- 
plays even if the organization does protest, 
but the jewelers are none too sure, there hav- 
ing been many restrictive laws passed in this 
State during the last 10 years. In spite of 
bone dry legislation in Indiana, it appears 
there yet is a brisk demand for fancy ac- 
coutrements generally connected with the for- 
bidden beverages. 

The A. R. Phillips jewelry store, Spencer, 
Ind., was robbed recently. The robbers 
broke the large plate glass in one of the dis- 
play windows and took virtually all the 
jewelry on display. A pearl necklace and 
other articles in a corner of the window 
were overlooked. In their haste the rob- 
bers dropped a small diamond ring outside 
the window. They escaped in an automo- 
bile. Marks on the street showed the way 
the car headed, but all trace was lost. The 
more valuable pieces of jewelry had been 
removed from the window. Included in the 
loot taken were a number of watches, rings, 
necklaces, vanity cases and purses. The loss 


is estimated at between $300 and $400. The 
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broken window was reported by three young 
men who were passing the store. 

The holiday season in Indianapolis was dis- 
astrous to two jewelry stores, both being 
robbed the same night by burglars. Local 
police believe the burglars operated out of 
Chicago or Detroit. Both windows were 
smashed and loot totaling more than $1,400 
was stolen. The loss would have been much 
larger had not the burglars been in a hurry 
and overlooked much valuable merchandise. 
The window of the Hamilton jewelry store, 

9 N. Meridian St., was smashed and eight 
watches ranging in value from $20 to $100 
were taken. The total amount of the loss 
was put at $435 by Samuel Selka, president 
of the company. Three trays of diamonds 
and other articles in the window were not 
disturbed. The loss is covered by insurance. 
A salesman for an all night drug store 
noticed the broken window on his way to 
work and called the police and notified the 
owner of the store. The burglars are 
thought to have gone from the Hamilton 
store to the Evard jewelry store at 26 Monu- 
ment Circle, just around the corner, where 

they smashed a window and took 13 men’s 

and women’s watches and 10 chains, with 
knives attached. Two of the chains were 
platinum and eight were gold. The loss is 
estimated at approximately $1,000 by Harry 
W. Evard of the firm. Two watches, belt 
buckles, a number of bracelets and a neck- 
lace were left. The loss is partly covered 
by insurance. It is thought the robbers were 
frightened away from the Evard store by 
the approach of an employ of the Western 

Union on her way to work. A _ roughly 

dressed man stepped in front of her as 

though to block her path, but she hastened 
past him. She noticed the broken window 
and notified the police. The police were 


unable to find the instrument used to smash 
the window. 











Christmas decorations and window dis- 
plays in the various sliops in the last six 
weeks are credited with having attracted 
good business and several of the shops re- 
port satisfactory response to gift certificate 
advertising. 

In the last moments of the Christmas 
rush Seattle jewelers reported a volume of 
lusiness approximately even to that of last 
vear. While buying began earlier than 
usual it was not in the nature of heavy buy- 
ing until the last week. Deposits were made 
on merchandise as early as October. Novel- 
ties were in high favor throughout the buy- 
ing period with beads, bracelets, vanity cases 
and costume jewelry sets among those sell- 
ing in greatest numbers. A good deal of 
business was done in watches, particularly 
wrist watches for men and fancy wrist 
watches for women. Clocks, flatware and 
large pieces of silverware have moved in 
vood quantities and electrical pieces such as 
percolators, waffle irons and similar items 
were in unusually good demand. Imported 
novelty pieces of all kinds featured in sev- 
eral of the larger shops have sold in such 
numbers as to substantially reduce stocks. 
Pearls in all varieties of styles, single, 
double and triple strands of varying sizes 
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and lengths have had a good call. Match. 
ing bracelets registered popularity also and 
flexible bands of filigree metal and jewel 
and brilliant setting were among the favor- 
ite gift items. 








Notes from Ohio 


TRADE CONDITIONS 
A survey of leading retail jewelers in the Akr 

Canton district showed holiday business was bane 
than merchants expected and that right up until 
the holiday buying was brisk. There appeared 
to be a better buying attitude on the part of the 
consumer this year, retailers said. Diamonds 
moved better than at any time in recent months 
and there was much activity in watches, 90 per 
cent being of the wrist variety. Stores maintaining 
gift shops reported business better than 20 per 
cent in excess of the volume a year ago and 
most every article found in shops of this kind 
sold freely. Crystal and china ware were in Rood 
demand. Silverware was one of the best factors 
in the Christmas trade, dealers said. Optimism 
prevails in the trade in this section for 1926, 
although jewelers say a slump can be expected 
in January and the middle of February. 





H. F. Pitkin, Akron jeweler, was a visitor 
in Cleveland recently. Much of his time 
was taken up in the buying of merchandise 
for the heliday season. 

George S. Dales, head of the George S. 
Dales Co., Akron, O., was a recent visitor 
in Cleveland, buying some _ eleventh-hour 
merchandise for the Christmas season. 

It is announced that the regular monthly 
meetings of the Canton 24-Karat Club will 
he resumed about the middle of January. 
Press of holiday buying was responsible for 
calling off the December meeting. 

Anneuncement is made that the Harris 
jewelry store, New Philadelphia, one of the 
oldest there, will vacate its present quarters 
soon owing to a lease having been acquired 
on the building by the Woolworth Co., New 
York. 

3urglars recently broke into the store of 
the Hart Jewelry Co., Warren, O., and stole 
merchandise valued at $1,000. A hole was 
cut in one of the window. To date no clue 
to the burglars has been found, police re- 
ported. 

Acquisition of the department store of the 
Klein-Heffelman-Zollars Co., Canton, by the 
Ross Stores, Inc., New York, does not af- 
fect the jewelry section of the big store, 
which is a leased department, it was af- 
nounced by officials of the concern last week. 

Jack Art, well-known Canton jeweler, 1s 
getting excellent publicity through the me- 
dium of a crack basket-ball organization, 
which has heen touring the State, winning 
regularly. Mr. Art has hooked up with the 
team with his stationery and newspaper ad- 
vertising. : 

After several months of inactivity, Edwin 
Rk. Jonas has reopened his retail jewelry 
business at 407 Federal building, Youngs- 
town, O. Mr. Jonas was ill several months, 
causing him to discontinue his store in dow?- 
town Youngstown, which he operated for 
several years. 

John Wesley Crawford, age 73, jeweler, 
died Dec, 22 at his home in Richwood, 0. 
following a lengthy illness. Mr. Crawfor 
conducted a jewelry store and was connect 
with many business interests in that tow? 
until poor health made it impossible for him 
to be active in his business. He was Sf 
vived hy one brother. Burial was made ™ 
Richwood. 
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\]l the travelers for R. & L. Myers were 
in from their respective’ territories in time 
to eat turkey at home. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, is still in the Pacific northwest and 
will not be back till after the holidays. 

|, H. Bourdeau has been visiting the 
wholesalers here, buying holiday goods for 
his new store in San Leandro, in the Trans- 
Jay section. 

Park C. Bovyer has returned from a trip 
to Utah and surrounding territory for the 
Burr W. Freer Co. and gives a satisfactory 
account of business there. 

The trade here has been interested in 
learning that Carl Wright, former of Carl 
Wright & Son, Eureka, has severed his con- 
nection with the firm in order to engage in 
the insurance business in Eureka. 

Holiday business with A. M. Gilbert & 
Co. is stated to have been very good. In 
order to facilitate southern orders, Al M. 
Gilbert stayed in Los Angeles from Dec. 15 
to 21, and then went on to San Diego, where 
he remained over Christmas. 

Not only have the wholesale jewelers 
been busy over the holiday season, the 
watchmakers also have reported a rush of 
special work. William Gillies is one of 
several watch repairers who had to work 
overtime and on Sundays to keep up with 
orders. 

ilenry Rothchild, who has been connected 
with the jewelry business here for the past 
4) years and was formerly of the firm of 
Rothchild & Haydenfeld, has joined the 
forces of Charles Weinshenk & Son. This 
concern has been very busy, filling holiday 
rush orders for its customers. 

Residence in San Francisco has _ been 
established by Alfred Nathan, Pacific Coast 
representative for Katz & Ogush and the 
Star King Mfg. Co. Mr. Nathan, who has 
just got back from the east, said that he 
had an enjoyable visit to his factories and 
found business all along his route of travel 
showing a decided improvement. Mr. 
Nathan plans to remain here for two or 
three months. 

Among the retail jewelers from various 
California points, visiting the city to re- 
plenish stock just before the holidays were: 
Ben Joseph, Salinas; J. Heermance, Mo- 
desto; Frank Marvin, of the John Hood Co., 
Santa Rosa; Ben Levy, Newman; A. S. 
Shaddow, Fresno; J. S. Shaddow, Bakers- 
field; A. Mercer, Calistoga; G. G. Daunt, 
Petaluma; Max F, Noack, Santa Rosa; 
Herhert Borchers, Napa, and Carl Noack, 
Sacramento, 

J. R. Wood & Sons is one of the San 
Francisco wholesale firms that gave a vaca- 
tion over the week-end of Dec. 25 and 26. 
Manager “Ted” Huggins and his staff had 
en very busy, both on Sundays and on 
week-days, on account of the holiday rush 
and the three consecutive days made a very 
agreeable break. Right up to Christmas, 
Mr. Huggins found the situation growing 
Worse, in regard to the scarcity of big dia- 
monds of fine quality. 

Prior to making his pre-holiday trip, 
Frank Cresalia, of Levy & Cresalia, said 
that the feeling of prosperity that makes 
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people spend money depended very much on 
whether it rained. If it remained dry, cat- 
tle men would have to buy fodder instead 
of having green grass, and farmers general- 
ly would be anxious. Just one week before 
Christmas the State was visited by a general 
downpour, which put all the agricultural in- 
terests into high good humor. 




















rsh 
| KALE 
‘oy i SB 4 \~ a Ne 
‘Oo WY) ZZ, — _ 6 
—_———-e 


Miss M. G. Tilley, manager of the novelty 
department of Brock & Co., who has been 
ill for several weeks past, has recovered 
her health and returned to her place in the 
store. 

W. B. Sunderland, of Sunderland & Miller, 
manufacturers’ agents, is back from an ex- 
tended trip of several months through the 
northwest and expects to remain home until 
Jan. 15 

Roth, Snow & Co., 818 S. Broadway, 
manufacturers’ agents, are busy receiving 
supplies which H. L. O'Neill arranged for 
when he was east some weeks ago, and 
getting ready for the trade early in the new 
year. 

David Pudlin, salesman for the I. Behr- 
stock Co., is traveling through the San 
Joaquin valley and reports indicate that he 
is doing well. Harry N. Wolfe, of the 
same company, has returned from a trip 
to Arizona. 

G. G. Voege, wholesaler in the Title 
Guarantee building, reports that the business 
of his house has been excellent during 
December. Every salesman has been busy 
and a number of the lines carried have been 
entirely exhausted. 

I. J. Jarvis, who had been in the manufac- 
turing department at Brock & Co.’s for 
three and a half years, died at his home last 
week after being ill for about a month. He 
was 45 years old. His fellow workmen in 
the shop attended the funeral. 

Fritz Zimmer, for many years past asso- 
ciated with A. Petry, lapidary in the Broad- 
way Central building, has announced his re- 
tirement the first of January. His place 
with Mr. Petry will be taken, it is expected, 
by a lapidary from Germany now en route 
to this country. 

Victor Ault, formerly watchmaker with 
George H. Curry, 203 W. Ist St., has re- 
turned to his former position at the Hamil- 
ton watch factory, Lancaster, Pa. His 
place with Mr. Curry has been taken by 
John McLean, who has been with Walton 
& Co., Pasadena. 

L. DeWitt, formerly with J. Wiesen- 
berger, when Mr. Wiesenberger was in 
business on Broadway but more recently 
has been traveling for a silk house, has 
taken a position during the holidays with 
Montgomery Bros. He held a similar posi- 
tion with Brock & Co. last year. 

Louis Levin, watchmaker in the Jewelers’ 
puilding, has just joined the Chamber of 
Commerce and displays the Chamber’s 
emblem on his door. The Chamber is doing 
a great deal to advertise the business 
interests of the city and Mr. Levin says he 
feels it to be his duty to help support it. 

Among those who have been here visiting 
the wholesalers recently are Charles E. 
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Perham, San Pedro; J. E. Russell, Chino; 
Frank S. Fisher, Riverside; H. E. Wellman, 
Alhambra; Mr, Stinson, Pomona; J. H. 
Woolard, Whittier; C. F.. Manahan, Pasa- 
dena; E. N. Radke, Glendale; Mel Smith 
and E, B. Smith, Santa Ana; James Funfar, 
Santa Monica; Mrs. Croft, San Fernando; 
Oliver White, Sawtelle. 

The jewelry store of Edgar Wight, On- 
tario, was robbed of watches, rings. ana 
other articles to the value of $420. recently 
by a burglar who smashed the .window at an 
early hour in the morning. A year ago the 
same store was robbed in the. same manner. 
On that occasion Mr. Wight was fortunate 
enough to recover his property when a 
county motor officer working near Redlands 
caught the thief. Included in the loot re- 
cently were four watches and 10 rings. 

Swensen & Inda, 414 W. 9th St., were the 
victims of a burglar recently. Obtaining 
entrance to the store by cutting a hole 
through a wall in the rear of the store from 
an adjacent store room, the thief was able 
to work without being seen and secured 
goods to the value of $1,100 and escaped 
with it. The stolen merchandise consisted 
of 22 watches, six diamond rings, several 
sterling cigaret cases, flasks and miscel- 
laneous novelty goods. The police are re- 
ported to have clews that they think will 
lead to the arrest of the thief. | 

Serious damage by fire threatened the 
store of James P. Tait, 329 W. 7th St., last 
Saturday afternoon. The short-circuiting of 
electric wires in the shoe store adjoining 
started a tire which called out the fire de- 
partment. The blaze was small and the fire- 
men soon left, after assuring Mr. Tait there 
was no danger in his store. They had, 
however, cut a hole through the wall into 
his store. A few minutes later a draft re- 
vived the fire and filled Mr. Tait’s store with 
smoke. According to a previously arranged 
plan for an emergency, Mr. Tait and all the 
salesmen and watchmakers hastily rushed 
everything to the vault, each taking an 
assigned part. The store was so filled that 
all had to rush for the door, some of them 
hatless, and barely got out in time to save 
themselves. Only one tray was left unse- 
cured. After the fire was extinguished the 
insurance men came and took this tray off 
Mr. Tait’s hands. The floor was so badly 
burned that it had to be entirely replaced. 
A force of carpenters was secured and 
worked day and night till Monday when Mr. 
Tait was able to resume business. 








A diamond robbery very similar in char- 
acter to that which took place at the store 
of Ellis Bros. on Yonge St. a short time 
ago, occurred during last week at the store 
of James McTamney, Toronto, Can. It was 
not discovered until Dec. 21, when the stock 
was checked up and it was found that a 
tray of diamonds valued at $1,600 was 
missing. The diamonds had been in a show- 
room, entered by a door that fastened on 
the inside, and it is supposed that when the 
showroom was being visited by a customer 
the thief must have obtained entrance, re- 
moved the tray and escaped without attract- 
ing attention. The diamonds were not in- 
sured. Owing to the similarity of the meth- 
ods apparently employed to those used in 
the Ellis robbery, it is believed that it was 
the work of the same person or persons. 




















J. F. Codling, Royal Oak, and W. H. 
Horton, Flint, came into Detroit last week 
for new merchandise to replace that dis- 
posed of during the holiday rush. 

W. W. Bugg, Jackson, and O. A. Matti- 
son, Lansing, owing to extensive retail 
jewelry buying in their territories, were in 
Detroit last week filling out their stocks for 
the holiday trade. 

Robert C. Loehr and George R. Loehr, 
of the Scribner & Loehr branch store in 
the Jewelers’ court, passed Christmas and 
the week-end with their parents in Cleve- 
land. They also will do likewise on New 
Year’s. 

A dispatch to Detroit from Denver states 
that two men are being held in that city in 
connection with the robbery of a jewelry 
store in Detroit on Dec. 9. The men are 
said to be young. The name of the Detroit 
store is not stated. 

Among the prominent Detroit business 
and professional men who have recently been 
honored by the Detroit News, by means of 
caricature drawings from the pencil of 
Henry Major, is Albert E. Charlesworth, 
of the Wolverine Optical Co. 

“Abe” Whitman, Lansing, was in Detroit 
last week calling on the wholesalers and 
manufacturers for new merchandise. Lans- 
ing jewelry retailers are experiencing an 
exceedingly heavy run of business, one of 
the best practically every one reports. 

J. S. O’Rourke, Richmond, Mich., was in 
Detroit last week, buying new merchandise 
for his increased holiday business. The 
present season is proving one of the best 
he has ever had. This is the general ex- 
pression of most jewelers in the smaller 
Michigan cities and towns. 

A dispatch from London, Ont., states that 
the police in that city are searching for a 
man describing himself as a Detroit jeweler, 
who secured $20 loans from several local 
gasoline stations there on Dec. 21, present- 
ing a watch stamped “21 jewels, solid gold,” 
as security at each station. He claimed 
his $8,000 car, loaded with bootleg whiskey, 
breke down outside the city. The watches 
have been appraised by London jewelers, it 
is stated, as worth about 80 cents apiece. 

Charles E. Wallace and H. T. Monroe, 
of the Wallace-Monroe Mfg. Co., departed 
for New York and Washington on Christ- 
mas night on a buying expedition. Like 
many other manufacturers and wholesalers 
in the middle west, they plan to open the 
new year’s sales campaign much earlier than 
in former years. On Jan. 10, Mr. Wallace 
will leave for the southwest, where he ex- 
pects to be gone on a sales trip lasting about 
two months. At the same time Mr. Monroe 
will cover the Michigan. territory. 

Mrs. Julia Kanar brought about the cap- 
ture of a man who; she says, attempted to 
rob her husband’s jewelry store at 11669 
Joseph Campau Ave., about 11 o'clock in 
the forenoon of Dec. 21. According to Mrs. 
Kanar, the man entered the store when she 
was in sole’ charge and, pushing her aside, 
made a grab at the till, which is claimed 
to’ have’ contained $175). ‘Mirs. sKanar | says 
she grappled with the man and then some- 
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one from the street came to her assistance. 
He was held until the police arrived. 

With only one or two exceptions, all 
wholesale and manufacturing jewelers in the 
Jewelers’ court in the Metropolitan building 
and those in other parts of the downtown 
section of Detroit, declared all business at 
an end early on Christmas Eve, and every 
establishment was closed until Monday 
morning, Dec. 28. This gave those con- 
nected with the industry three full days of 
rest from the strenuous duties that have 
been unusually severe at this period of the 
year. The same will be done on New Year’s 
Eve, there being no opening until the fol- 
lowing Monday. 

Detroit jewelers, both wholesale and re- 
tail, have much to be elated over as the 
present holiday period is drawing to a close. 
Not a single serious hold-up or theft of 
consequence has been reported during the 
two or three weeks of rush. FE. C. Avery, 
of the W. F. Broer Co., in the Jewelers’ 
court, deciares the jewelers escaped because 
the stores have been so crowded most of 
the time. This is very likely one reason, 
others state, but it is generally conceded 
another reason is the extreme vigilance on 
the part of the Detroit police, who have 
each day been sweeping the streets of all 
suspicious characters. Even the pickpockets 
have reaped less than in former years. 
Within the last 12 months the Detroit po- 
lice department has been augmented by sev- 
eral hundred additional men and their good 
work is being felt throughout the city, par- 
ticularly in the shopping districts. 

W. F. Broer, of the W. F. Broer Co., 
wholesale jewelers in Toledo and with a 
branch store in Detroit, reports that Dec. 21 
brought to that organization the greatest 
run of business in its history. This is be- 
lieved largely due, not only to general im- 
proved business conditions in the Detroit 
and Toledo territories but to the fact that 
this company has, within the last year or so, 
occupied new and greatly improved quarters 
for handling its business. Within the year 
the Detroit store has been moved into the 
Jewelers’ court, furnishing much more 
sales space. The Toledo store also is new 
and extensively improved over the old quar- 
ters. Mr. Broer, in Toledo, and E. C. 
Avery, the Detroit manager, declare this 
proves conclusively it is an asset for any 
business organization to move into new and 
improved quarters where it is possible to 
adopt the most modern of sales methods. 








Jewelers of the Northwest were made the 
victims of a more than practical joke, when 
Paul Loe, before his arrest in Idaho, sold 
them gold bricks. Loe, when arrested the 
other day at Pocatello, Idaho, confessed to 
having easily and readily disposed of a num- 
ber of “gold bricks” to a long list of jewel- 
ers and pawnshop brokers in various cities 
of Washington, Oregon and Idaho. Seattle 
merchants were among those he mentioned 
as having -bought his nefarious bricks. Loe, 
alias Paul Thompson, proved to be a most 
convincing talker and salesman, and the 
bricks he sold to the jewelers as being pure 
gold were merely Alaskan slugs. He is said 
by ‘the police who landed him in the Poca- 
tello jail to have carried on this highly 
lucrative trade in various places for about 
two years. ; 
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The auction sale of George Umstead came 
to an end on Christmas eve and was very 
successful. It ran for several weeks, 

Ben Glasser, of the Merit Co., expects tp 
take a trip to New York to join his family 
who are spending the holidays there. 

Credit jewelers will hold a meeting in the 
rooms of the Advertising Club Dec. 29 to try 
and arrange plans for a permanent organiza. 
tion. 

W. H. Egert, watchmaker to the trade 
who has offices with the Merit Co., is spend- 
ing a vacation in New York city and expects 
to be back after Jan. 1. 

William Cohn, of the Wagner, Gilger, 
Cohn Co., is spending the holidays with his 
family at his home in Buffalo. He expects 
to return about Jan. 10. 

Joseph Lovitz, 3407 W. 56th St., has been 
sentenced to the Ohio State Reformatory by 
Judge Walter McMahon for robbing Sam 
Miller in his pawnshop at 10531 Morrison 
Ave. 

The Thayer Bead Co., Colonial Arcade, is 
rearranging its place of business. A par- 
tition is being put up and other improve- 
ments made that will give more room and 
greater efficiency. 

William Wagner, president of the Wag- 
ner, Gilger, Cohn Co., left for New York 
Dec. 23, where he will sail for Havana and. 
enjoy a short vacation with Mrs. Wagner. 
He is expected back about Jan. 10. 

The United States District Court at Cleve- 
land has appointed P. J. Reel, Federal re- 
ceiver for T. E. Weir, Youngstown. He was 
formerly optometrist at the store. His bond 
was set at $6,000. 

George’ Kendall, who has been connected 
with the Wagner, Gilger, Cohn Co. for a 
considerable time past as western traveling 
representative, has resigned. Mr. Kendall’s 
leaving is regretted. He has not announced’ 
any future plans. 

The many friends of George Nelson, re- 
tail jeweler, Hayden Ave., East Cleveland, 
will regret to hear that his father passed 
away at Ashtabula last week. He was 64 
years of age and death was caused by the 
bursting of a blood vessel. 

Among out-of-town jewelers on last min- 
ute buying trips last week were H. P. Neil- 
son, Lorain; Max Smith, Lodi; E. L. Auker- 
man, Norwalk; Mrs. Bergen, Barberton; 
E. E. Kritz of the Lewis Jewelry ©. 
Akron; W. R. McCarthy, Amherst. 

Fred W. Westerholdt, Sandusky, reported 
that a window in his store had been broken 
by crooks who threw a brick through it dur- 
ing the night. There were no high priced 
articles on display and the thieves made but 
a small haul. No clew as to their identity 
has been discovered. 

Charles J. Dooley, manager of the art de- 
partment of the Cowell & Hubbard Co., was 
taken suddenly ill at night with appendicitis 
and rushed to a local hospital, where he was 
operated on. He was taken home the day 
before Christmas, and is reported as pr 
gressing favorably. 

Thieves ‘smashed. a’ window -in the vestab 
lishment of Rene Dalcher in the Windermere 
Theatre building on Euclid Ave. East Cleve- 
land, last week. There were only a few art- 
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cles taken and these were not of great value. 
The theft was committed some time during 
the night, and so little was taken it is be- 
fieved that the thieves were frightened away. 

J. A. Conn and Sol Nusbaum left Satur- 
day morning for Claremont, Fla. Mr. Conn 
has his permanent home there, and expects 
to spend a couple of weeks there. Mr. Nus- 
baum, who has been helping out at Sigler 
Bros. Co. due to the illness of one of the 
salesmen, will remain in the south for the 
Winter. They are motoring down and ex- 
pect to arrive there by New Year’s Day. 

The Merit Co. has completely rearranged 
its office with most pleasing and efficient re- 
sults. The change not only gives it more 
room, but allows it to display far more of 
its stock than before. In addition to this it 
has more space also for the executive office. 
The place is to be all redecorated which will 
add to its attractiveness. The firm’s busi- 
ness during the holidays was exceptionally 
heavy. 

The window trim arranged by Mr. Blos- 
som of the Sigler Bros. Co., consisting 
of a number of manikins arrayed in correct 
evening dress and used for displaying dia- 
mond brooches and similar jewels, continued 
to excite so much favorable comment that it 
was kept on display over the holiday season. 
The company’s window is not suitable for a 
large display, and the originality of the way 
it was arranged by Mr. Blossom easily over- 
came this handicap. 

Joe Telare, alias ‘Louis Perry,” giving his 
address as the Cuyahoga Hotel, is charged 
with smashing a window at the Lewis 
Jewelry Co., Prospect Ave., early Christmas 
morning. The crash of the glass was heard 
by two detectives who rushed to the scene. 
A man immediately fled and the detectives 
pursued him for a block before capturing 
him. He was taken to the central station, 
where a charge of attempted burglary was 
placed against him. 

A peculiar accident which caused a lot of 
excitement occurred on Tuesday morning, 
Dec. 22, when both windows of the Charles 
Sands Jewelry Co. were smashed. A tire 
thrown from a bakery truck rolled back, 
jumped the curb, smashed one window, re- 
bounded and broke the other. Someone tele- 
phoned the police department that robbers 
were at work at the store and two squads of 
police immediately rushed to the scene, only 
to find the trouble due to the circumstances 
described. 

The Cleveland Retail Merchants Board is 
taking steps to prevent imposition on mer- 
chants by people who persistently return 
goods. People whose records show that they 
are chronic returners of merchandise and 
have large amounts of goods sent out on ap- 
proval charge accounts will be suspended or 
other action taken. The Board has records 
of people who return as high as 90 per cent. 
of their purchases. According to A. C. 
Hutchison, head of the adjusters’ division of 
the Board, if the return privilege to custom- 
ers who have legitimate reasons for the re- 
turn is to be continued, those who abuse the 
Privilege have to be weeded out. 

Cleveland enjoyed a real old-fashioned 
white Christmas. It came practically at the 
last moment. The large downtown stores re- 
ported one.of the best holiday. seasons they 
have had, and the business for the jewelers 
® suburban districts picked, up somewhat 
towards the last, although they did not get 
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the volume they anticipated. There was no 
grand last minute rush, and most of those 
who came late into the stores were after 
articles previously purchased. There was a 
marked absence of crime, only one theft being 
reported that amounted to much. Plain 
clothes men in the larger stores, uniformed 
men patrolling as well as many city detect- 
ives assigned to downtown, all had a deterrent 
effect on the members of the crook fraternity 
as far as jewelry stores were concerned. 











TRADE CONDITIONS 


Retailers here say that Christmas shopping this 
year has broken records for the three previous 
years in the jewelry lines. Men’s and women’s 
strap watches appear to have been the leaders 
in demand for gifts this season, although numerous 
other articles, especially in various novelties such 
as compacts, bracelets, small mesh bags and ivory 
toilet ware, have also been quite active during the 
pre-holiday season. All sorts of bracelets have been 
popular, those of ivory or sterling silver and set 
in brilliants being leaders. Wholesalers have re- 
ported quite a little demand: for the larger dia- 
monds, but retailers generally have reported that 
demand for diamonds in the city trade has been 
confined principally to the smaller stones. 





A complete line of costume jewelry and 
kindred novelties forms one of the depart- 
ments in the new women’s read-to-wear ap- 
parel store recently opened here by Diamond 
Brothers, Inc. The assortment of costume 
jewelry is made up largely of copies of 
period designs in bracelets, necklaces and 
beads, and all articles in the department ap- 
pear to be of good quality merchandise. 

The Ryer Jewelry Co. opened for business 
with a temporary stock in its new location 
on 12th St., west of Grand Ave., last week. 
The stock will not be removed from the 
Grand Ave. store of the company until some- 
time after the first of the year, according to 
Leslie J. Ryer, head of the concern. How- 
ever, the displays in the new shop have pro- 
vided an additional outlet for the company’s 
jewelry stocks, since the original store has 
been kept in full operation as usual. 

Wholesale houses generally have been very 
busy throughout the holiday season, espe- 
cially in strap watches of all kinds, additional 
orders for special stocks of which had to be 
telegraphed during the last few days by sev- 
eral of the houses. Many wholesale houses 
were still receiving calls for wrist watches 
three days before Christmas. D. B. Ward 
& Co. had sold out completely about a week 
previous to Christmas, but were able to ob- 
tain additional stocks of men’s watches by 
telegraphing special orders. 

The Ryer Jewelry Co. successfully stimu- 
‘ated its holiday trade in diamonds by 
displaying a collection of uncut diamonds, 
valued at more than $50,000, for several days 
recently. An unusual feature of the display 
was a large piece of “blue ground,” in which 
was embedded a 7-carat diamond in the 
rough. A large ruby of good quality was 
also shown in the state in which it was taken 
from the mine. There were 20 other rough 
stones, varying in size from 4 to 11 carats 
each. Some of them: were about one-half 
inch in diameter at the widest point. None 
of these rough stones were for sale. All 
were a part of a large series recently im- 
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ported from Amsterdam to New York and 
were sent to this city for exhibition purposes 
only. They were mined in the Transvaal 
fields of British South Africa. The display 
attracted much attention while in the Ryer 
store. 

The Harris-Goar Co., 1304-06 Grand Ave., 
well known firm of jewelers employing the 
installment plan of merchandising in the 
middle west, is soon to open a new store in 
Kansas City, Kans. Announcement of the 
purchase of the Berkson Brothers’ women’s 
apparel store at 620 Minnesota Ave., Kansas 
City, Kans., was made public here on the eve- 
ning of Dec. 23, by P. S. Harris, president 
and treasurer of the Harris-Goar Co. Mr. 
Harris said possession of the new store will 
be obtained by his company on Jan. 8, will 
be redecorated throughout and will be’ re- 
opened about Jan. 25 with a new stock of 
jewelry and women’s and men’s clothing. 
Mr. Harris said that most of the present em- 
ployes of the Berkson store will be retained 
under the ownership of his company,. and 
that only persons living in Kansas will be 
employed in the store. Harry Hefner, assist- 
ant manager of the Harris-Goar store in 
Topeka, Kans., will be the manager of the 
Kansas City, Kans., store upon its opening 


next month. 
| 
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Jewelers of Portland report an excellent 
Christmas business. 

A watch charm, which is considered rare 
in this part of the country, has come into 
the possession of Charles G. H. Evans, a 
local marine reporter of Portland, Me., 
through his grandfather, who, following a 
fad at that time, wore the charm on_ his 
watch chain. The relic is shaped like a 
wheel of the sailing ship of 40 years ago 
and has the regulation number of spokes of 
a ship’s wheel. In the center of the wheel, 
protected by glass, perfect in its mechanism 
and working, is a compass. The compass 
has the regulation points, the major points 
being lettered in black and the minor points 
are designated by the color of red. Both 
sides are visible as the charm is suspended 
from the chain by a small eyelet between 
the spokes. Having been in service for a 
number of years, the charm needs replating, 
but it was thought by a local jeweler that 
the danger of injuring the compass in the 
process of replating was so great that it was 
impractical to do so. Mr. Evans has been 
told that there is one other charm like the 
one he has in the city, but the compass in 
that one does not work. 
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One Seattle, Wash., jeweler is proud 
of a New York customer, but more particu- 
larly of a New York telegram he received 
last week. He is W. Lindberg, one of the 
jewelers of the University district, who has 
been able to supply to a New York cus- 
tomer an article which could not be pro- 
cured in that city. The telegram to him 
read: “Could you send me at once a gold 
nugget Jady’s necklace for about $30?, . It 
is not to be had here. I formerly lived in 
Seattle.” Before the wires that.carried} this 
message had titne to’ cool off; the gold nug- 
get necklace was on the way to New Yerk. 
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Do you buy, sell or use gems and gem materials ? 


Here is a new reliable guide packed with up-to-the-minute informa- 
tion about ge ag gem materials, imitation stones, treated stones, 
synthetic stones, etc. 


Kraus and Holden’s 


Gems and Gem Materials 


Des practicz ally every important gem and gem material, 
el: eeilies "the _ eriz als according to various properties, includes 
tables of comparative gem material characteristics and gives the 
latest available a y9rmation on manufactured stones. 


222 pages, 6 x 9, 256 illustrations, $3.00 
Six features of this new gem hook 
1, Valuable statistics on pro- glass imitations, bakelite, etc, 


duction and occurrence. 4. Numerous tables of gems ar- 


2. Full discussion of cutting and ranged according to various 
polishing of gems. properties. 

3. Full treatment of manufac- 5. Map showing world occur- 
tured stones, including de- rence of gein minerals. 
tailed discussions of §arti- 6. ‘Semary Table for ready 
ficial rubies and _ sapphires, reference. 


Order your copy to-day from 


The Jewelers’ Circular Pub. Co., 11 John St., New York 
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ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) — 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ CirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 








The Jeweler Who Gets Patronage | 





Written Expressly for The Jewelers’ Circular by Miss A. M. Jungmann. 

















OMEN like to take time to select any- 
thing they are going to buy. They 
hate to be hurried. They are individualists. 
They like to be the center of attraction. 
For that matter, who doesn’t? Men are not 
so far behind them in this. Women have a 
natural tendency to go where their eyes are 
pleased. Surroundings mean much to them. 
When a woman goes into a jewelry store 
to buy something, she has in her mind what 
she wants, whether it is a ring, a string of 
pearls, a watch or any other ornament. If 
she is shown a thousand and one other things 
her mind may become confused and the 
chances are that she will waver from one 
to another until in the end she goes out with 
all her cash intact. 


The Store With Small Tables 
lf the would-be purchaser goes into a 
store where she can be seated comfortably 
before an attractive table and examine the 
jewelry she is shown at her leisure, she 
will be able to make her selection with sure- 
ness. The salesperson who appears to be 
interested in that sale alone, who takes pains 
to explain the good points of the jewelry 
under consideration yet who makes the cus- 
tomer feel at ease will win the confidence 
of the purchaser. A woman likes to be 
shown lovely things. If, after the sale is 
over, she is shown one or two particularly 
nice pieces, she will go away with a friendly 
feeling. She is likely to tell her friends 
about the beautiful things she saw at Blanks 
and may be the indirect cause of a worth- 
while sale, 
Three Imitation Pearls 

Last year a girl I know bought a string 
ol imitation pearls in Paris. She had them 
restrung and knotted at a New York 
Jewelry store. The day after she got. them 
she caught them on the door of a taxi as 
she was getting out and broke the string. 
She took them back to be re-strung. When 
they came home she measured them—she is 
one of the careful type of women—and 
found that the string measured exactly sixty 
inches. She knew that some of the pearls 
were lost when the string was broken. She 


went back to the jewelry shop where they 
had been strung and explained that a mis- 
take must have been made in the bill, inas- 
much as she had not been charged for the 
pearls they had supplied. The manager told 
her that, as they had recently strung the 
pearls, they knew that the string measured 
sixty inches. They found it was three 
pearls short, so rather than have any ques- 
tion arise in her mind, they supplied the 
pearls and did not charge for them. The 
manager did not know this lady, therefore 
he had no knowledge of her fondness for 
ornaments. She spends quite a little money 
every year on jewelry for herself and for 
her family and friends, for whenever she 
makes anyone a present it is sure to be a 
piece of jewelry. She was so impressed 
with the consideration shown her in that 
shop, that now she would not think of buy- 
ing jewelry anywhere else. She has talked 
so much about it that several of her friends 
have become customers of the same shop. 


The Conscientious Watchmaker 


Another family that I know gives its 
entire jewelry trade to a certain shop and 
for a curious reason. Mr. Smith is an aver- 
age business man. The only thing he 
knows about watches is how to read the 
time. He has always had a feeling thar 
jewelers took advantage of this ignorance 
of his about watches and soaked him good 
and plenty when his watch required repairs. 
His idea of what happened when his watch 
stopped was that he took it to a jeweler 
who opened it up, dusted off the works, 
gave it a vigorous shake that started it 
going and handed him a bill for five or ten 
dollars. 

One day Mr. Smith’s watch stopped. He 
took it to a jewelry store new to his neigh- 
borhood. The jeweler asked him to call 
for it in ten days. When he started to 
carry it again he noticed that it lost an 
average of five minutes a week. Mr. Smith 
thought nothing of that, it was less than a 
minute a day, so he let it go and was con- 
tent. About a month after it had been re- 
paired he chanced to meet the jeweler on 


the street. The jeweler stopped and asked 
him how the watch was going. He seemed 
quite distressed to learn that it was losing. 
and persuaded Mr. Smith to let him regu- 
late it. Another week in that jeweler’s shop 
and the watch kept perfect time. Mr.. 
Smith was not asked to pay for the second 
visit of his watch to the jeweler. The fact 
that the jeweler had taken a personal inter- 
est in him as well as the fact that he had 
sufficient pride in his work to be willing 
to regulate the watch won Mr. Smith cotr- 
pletely. It was near Christmas, so Mr. 
Smith bought all his Christmas gifts at that 
store. Mrs. Smith was so pleased with the 
courtesy of the jeweler that she too gave 
him all her trade. 

The little things that may seem of no 
moment to a jeweler often create friend- 
ships that are invaluable in business. Jewelry 
is not a thing that people have to have. It 
is something that is associated frequently, 
with special and pleasant occasions. That 


is why it is important for the jeweler to: 
play up to the high mood of his customer.. 


Surroundings for jewels should be pleasant 


and the jeweler’s attitude should be pteasant- 


also to match the mood of his customers, 


What She Gets by Mail 


There is one jewelry house in New York 
that puts out very pleasing advertising mat- 
ter. Recently this house sent to its cus- 
tomers a really beautiful piece of advertis- 
ing literature. It consisted of a _ simple 
folder of high grade white paper. As you 
opened it, a few words, engraved, called 
attention to sapphire rings. The left side 
of the folder had an exquisitely done picttre 
of a single stone sapphire ring, of delicate 
design. The taste displayed by this folder 
was excellent and the suggestion was so 
powerful that it would make any woman 
yearn for a sapphire ring or fill any man 
with the desire to see such a ring on the 
hand of a woman dear to him. 

Advertising matter that appeals to women 
should please the eye, be brief as to text 
and be sent out at sufficiently frequent 
intervals to keep the jewelry house before 
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IF IT’S STAMPED WES RAY _ iS MADE RIGHT 


P PROPVoTS Y 
Cc Cincinnati, Ohio. Onio. 


Trays that Sell 
Your 


Merchandise 


Note the beautiful ap- 
pearance of the new low 
frame trays with the new 
diamond shape pads. Just 
the tray for your Diamond 
and Platinum jewelry. 


Another item; 
able to make 
Dollar” display with less 
merchandise than formerly. 


Let us send you catalog and 
supplement Tray 











No. 6—Individual Diamond Pad Ring Tray 


Sixty-one years’ experience, combined with the latest and most improved machinery, has enabled 
us to produce the finest goods in our line at the lowest possible cost, and, what is more, we can make 


prompt delivery. 


Always in stock, Oak and Mahogany frame with black and purple lining. 


Western Tray and Case Company 


427-429 Plum Street. 


a “Million 


ESTABLISHED 1864 
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242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 


The C.G. BRAXMAR CO. 


E wish to announce to 
the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 
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To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 

















[talian Mosaic Jewelry 


In 


Necklaces, Bracelets and Brooches 
Also 


Assorted Size Frames 


Exclusive Styles 


BORRELLI & VITELLI 


366 Fifth Avenue NEW YORK 














ARTHUR JOHNSON 


JOHNSON CO. 


Manufacturer of 
Presentation Jewels, Medals, 
Badges, Pins, Rings 


and Special Orders 
352 West 13th Street NEW YORK, N. Y. 














The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lien Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. Zist St., Room 411, New York Pat. May 25, 1990 
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Storekeeping Department 

— 

the attention of its customers. It is most 
important that the quality of paper used 
be good and the workmanship, whether 
printing or engraving be of high quality. 
Women, even if they have no_ technical 
knowledge of such things have an instinctive 
sense of discrimination. An ill considered 
or cheap piece of advertising sent through 





the mails will do an incredible amount of - 


harm. Women receiving something of that 
nature that does not please them are apt to 
think. “How in the world can Platinum 
& Company send out such a looking thing! 
They must be falling off terribly. I guess 
I'll go and have a look at Gold & Silver’s 
things before I buy that present.” 


Shop Windows 


There is no denying the advertising value 
of an attractive shop window. Because 
women love to look at pretty things they 
adore to gaze in shop windows when they 
are arranged in good taste. A window that 
invites inspection by its attractiveness will 
lure women into the shop sooner or later. 
Here in the United States we like a few 
beautiful things in our shop windows. In 
London and Paris they crowd their shop 
windows until it seems to an American as 
though there could be nothing left within the 
store. 

A New York jewelry store that has an 
attention arresting shop window, has one 
corner of it devoted to birthstone jewelry. 
Each month this display is changed. Their 
settings are unusually artistic, so their 
birthstone ornaments. are always. dis- 
tinguished. They always have a few large, 
handsome unset stones to add brilliance to 
this particular display. 

A few weeks ago I was in a town where 
there had been some daring show window 
robberies. One of the leading jewelers had 
a number of good-looking sketches made up 
of his finest pieces. These were carried out 
in detail, in the actual size of each piece. 
He mounted them on purple velvet, so dark 
as to be almost black and used them for his 
window display instead of risking his real 
jewels. This act of caution was so admired 
by many of the people who saw his picture 
window that his trade increased enormously. 
People said they liked to deal with a man 
who had so much common sense. 

These are a few of the things that have 
come to my attention by which retail 
jewelers have made new friends and cus- 
tomers. It is very difficult to say what will 
turn the tide of trade one way or another. 
But it is certain that women like nice 
things, quiet, pleasant surroundings, a cer- 
fain amount of attention, a little flattery 
perhaps, and above all square dealing. 








Little Boy (on train): Mother, what was 
that last station? 

Mother : I don’t know. 

Little Boy: You don’t know the name? 


Mother: No, and what’s more, I want 
you to stop bothering me. Be quiet for fif- 
teen minutes. 


Little Boy (after interval): Mother, ask 
thesporter. I dropped your purse out the 
window at that last stop—Vanderbilt Mas- 
querader, 
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Retail Jewelry Merchandising 








Address Delivered by Philip Kind, of S. Kind & Sons, Philadelphia, Pa., Before the Recent 
Convention of the Massachusetts and Rhode Island Retail Jewelers’ Association Held in Boston. 

















ERCHANDISING is a term that has 

come into being with the new era of 
business, the era in which experience is 
studied and applied as a science. A nar- 
row application of the term confines it 
solely to the problems of inventory, sales, 
costs, mark-up and turn-over. In the very 
large retail stores the merchandise man is 
concerned solely with these questions. 

“Merchandising,” as defined to me by the 
merchandise man of a large Philadelphia 
department store, “is the scientific control 
of sales ; its purpose is to promote the great- 
est volume of sales at a profit with the 
smallest possible stock.” 

But merchandising has a larger meaning. 
Dr. Melvin T. Copeland, Director of the 
Bureau of Research of Harvard University, 
defines it as follows: 

“Formulating and executing compre- 
hensive plans for distributing the product 
effectively and economically.” 

Prof. James L. Fri, of the School of Re- 
tailing, New York University, says: “Mer- 
chandising is the process or function of buy- 
ing and selling merchandise quickly and 
profitably; of maintaining the most advan- 
tageous proportion, between sales, stocks 
and profits; and of controlling relations be- 
tween purchases and estimated future sales.” 

In this broader sense the term includes 
all the factors of conducting a business. 
But still it does not mean just running a 
business. There is an unmistakable differ- 
ence between running a business and mer- 
chandising a business. As I see it, the dif- 
ference lies in the amount of planning. The 
merchant who charts his course in advance 
and knows just where he is trying to go 
merchandises his business; the one who fails 
to do so just runs his store or probably 
lets his store run him. Of course no one 
can absolutely plot and chart in advance 
every possible move of the business year, 
nor does any business man approach the 
new year without some plans, so it is en- 
tirely a question of degree. He who plans 
fully is merchandising; the man who plans 
little, trusting to his snap judgment as each 
issue presents itself, is merely in business. 

And may I say that it is quite conceiv- 
able that a man of keen business sense, 
with a quick mind, good knowledge of men 
and wares, pleasing personality and simi- 
lar qualifications, could make a_ success 
without planning or theory; and another, 
who might apply all the modern science of 
business and endeavor to follow all the 
theories of merchandising yet lacking suf- 
ficient inherent sagacity, shrewdness, judg- 
ment and sense would fall by the wayside. 
But the point I wish to make is that if 
he who has been successful without making 
proper plans added to his natural business 
ability the advantages which come with 
modern merchandising methods he will be 


more successful. 
Before we can make intelligent plans for 


the coming year, we must make careful 
analysis of the present one, and that I con- 
sider the first and most important step in 
merchandising a business. To begin, we 
record the amount of goods we had at the 
beginning of the last year, add the amount 
bought during the year and we have the 
total of goods handled. Subtract from this 
the inventory at the end of the year and we 
have the cost of goods sold. 

Next we make note of the total of sales 
and subtract the cost of the goods and we 
determine the gross profit. 

If we could only stop here all would be 
well, but there is unfortunately the little 
matter of expense, the cost of doing busi- 
ness which must come out of the gross 


profit. 
FIRST CHART 


SRS ach st ntieiyctawses ees $25,600 100% 
Inv. beginning of year.$25,000 
ig 18,000 
Goods handled ....... 43,000 
Inv. end of year...... 27,000 
Cost of goods sold.......... 16,000 6214% 
OWED ikon dcesnasacs 9,600 371%4% 
I iniis st onwniniarcs wade 8,320 3214% 
ee eee ee 1280 5% 


Every business man goes as far as that: 
but some go much further. The next step 
is to apply percentages to all these figures 
for purposes of comparison. 

From this point on we subdivide our fig- 
ures into the units which make them up, 
continuing as far as the results justify the 
effort. ' 

A subdivision into months is in every way 
desirable, for purposes of study and planning, 
particularly in a business as seasonable as 
ours. This can readily be accomplished 
without taking an actual inventory each 
month. Then comes the further analysis of 
the items of merchandise and expense. Do 
you want to know, or guess, how much of 
your business or profit comes from the pre- 
cious stone department, the clock depart- 
ment, the watch department? Are you sat- 
isfied that last year your expense was 32.5% 
of your sales and the year before only 3% 
or do you want to know how this came 
about? If you want the facts about these 
important matters you can easily get them 
and then by studying them you can intelli- 
gently map your course to continue what is 
right and improve what is wrong. 

With the modern facilities of accounting, 
the adding machine, card index, loose-leaf, 
carbon sales book, cash register, typewriter 
and others, the preparation of proper data 
is not necessarily a great burden. When it 
is finished, you study your monthly sheets 
as the mariner reads his compass, and thus 
only do you know where you are and de- 
cide where you are going. 

Let me quote from the latest bulletin (54) 
of the Bureau of Business Research of Har- 
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Storekeeping Department 








vard University on operating expenses in 
retail jewelry stores in 1924. 

“During the six years that the Bureau 
has studied the retail jewelry trade, there 
has been a distinct improvement in the qual- 
ity of the reports submitted particularly by 
the larger stores. This is evidence that the 
more progressive jewelers are keeping their 
records in better shape and are establishing 
greater control over their expenditures. 
Some of the firms with smaller sales vol- 
ume, however, have not yet fully recognized 
the necessity of keeping adequate records. 

“Without detracting from the value of ex- 
pense control through proper accounting rec- 
ords, it is questionable whether, in the long 
run, real economies in operation can be se- 
cured otherwise than through the adoption 
of sound policies of merchandising. Mer- 
chandising is the fundamental task in any 
retail business. Progressive merchandising 
methods are necessary in order to speed up 
the rate of stock-turn and yield economies in 
expenses.” 

Let us assume that we are partners in 
business, our monthly report is ready and 
we are gathered for a conference to mer- 
chandise our business. 

Mr. Kind then displayed a second chart, 
typical of a monthly store report, classify- 
ing expense items into their various details 
of payroll, excise tax, rent, heat, delivery, 
etc., etc., with typical figures and percent- 
ages. As he went over this report, he dis- 
cussed the following subjects relating to 
merchandising a jewelry business; the ques- 
tion of installment business; stock turnover ; 
inventory ; buying by plan (as against being 
sold) ; mark-up and reductions; salaries; 
the method of handling excise tax; rents: 
insurance; advertising and marking goods 
and engraving. 





Change in Examination Fees Jan. 1. 


of H. I. A. 


Beginning Jan. Ist, 1926, as was announced 
in the columns of another article published 
some time ago in THE JEWELERS’ CIRCULAR, 
the fees for examination offered by the 
Horological Institute of America will be 
$7.50 for the grade of Junior Watchmaker 
and $10 for the grade of Certified Watch- 
maker. 

Hitherto, the cost of conducting the ex- 
aminations has been greater than the fees 
charged. 








———<—<——— 





Tim: Where did you get the picture? 

Tom: Bought it yesterday at Poulon’s. 

Tim: But I didn’t know you were artistic. 

Tom: I wasn’t, I was drunk.—Carolina 
Buccaneer. 





Jr.: They must have had dress suits in 
Bible times. 

Sr.: How’s that? 

Jr.: It says in the Bible that “He rent his 
clothes.”—Lehigh Burr. 





“What’s all the noise?” 

“Oh, that’s just a barber shaving himself.” 

“But why all the noise?” 

“He’s trying to persuade himself to have a 
shampoo.”—Penn. Punch Boze. 
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Sports and Jewelry Stores 
LONDON jeweler of 30 years’ experi- 
ence is authority for the statement that 

English women’s hands are growing larger. 

“It was rarely,” he said, “25 years ago 
we were asked to enlarge a ring. 

“Beginning about 20 years ago we receivea 
about one such request a year. 

“Last year I received nine requests to 
enlarge rings; while in the 12 months just 
ending my books show 57 orders for enlarg- 
ing rings. 

“Tennis and golf and women’s wider 
interest in general athletics, I believe, is 
the cause of the sudden tendency for 
women’s hands to grow larger.” 

The above newspaper item gave a jeweler 
the following business-building idea. 

He had window cards printed which read 
like this: 

“Golf and tennis and driving—all the out- 
door sports and athletics give one well-de- 
veloped hands. Have you noticed your rings 
seem too small? Maybe you’ve had to stop 
wearing some on this account. Bring your 
rings in and we'll enlarge them.” 

It’s surprising how many people have too 
small rings laid away. Perhaps they never 
thought of having them fixed, or perhaps 
they’ve just been putting it off. 

The ring idea is growing and sometime in 
the near future this jeweler plans to have 
the tiny ring of some historic person or a 
Colonial Dame of his city as a window 
exhibit. 

The idea of cashing in on sports is grow- 
ing, too, and he has placards like the follow- 
ing to attract the tourist and sportsman: 

“Rough and ready strap watch for vaca- 
tion.” 

“A watch is one of the best traveling 
friends in the world.” 

“If you hope to win in the game in sports 
or life you need that close friend—a watch.” 

A sports and vacation display and per- 
haps sale are planned when such articles 
as field glasses, cameras, bags, and cases, and 
other outdoor equipment will be featured 
in unusual ways.—H, H. 


Getting the Community’s Friendship 


HE Ransom store owners believe that 
service is the basis of good salesman- 
ship. They believe that back of service is 
friendliness, ‘not only friendliness in the 
usual and expected lines but in new and 
different ways. Take the world over, in no 
one way better than through friendliness to 
their children can you reach the hearts of 
people. And so the Ransoms are always 
on the alert to do things for the children. — 
If you are a short-time guest in town and 
hear of a party or a picnic more than likely 
it is “sponsored” by the Ransoms and more 
than likely your child, though in town but 
a dav or so, will receive a special invitation. 
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When there is a hike or a camp sponsoreq 
by scouts or individuals or school or Syp. 
day school the Ransoms often furnish kodaks 
or field glasses or other paraphernalia ang 
as often loan as rent these articles. At 4 
nearby lake they keep a boat for exclusiye 
use of the young people, and a cottage that 
is available at any time. A car and a driver 
is furnished whenever transportation js 
needed. 

For school pageants or plays Ransoms 
often furnish properties. They have been 
the means of getting some of the best movies 
and some of the best plays for children, 
Best of all the children of the community 
feel the sympathy and understanding as welj 
as the co-operation of Ransoms, and yery 
often in passing a group you will hear: 
“Ransoms will do it, I know.” 

Besides building up their own community 
and assuring the good will and co-operation 
of its individuals, Ransoms have gained the 
interest and good will of other com- 
munities to which sales can often be at- 
tributed. 

In other words unselfish community sery- 
ice has meant advertising and business for 
them.—H. H. 


The Non-Advertiser Pays 


How not to succeed in the jewelry busi- 

ness? Do not advertise. In an illumi- 
nating classic one western jewelry firm 
points out the fact that the jewelry firm 
who does not advertise pays and pays and 
pays. 

Jay Haight, advertising manager of Granat 
Brothers of San Francisco, in large display 
announced last week that a Granat adver- 
tisement in one of the Sunday newspapers 
cost $800, but “that advertisement brought 
$16,000 in sales, costing 5 per cent. It is 
so year in and year out. Does advertising 
raise the price of a diamond ring you select? 
Does it add a further tax upon your pocket- 
hook? We believe not. The advertising 
increases sales and as a result the ratio of 
other expense is lowered. Whether we sell 
$1,000 a year or $100,000 a year, the rent is 
the same.” 

It was shown that the average overhead 
expense of 394 retail jewelers last year, 
according to the certification of the Harvard 
Bureau, was 38.3 per cent. of their sales, 
but Granat Bros.’ expense was 25.2 per cent. 
Many of the jewelers did not advertise. The 
combined sales of these jewelers was 
$34,978,000 with a net profit of only 1.2 per 
cent. of sales, while Granat Bros. making a 
54 per cent. net on sales, sold their jewelry 
at about’ 8% per cent. lower gross profit. 

In conclusion Mr. Haight observed: 

“Advertising increased sales to a point 
where we could afford to sell our diamonds 
and jewelry at lower prices to you and still 
make a larger net profit for ourselves. That 
is having your cake and eating it too. So 
our customers did not pay for the advertis- 
ing in increased prices. Who did then pay 
for the advertising? We'll tell you the 
answer. Our competitors in the jewelry 
business, chiefly those who do not advertise, 
paid for our advertising. They paid for it 
in trade that slipped away from them to us. 
They paid for it in the new customers we 
got which they might have had. They paid 
for it in high expense, low volume, high 
gross profit and low net. They paid for it 
in small turnover.” 
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wl HAT you think you would do if you 
were a jeweler and what you would 
really do may be two different things,” says 


the honest-to-goodness jeweler who reads 


the above title. 

Very likely he is right. If I were really 
P ieweler, | would probably look at things 
gs a jeweler does and that is a different 
point of view from the customer's. It is 
dificult for the jeweler to see his store and 
its stock and its service as the customer sees 
i And it is also difficult for the jeweler 
to understand that an outsider can tell him 
anything worth while about his business. 

We all think we know more about how 
to manage our affairs than anyone on the 
outside knows. We sometimes forget that 
the observer on the sidelines usually sees 
more of the game than the player sees. 

That leads me to say right here that one 
of the things I would do if I were a jeweler 
would be to try to get the customer’s point 
of view, to try to realize that a fellow writ- 
ing something as this is being written may 
have something worth while to say. I 
would listen to ideas and _ suggestions 
wherever I might run across them, and 
instead of trying to prove that they would 
not work, I would try to make them work. 

If I were a jeweler, unless I were the 
one in a thousand so situated as to be able 
to make a financial success of catering ex- 
clusively to the wealthy families, I would 
try to see that nothing was ever said or 
done to make the impecunious or the econo- 
mizing customers feel embarrassed over 
their position. I would retain no salesper- 
son who could not serve cheerfully and with 
real interest the customer seeking to make 
a two dollar purchase, as well as the one 
with unlimited means, 

The jeweler who builds up the trade of 
great volume is the jeweler who can gain 
and hold the patronage of all classes of 
people. Only in the great city can an ex- 
clusive store be made a success, and neces- 
sarily only a limited number of such stores 
can succeed even there. 

In many jewelry stores where the pro- 
prietors do not realize it, customers of 
limited means who must shop carefully to 
get what they want for a price they can 
afford to pay, are given careless service by 
salespeople who hate to wait on what they 
call pikers. And yet the aggregate trade of 
these misnamed pikers may attain a large 
aggregate in the store that treats such cus- 
tomers properly. 

I were a jeweler I would consult the 
hest printer or engraver I could find and 
with his help, and perhaps with the aid of 
an artist, I would get my stationery de- 
signed in such a manner as would give it a 
quality look and make it obvious that it 
stands for high class business methods. I 
would use no cheap printing in advertising 
or in any other way. My stationery and 
my printing should all have individuality. 

I would seek to develop an originality of 


design in my advertising to the end that it 


might be distinctive and unique and effec- 
tive. I would certainly avoid using news- 
paper advertisements set up in type like that 
of the other ads on the same page and dis- 
played similarly. If necessary, I would 
purchase a font of display type of my own 
in order to have something different, not 
only from other jewelers, but from any 
other advertisers in the same paper. 

Individuality of advertisement display can 
be secured by other means than by the use 
of large space. Let me show you samples 
of a type of advertisement I used years 
ago when in the retail drug business. I 
could at that time afford only about four 
inches, single column. Instead of trying to 
compete with the display types of larger 
advertisers, I capitalized the smallness of 
my space. By paying a little extra | got a 
corner location on the page. Then I cut 
the single column into two half-size columns. 
I varied the position of my two little dis- 
play lines, and I made no attempt to display 
the store name at all. I used this type of 
advertisement until I could afford double 
column space, and it produced results. If 
I’ were a jeweler, I would not hesitate to 
start with very small space if I could not 
afford larger. A two-inch single column 
space may be made effective with the right 
sort of treatment. 

If I were a jeweler J would arrange to 
send out direct mail advertising not less 
than once a month to my mailing list. If 
I could handle it, I would make a mailing 
once a week, particularly if located in a big 
city where I could not make use of the 
daily papers, because of cost or store situa- 
tion. I would vary the appearance of my 
regular direct mail advertisements so that 
no two would be alike, so that no one would 
be cast aside with the thought that it was 
just another advertisement like the last. 

As a suggestion regarding the develop- 
ment of unique direct mail helps, let me 
instance one mailing used effectively with 
a bright red envelope. The envelope was 
5% inches long by 2% inches vertically. In 
this was enclosed a card, printed on both 
sides, a white card. One side bore the ad- 
vertisement and the other side stated that 
the card could be turned in on the purchase 
of said merchandise for ten per cent. of the 
purchase price, provided it was presented 
within 10 days. 

Another effective mailing consisted of an 
envelope of a large baronial size, about 
5 inches vertically by 6% inches wide, in 
a rich shade of blue, something like a Yale 
blue, the letter stock within matching the 
envelope. This made a very high class 
looking job and is suitable for use preceding 
a holiday such as Christmas or Easter. 
Given a fairly well written letter, a jeweler 
can get satisfactory effects and put over 
the quality idea by the use of stationery so 
attractive that it must receive attention. 

If I were a jeweler, before devoting my 
newspaper space just preceding Christmas 
or New Year’s day to a Christmas or a 





New Year’s greeting exclusively, I would 
consider whether the public will sufficiently 
appreciate receiving my good wishes. Look 
through any small town weekly newspaper 
of the issue just preceding New Year’s day 
and you will find nearly all the advertise- 
ments comprise nothing more than the 
“Happy New Year” idea expressed in one 
form or another.- “We appreciate what you 
have done for us this past year and we hope 
you will do more for us the coming year.” 
That is about what they all amount to. The 
question is whether people like that sort of 
thing well enough to make it profitable. I 
don’t think it is difficult to answer the 
question, because I doubt if a dozen people 
read such advertisements. 

If I were a jeweler, I believe I would 
prepare a carefully written advertisement of 
my merchandise and add a “Happy New 
Year” at the bottom of the space, or in 
some such way include the good wishes 
incidentally. Perhaps I am wrong, but I 
am free to state that I think the public gets 
Happy-New-Yeared until it cares nothing 
for your wish. And be honest about it, 
don’t you sometimes use that greeting form 
cf advertisement because you think it is an 
easy way out of preparing a seasonable ad? 

Here is a suggestion about what I think 
I might do, if I were a jeweler, instead of 
devoting my newspaper space to ‘“Greet- 
ings !” 








~ | 


t 
| Our New Year Gift to You 


We wish we could afford to make || 
a nice little New Year gift to each | 
of our customers. You probably join 
us in the wish. 

We are going to do the next best 
| thing, however, and we hope you wil! 
|| profit by it. 
| We are going to give you a chance 
| 


Se esoee 


to profit by a New Year gift of one 
dollar or more. 

With any purchase of table silver- 
ware, plated or sterling, amounting 
to ten dollars, we make you a New 
Year gift of $1. 
| discount, 
| With any table silverware purchase || 
| amounting to $25, we make you a 
| 


That’s a 10 per cent. 


New Year gift of $3. That’s better 
yet 
And if you can buy $50 or more 
worth of table silverware, you get a || 
New Year gift of $7.50. 
This Gift Offer closes 
night, Jan, 9th. 


Saturday 





We appreciate your favors during 
1925 and wish you a happy and 
|| | @ prosperous year through 1926. 














Johnson & Higgins } 








Change the merchandise and the “gift” 
values to suit your stock. I think such an 
advertisement will help business more than 
doubling your regular space to say “Happy 
New Year.” If it produces no sales at all, 
it will not be much behind a “Greetings” 
advertisement. 

If I were a jeweler employing just one 





(Continued on page 110) 
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JEWELERS’ REVERSIBLE 


WORK BENCH 


front of your bench. 


The top is the same front and rear, so that 
the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 


It took years of experience with 
practical working jewelers, to 
evolve this bench—no other 
makers can offer it to you—it’s 
patented. It contains time-tried 
features, the convenient arm rest, 
the rigid file pin, the full width 
drawer and the  non-rustable 
lower pan. 


When you see its strong, solid 
construction, sturdy iron legs in 
two sections, upper and lower, 
you know at once that here is 
bench value. 





These benches are widely distrib- 
uted in the trade, due to their de- 
sign and construction—it pays to 
buy them no matter how remote 
you may be situated. 


Every worthwhile shop, large or 
small, in the land uses them. The 
material is especially selected 
with its close-grain hard maple 
for the top—and then heavily 
shellaced to allow for washing 
and cleaning. Altogether a most 
desirable bench for the factory, 
workroom, store or home. Get 
the catalog telling all about them. 


Illustrated Catalog Free 


LEIMAN BROS.*°82.!927** 





We move to our own building, 23 Walker St., Feb. 1 





Makers of Good Machinery for 35 Years 





more. 


Invest Wisely— 
Get the Bench 
that the leaders 
of the industry 
use—it costs no 
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Dixon’s Assay Sand Crucibles and Clay Refractories 


(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 


have been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. 


Jersey City 








Write us for prices—Dept. 77-A 
JOSEPH DIXON CRUCIBLE COMPANY 
rE 


Established 1827 
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FURNACE 


For enamel they will not discolor. 
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| The Story of Timekeeping 








Radio Talk from Station WRC by Carl Mitman, of the Smithsonian Institution, 
Washington, D. C. 














frRoM studies of early man and his cus- 
toms it is known that he began the day 
at sunrise and divided it into 24 hours. It 
is further generally recognized that the vary- 
ing length of shadows caused by the sun 
suggested the first means of indicating the 
hours. Man spent many thousands of 
years on this earth, however, before any 
device was manufactured for telling time by 
the sun; in fact, the invention of the sun 
dial is generally accredited to a Greek, 
named Berosus, who lived about 550 B. C. 
Before that time it is more than likely that 
some natural high-standing object like a 
single tree or a precipice was depended upon 
to indicate shadow lengths and the passage 
of time. 

The value of Berosus’ invention was ap- 
parently soon recognized and sun dials were 
erected quite numerously, especially in pub- 
lic places. They were not, however, always 
gratefully received, as is indicated in the 
following dirge, if J might call it that, of 
an old, dyed-in-the-wool, Roman conserva- 
tive : 

“The gods confound the man who first found out 
How to distinguish hours! Confound them too, 
Who in this place set up a sundial, 

To cut and hack my days so wretchedly 

Into small portions! When I was a boy 

My belly was my sundial; one more sure, 

Truer and more exact than any of them. 

This dial told me when ’twas proper time 

To go to dinner (when I had aught to eat), 

But nowadays, as — — — 

I can’t fall to unless the sun give leave. 

The town’s so full of these confounded dials 

The greatest part of its inhabitants, 

Shrunk with hunger, creep along the streets.” 
His grumbling, however, had no permanent 
effect and sun dials remained one of the 
main methods of telling time for fully 1,500 
years after the fall of Rome. 

At first man led rather a simple life and 
the fact that a sun dial could not indicate 
ume on cloudy days or at night was of 
little importance, but the time did come 
when it was felt that this shortcoming 
should be remedied and it fell to the lot of 
some unknown inventor to devise the water- 
clock. How it came about that water was 
put to work to measure time is not known 
except that the idea was hit upon probably 
because of the ease with which a uniform 
flow of water could be maintained, and, of 


course, to obtain uniform motion for an 
infinite length of time is the ideal toward 
which the makers of timepieces are still 
striving. Fundamentally, the action of 
waterclocks depended upon the flow of water 
through an opening, and there were two 
types, one indicating hours of varying length, 
and the more modern instrument, used as 
late as the 18th century when hours of equal 
length were measured. The ancient one in 
its simplest form consisted of a thin metal 
bowl, about 5 inches in diameter, with a 
small hole in the bottom. This was placed 
on the surface of a basin of water and a 
boy was detailed to watch it. At first it 
would float but gradually as the water oozed 
up through the hole the bow! filled and sank. 
The instant this happened the boy struck a 
gong, fished out the bowl, emptied it and 
placed it on the surface of the water for 
the next round. The more modern one was 
developed as a result of man’s increased 
knowledge of mechanical principles and had 
incorporated in it many mechanical move- 
ments which were put in motion by the 
flow of water. None of these waterclocks 
indicated time by a dial and hands but 
usually by periodically striking gongs in 
some ingenious way. 

Thus the waterclock supplemented the sun 
dial, but inasmuch as water would freeze 
in winter there was still a need of some new 
device to supplement both the sun dial and 
waterclock. This resulted in the invention 
of the sandglass, which is so familiar to 
all of you that no time need be taken up to 
describe it. 

Besides these chief means of indicating 
time there were a number of other methods 
used locally throughout the world. The 
Chinese are said to have tied a length of 
rope into knots, spaced equally apart. One 
end of the rope was set on fire and as the 
fire crept to a knot a gong was struck suc- 
cessively until the whole rope was consumed. 
King Arthur of England devised a time indi- 
cator, composed of six candles, each twelve 
inches long, which burned at the rate of 
twenty minutes an inch. Thus one candle 
lasted four hours and six, twenty-four hours. 
His scheme worked all right as long as the 
wind did not blow, and to shield the flame 


from the wind he had cases made of horn, 
scraped very thin, which were slipped over 
the candles. In old English this case was 
called a “lanthorn” and from it we get our 
word “lantern.” 

A weight-driven clock was the next step 
in timekeeping. There are differences of 
opinion as to who invented it, but it is gen- 
erally considered that the clock which was 
made and installed in Glastonbury Abbey in 
England, by a monk named Peter Lightfoot 
in 1336, is the closest approach to a weight- 
driven clock in the modern sense of the 
word. This clock movement is still in ex- 
istence and is exhibited in the New Science 
Museum in London. Of course, it is a 
rather crude looking affair but the wonder- 
ful part about it is that it possesses all of 
the important features still in use in weight- 
driven clocks except the pendulum, minute 
and second hands. 

For the next one hundred and fifty years 
mechanical craftsmen in Europe devoted 
their every effort to making clocks. Each 
passing year saw them increasing in num- 
bers, decreasing in size and improving in 
accuracy, but without any fundamental 
change in mechanism. Instead the crafts- 
man confined his ingenuity to producing 
beautiful cases and indicating time by auto- 
matons rather than the simple dial and hand. 
By incorporating additional mechanism the 
clocks, besides telling time, were made to 
indicate the movements of the sun, moon 
and stars, and the passing of the days, 
months and years. 

The story is told of a Frenchman, named 
Burdeau, who made an ingenious clock in 
compliment to Louis XIV, in which there 
was represented, sitting on his throne, Louis 
surrounded by all the pomp of royalty and 
the princes and dukes of Italy and the 
electors of the German States. These indi- 
vidual figures advanced toward the king and 
after bowing, would strike the quarters of 
the hour with their canes. There were 
other figures representing the kings of 
Europe and these, after paying their respects 
to the king struck the hours with their canes. 
Burdeau was prevailed upon to publicly ex- 
hibit his clock and after he had decided to 
do so he made a change in the movement 
which he thought would be highly pleasing 
to his king. He knew of the stubborn and 
unyielding attitude of King William III of 
England toward Louis, and the change in 
his clock was to cause the figure represent- 
ing William to make a most extreme bow 
when he appeared. When the exhibition 
took place and King William appeared, he 
bowed very low but at- the same instant 
something went wrong with the mechanism 
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and King Louis fell out of his throne pros- 
trate at the feet of the British king. The 
news of this accident spread very rapidly 
and was considered a bad omen, so much so 
that when King Louis heard of it he had 
Burdeau sent to the Bastille. 


There can be no doubt that the presence 
of portable sandglasses acted as an incentive 
to these old clockmakers to make a portable 
clock, or even a pocket timepiece which 
could be carried around as easily as a ring 
sun dial. The portable clock came about in 
4 comparatively short time but it was not 
until 1500 that. the watch was born, when 
Peter Henlein, of Nuremburg, Germany, 
invented a coiled spring to take the place of 
the weights to drive the gears of a time- 
piece. Henlein’s coil spring was fundamen- 
tally the same as the mainspring in our 
watches of today. There was no beauty in 
these watches of Henlein. They were in 
size and shape something like a hen’s egg, 
and were made of iron and brass. Incor- 
porated in them, very crudely, were some 
of the features still used in the modern 
watch. Many of you remember what a ter- 
ribly crude affair the automobile of thirty 
years ago was. It was revolutionary as a 
transportation unit. Similarly Peter Hen- 
lein’s watches, driven by a mainspring, were 
revolutionary as timekeepers, even though 
they kept poorer time than the clocks then 
available. 

The clockmakers, however, took to Hen- 
lein’s invention with a vengeance and made 
all manner of portable clocks and watches 
in all sorts of shapes, like apples, pears and 
tulips. Many were equipped with striking 
mechanisms and alarms, and it is said that 
in Queen Elizabeth’s reign when watches 
came into general use in society, the ladies 
of her court had watches made to match 


their various costumes, wearing them on | 


ribbons around their necks. As early as 
1550, Charles V of Austria had a watch 
made which was set in a ring, and there 
were numerous dudes around 1600 who car- 
ried walking sticks with miniature watches 
set in their handles, 


One hundred and seventy-five years after 
Henlein invented the mainspring Thomas 
Tompion, an English watchmaker, perfected 
the hairspring which is still a very impor- 
tant part of the modern watch. This addi- 
tion improved the accuracy of the watch so 
materially that within a year English 
watches were on the market with minute 
hands. Thirty years later a Swiss watch- 
maker, named Facio, patented the use of 
jewels for bearings in watches, and, as you 
know, today jewels in watches when proper- 
ly placed, insure accuracy in timekeeping. 
From this time until the next great improve- 
ment in watches there was another wave of 
devising unusual timepieces and those for 
special purposes. There were calendar and 
stop watches made, and one ingenious 
watchmaker in England devised a watch 
which made a round of the dial every minute 
and was particularly for the use of clergy- 
men or of organizations having speakers at 
their meetings. He made the suggestion in 
his advertisement that the rules of a club 
should be changed to allow a man one round 
of the watch only, and that if he exhausted 
that round it should be lawful for anyone 
of the company to call him to order. He 
suggested, however, two exceptions to the 
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rule: one, that if the speaker were more 
than sixty years old he might have as many 
rounds as he pleased without giving offense, 
and, two, that the rule was not to extend 
to the fair sex. That watchmaker certainly 
did know the ladies, 

In 1714 George Graham, another English 
watchmaker and an apprentice of Tompion, 
invented the compensated balance wheel 
which greatly improved the accuracy of the 
watch, and which is still an essential part 
today. Ninety years after Tompion’s per- 
fection of the hairspring, Mudge, a third 
English watchmaker, invented the lever 
escapement which, greatly improved, of 
course, is today the escapement of the ma- 
jority of watches. Thus by 1800 all of the 
essential parts of the watch of the present 
day had been devised and applied. Addi- 
tional refinements, have, of course, been 
made since, such as the stem wind but key 
set invented by Charles Oudin of Paris in 
1806, and the combined stem wind and stem 
set feature introduced by Adrian Phillippe 
of France in 1843. Further than that, the 
watch improvements of today are primarily 
the result of our increased knowledge of the 
property of metals combined with our own 
American contribution of inaugurating and 
perfecting a factory system of watchmaking 
with the design and perfection of machines 
for cutting gears and screws and making 
other parts more perfectly and uniformly 
than could be done by hand. 

Charles Dickens once wrote to his clock- 
maker as follows: “Since my hall clock 
was sent to your establishment to be cleaned 
it has gone (as indeed it always had) per- 
fectly well but has struck the hours with 
great reluctance, and after enduring internal 
agonies of a most distressing nature it has 
now ceased striking altogether. Though a 
happy release for the clock, this is not con- 
venient for the household. If you can, send 
down any confidential person with whom the 
clock can confer. [ think it may have 
something on its works that it would be glad 
to make a clean breast of.” 

We still need specialists for our time- 
pieces for we are harboring a highly pedi- 
greed object which has a mixture of the 
finest English, French, German, Swiss and 
American genius coursing through its springs 
and gears. If it does show occasional fits 
of temperament, just excuse them for they 
may have been brought on by a_ sudden 
feeling of pride in its 425-year-old family 
tree, or by the fact that two of its foster 
parents, Tompion and Graham, lie in West- 
minster Abbey. 





The Influence of Speed Upon the 
Time Keeping Rate of Watches 





Atianta, Ga., Dec. 23, 1925. 
Technical Editor, THE JEWELERS’ CIRCULAR: 
Dear Sir: 
THE recent report from France by M. 
Leopold Reverchon concerning the effect 
of speed upon the rate of watches furnishes 
an interesting theme for discussion among 
the horologists of this country and it is to 
be hoped that some of our best authorities 
will come forward with their reflections 
upon this subject. 
It is probable that experiments carried 
out in this country would yield more uni- 
form results than elsewhere due to the fact 
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that American railroad watches are stand- 
ardized to a degree of perfection not re- 
quired by railroads in foreign countries. 

Without carrying out careful research 
work, of course, speculation upon this sub- 
ject does not mean very much, but there 
are some of us who hold certain theories 
concerning the matter that may -be enter- 
taining even if proven erroneous. 

Any expression of opinion at this time 
would be made with the assumption that 
the experiments carried out in France really 
developed a phenomenon never before ob- 
served. 

It has occurred to me to submit certain 
theories that may or may not explain eccen- 
tricities in performances of watches under 
the tests described. I refer to interferences 
of balance vibrations through contrary 
movements. 

It is a well known fact that both the chro- 
nometer and the duplex escapements were 
abandoned many years ago by makers of 
practical watches because of the liability of 
these escapements to set when some violent 
movement given the watch, producing a 
motion contrary to the movement of the 
balance at the zero moment of the arc, by 
which the balance loses its momentum and 
stops upon the dead center line. 

This result is associated with the single 
impulse escapements and the universal use 
now of the lever watch which is a double 
impulse escapement comes from the faults 
attached to the two first mentioned watches. 

In lever watches we assume that the im- 
pulse given the balance on each side of the 
center line is sufficient to keep it going with 
regularity despite the contrary motions 
developed by ordinary daily wear, but is it 
not possible that when these contrary mo- 
tions are multiplied hundreds on thousands 
of times by the vibrations of a fast running 
engine or car there is an infinitesimal inter- 
ference with its rotation? 

Of course, I anticipate an immediate reply 
that these interferences would occur as often 
upon the accelerating side as upon the re- 
tarding side and that this would produce 
uniform results—but would they? 

A hairspring would have the power to 
resist a contrary motion more at the ex- 
tremes of tension, that is, when fully ex- 
nanded and when closely coiled, than when 
it is at zero on the dead center line, there- 
fore, we would not expect a watch to change 
its rate to the fast side when the spring is 
at the point where contrary movements will 
affect it least. However, if these opposite 
movements occur at the zero point of rota- 
tion, is it not possible that an instantaneous 
interference might take place, resulting in 
a slowing down which characterized the 
tests made in France? 

Perhaps some of our better informed 
horologists may suggest other theories that 
may prove of equal interest, at any rate we 
are indebted to M. Reverchon for calling 
our attention to facts never before observed. 

J. P. Stevens. 








A negro called at the hospital and said: 

“T called to see how mah fren’ Joe Brown 
was gettin’ along.” 

The nurse said: “Why, he’s getting along 
fine; he’s convalescing now.” 

“Well,” said the darky, “I'll just sit down 
and wait till he’s through.”—Bison. 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 











UNITED STATES PATENTS 





issue of Dec. 22, 1925 


1,566,524. SEPARABLE CUFF BUTTON. Leon- 
arp DAHLGREN, Attleboro, Mass. Filed April 
4, 1925. Serial 20,671. 2 Claims. 

In a cuff button, a male and a female member 
each having an inner and an outer head, said male 
member having a stem formed with a cone-shaped 
end, said end being provided with opposed slots 
between its tip and base to provide a pair of 
tapered end walls, and a spring device carried by 





the female member and having parts receivable in 
said slots, said stem being turnable in the female 
member whereby upon turning to spread said spring 
parts by the tapered end walls thereof to cause the 
spring parts to ride on the tapered end walls and 
thence on the end of the stem to separate the mem- 
bers, and a web connecting the heads of each mem- 
ber and shaped to hold the members against turning 
in the buttonhole. 
1,566,845. JEWELRY COMPONENT. 
A. FarrsrotHer, Providence, R. I. 
7, 1923. Serial 637,075. 5 Claims. 
As an improved article of manufacture, a jewelry 
component comprising a pliable end portion sub- 
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stantially circular in cross section and a compara- 

tively rigid bedy portion having a plurality of faces 

and having a cross secticn relatively larger than 
that of the end portion, the latter being freely bend- 
able in all directions. 

1,566,890. €LOCK MOUNTING. Frepericx Lux, 
Waterbury, Conn., assignor to. Lux Clock Mfg. 
Co., Waterbury, Conn. Filed Nov. 8, 1924. 
Serial 748,570. 7 Claims. 

In a clock-mounting, a casing containing a clock 

movement, said casing having a front flange, a 





— Supporting plate surrounding said casing and 
; Saging said flange, a rear supporting bracket hav- 
~ a plurality of arms embracing. said casing, said 
ea 2 att a depending leg, said supporting 
nd depending leg being adapted to rest upon 
a table or the like. g g pt Po: 
1,566,971. BUCKLE. Everett I. Rocers, Provi- 
dence, R. I. Filed Sept. 3, 1925. Serial $4,246. 
3 Claims. 
A buckle, comprising a hollow main frame having 
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end bars and side bars integrally joined together, the 
rear end bar forming a belt attaching bar and the 
inner edges of said side bars having sideways formed 
by flanges projecting backwardly and then outwardly 
to form lips parallel to said side bars and offset 
therefrom, and a sliding frame comprising side bars, 
an end bar at the front end thereof and a central 
clamping cross bar integrally joined together, the 
front edge of said cross bar being outwardly inclined 
to form a clamping surface to clamp a belt end 





against the inner edge of the front end bar of the 
main frame on outward movement on said sliding 
frame, the outer edges of said side bars having co- 
operating slideways formed by flanges projecting 
forwardly and then inwardly to form lips parallel 
to said side bars and offset therefrom, said inwardly 
projecting lips registering in the guideways of said 
main frame to secure said frames against lateral 
movement and to permit longitudinal movement of 
said sliding frame in rear of and on said guideways, 
and means on said frames to limit the sliding move- 
ment of said sliding frame in both directions, com- 
prising a stop lip projecting integrally backwardly 
from the front end bar of the main frame adapted 
to abut the front edge of said sliding frame to limit 
its outward movement and stop lugs projecting from 
the rear end of said main frame slideways to limit 
the inward movement of said sliding frame. 


1,566,976. WATCHCASE CONSTRUCTION. 
Davin Scumipt, New York. Filed July 23, 
1925. Serial 45,648. 4 Claims. 


In an article of the class described, a case section, 
an ornamental element within the case section, a top 
mount, said crnamental element having an opening 





therein, the top mount being attached to said case 
section, said top mount having an opening therein 
which coincides with the opening in said ornamental 
element and means for supporting the ornamental 


element from the top mount. 
1,567,621. 


COMBINED NECKLACE AND GAME 
APPARATUS. Paut DetTLersen and GEorGE 
GraHAM Izarp, Chicago. Filed May 12, 1924. 
Serial 712,706. 8 Claims. 

A necklace game counter including a flexible mem- 


ber shaped to form a loop and a plurality of objects 
loosely threaded thereupon, all of the objects being 


adapted to be moved ad-libitum upon and lengthwise 
of the said flexible member, the combined length of 
the said objects being considerably less than the 
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length of the portion of the flexible member form- 
ing the loop so that adjacent objects at any point 
throughout the loop of objects may be separated and 
slide for a considerable distance upon the flexible 
member, and means other than the said objects 
for retaining the said objects in proximity to each 
other and substantially agaiqst “novement lengthwise 
of the said flexible member, one of the said objects 
having a distinguishing characteristic from the re- 
maining objects and dividing the objects into ad- 


jacent groups. 
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69,069. CLOCK CASE. Pur H. Breusn, New 
Haven, Conn., assignor to The New Haven 





















Filed June 8, 
Term of patent 14 years. 
SPOON OR SIMILAR ARTICLE. Ferrer 
J. Gorpvon, Sag Harbor, N. Y., assignor to 


Clock Co., New Haven, Conn. 
1925. Serial 13,705. 


69,077. 


Joseph Fahys & Co., New York. Filed Oct. 23, 
1925. Serial 15, 237. Term of patent 7 years. 
69,103. CLOCK CASE. RicHarp H. WuHiTeHRap, 
New Haven, Conn., assignor to The New Haven 





Clock Co., New Haven, Conn. Filed June 3, 
1925. Serial 13,646. ‘Term of patent 14 years. 


69,1044. CASE FOR A MARINE CLOCK MOVE- 


MENT. RicHarp H. Wu1TEHEap, New Haven, 
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Conn., assignor to The New Haven Cleck Co.. 
New Haven, Conn... Riled Oct-20; 1925./*Seriat 
15,196. Term of patent 14 years. 
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69,105. CASE FOR A MARINE CLOCK MOVE. 
MENT. Ricuarp H. WuHitenEap, New Haven, 





(onn., assignor to The New Haven Clock Co., 
New Haven, Conn. Filed Oct. 20, 1925. Serial 
15,197. Term of patent 14 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in ccmpliance with Section 
6 of said Act.] 





{ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB.- 
JECT TO OPPOSITION. 


Issue of Dec. 22, 1925 


207,258. (CLASS 23. CUTUERY, MACHINERY, 
AND TOOLS, AND PARTS THEREOF.) 
I... H. Kenrer & Co., Inc., New York Filed 
Dec. 5, 1924. Serial 206,314. 


Particular description of goods.—Watchmaker’s 
Saws. Claims use since Nov. 1, 1924. 


Trade-Mark Registrations Granted Dec. 22, 
1925 
207,230. DISH, SILVER, AND GLASS CLEAN- 
ING MACHINES AND METAL-PARTS- 
CLEANING MACHINES. Cort’s Patent 
Fire Arms Mrc. Co., Hartford, Conn. 
Filed July 13, 1925. Serial 217,261. PUB- 
LISHED OCTOBER 6, 1925. 
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Statutory amendment of the  lederal 
Trade Commission Act to incorporate spe- 
cifically in its provisions the changes made 
in procedure by the commission last Spring 
is proposed in a bill introduced in Congress 
by Representative Williams, of Illinois, and 
Senator Wadsworth, of New York. The 
bill provides that when the commission has 
reason to believe that any person, partner- 
ship or corporation is guilty of an unfair 
method cf competition under the law to 
prevent unfair methods of competition it 
shall first grant a hearing to the respondent 
to show cause why a complaint should not 
be issued. The commission now is actually 
following this procedure but as there is 
some doubt regarding its statutory authority 
to do so it is deemed advisable to revise the 
statute to conform to present practice. 
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Ralph M. Hoxis left last week on an ex- 
tended western trip in the interests of Har- 
vey Clap & Co. 

Mr. and Mrs. Frank E. Guild and daugh- 
ter left last week for a week’s trip to Wash- 
ington, D. C., and vicinity. 

The annual Finberg A. C. minstrels will 
be put on in the Columbia Theatre on Jan. 
14 and 15. A chorus of 40 voices is now 
practicing for the production. 

Randolph Bell, of the A. S. Ingraham Co., 
was elected Commander for 1926 of the 
Attleboro Post No. 20, American Legion, at 
the annual meeting and election. 

At the regular meeting of the G. A. R. 
Dining Club last week Saturday evening 
James L. Wiggmore, of the H. W. K. Co., 
and Ervin V. Sweet, of the C. O. Sweet & 
Son Co., were members of the committee 
having the affair in charge. 

An explosion of an oil stove at the local 
branch of the George L. Claflin Co., Union 
St., led to a call from Box 9, one of the 
“danger boxes,” shortly before 8 o’clock last 
Tuesday morning, but owing to the prompt 
response the damage was slight. 

William A. Cook, veteran manufacturing 
jeweler and former Overseer of the Poor, 
was knocked from a bicycle that he was rid- 
ing in Monument Square the other day by 
an automobile, the driver of which sped 
away. Mr. Cook suffered a bruised left leg 
and his bicycle was smashed. 








Minneapolis and St. Paul. 





Harry Atlas has opened a jewelry store 
at Helena, Mont. 

J. A. Johnson is conducting a new jewelry 
store at West Duluth. 

C. J. Kulla has opened a jewelry store at 
New York Mills, Minn. 

C. W. Dahl recently established himself 
in the jewelry business at Great Falls, Mont. 

H. E. Meyers of Bowman, N. Dak., is 
back in his store, after several months in a 
Minneapolis hospital. 

Nat E. Young of Dickinson, N. Dak., 
has moved into larger quarters, and has in- 
stalled new fixtures and put in a larger 
stock. 

Retailers visiting St. Paul recently in- 
clude George T. Brovold of Kenyon, Minn.; 
Joe Colosimo, Keewatin, Minn., and Fred 
Harm of Le Sueur Center, Minn. 

The Charles Beard Co., wholesale jewel- 
ers, Ryan building, St. Paul, report an ex- 
ceptional holiday business. “We are clos- 
ing a very successful year,” Charles Beard, 
president, says. The salesmen have come 
in from the road, Charles L. Beard arriving 
on Dec. 18, and Judson A. Beard and F. S. 
Sweet arriving on Dec. 21. 

Minneapolis jewelers consistently report 
an exceptional Christmas business. Both 
in volume and in quality of purchased goods 
the business has surpassed previous years. 
The billboard campaign supported by a 
number of the retailers, special street deco- 
rations in the various districts, and dodgers 
and boardsides issued by the individual firms 
were instrumental in’ loosening the purse 
strings of the public. 
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R. Saygol, of R. Saygol Co., wholesale 
jewelers, 509 Ryan building, St. Paul, fy, 
been in the jewelry business 20 years, ang 
in regard to his 1925 business he gays. 
“This year the country merchants have been 
calling for diamonds with retail prices rang. 
ing upwards from $75, and wrist watches 
have been in big demand. The public has 
spent its money more freely and for better 
items this year than for the last three 
years.” 








New Year’s Suggestions 





(Continued from page 103) 
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clerk, I would make it my business to secure 
a clerk always who wanted to learn the 
jewelry business. I would not hire some- 
one who was just taking that job while 
waiting for something better to turn up, | 
would hire someone who expected to change 
into some other line at any time when an- 
other line seemed to offer a little better 
opportunity. 

With a clerk desirous of being a jeweler, 
I would have one who would listen to what 
I told him. He would want to learn. He 
would each week know more about jewelry 
than he knew the preceding week. He 
would want to learn salesmanship because 
he would anticipate some day having a 
store of his own where he would be selling 
for himself. He would want to know mer- 
chandise in order to become qualified to buy 
as well as to sell. 

When I got such a clerk, I would pay 
him an adequate wage and I would increase 
his pay when he deserved it, without wait- 
ing to be asked. 

If I were a jeweler, I would make it my 
business to see that every customer enter- 
ing the store received some sort of notice 
immediately. If I happened to be busy with 
another customer and there was no one free 
to wait on the newcomer, I would at least 
excuse myself long enough to greet him 
or her and make it easy to wait. If | 
were at once repair man and salesman, I 
would not sit with my nose in a watch case 
while the customer had to wonder whether 
anybody knew he had arrived or not. | 
wouldn’t feel free to make these suggestions 
if, as a jewelry store customer, I had not 
had occasion to wish I might get such 
treatment as I mention. 

If I were a jeweler I would have my 
store so well lighted that it would be con- 
spicuous for its brightness. I would make 
it brighter than the stores on either side of 
mine, and I would study lighting methods 
and equipment in order that I might get this 
maximum of light at a minimum of cost 
Few jewelers could not increase the bright- 
ness of their stores without increasing the 
cost. Hundred per cent. lighting efficiency 
is one of the best kinds of advertising for 
a store. It makes it impossible for people 
to pass without noticing what they are 
passing. 














F. F. Frost, formerly of San Francisco, 
Cal., is now located at 620 Haight building, 
Second Ave. and Pine St., Seattle, Wash. 
Mr. Frost is a diamond cutter and also 
makes repairing a specialty. 
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The Merchants’ & Manufacturers’ Asso- 
cation, of which A. G. Schwab & Sons, the 
Wallenstein- Mayer Co. and other firms were 
members, has been disbanded as a separate 
organization and is to be carried by the 
wholesale department of the Chamber of 
Commerce. It was decided by the M. & M. 
Association to discontinue its work of pro- 
viding railroad refunds to visiting buyers in 
the Cincinnati market and this work will 
be taken up at once by the wholesale de- 
partment of the Chamber of Commerce un- 
der direction of Howard S. Greene. 

During the height of the Christmas-buy- 
ing rush Harry Bernert, age 38, was 
stricken with heart failure while on duty in 
the Max Greenwald jewelry store at 11 W. 
Sth St. Mr. Bernert had been employed as 
a traveling representative for the Greenwald 
firm, but was taking care of customers be- 
hind the counter in the store this week. He 
was stricken while making a sale Dec. 22 
and died before a physician reached the 
place. His home was at 726 I. Main St., 
Enid, Okla., and the body was shipped there 
for burial. While in this city he had been 
making his home at the Hotel Walton. 

Jewelry valued at $200 and cash to the 
extent of $200 were taken by two robbers 
who held up the Photo Supply Shop, 1140 
Main St., Dec. 22. The men walked into 
the store and asked George B. Webb, age 
25, clerk, to show them some fountain pens. 
As he produced the pen one of the men 
drew a revolver and forced Mr. Webb to 
walk into a rear room, where he was bound 
to a chair with a clothesline and also 
gagged. The intruders took Mr. Webb’s 
wrist watch and ring, and also took jewelry 
valued at $150 from the stock of the store. 
Armand Hoefele, a customer, walked into 
the store and found Mr. Webb bound to the 
chair when he walked about seeking some 
one to wait on him. 


Mrs. Caroline Sommers, widow of the 
late Sigmund Sommers, former official of 
the Rosenberg & Strauss Jewelry Co., died 
at her home, 621 Forest Ave., Avondale, 
Wednesday. She had been ill but a week 
and was in her 90th year. She was born in 
Germany and was brought to the United 
States when a girl and spent most of her 
life in the Queen City, as she lived here 75 
years. Mrs. Sommers devoted a great deal 
of her time to charitable and civic work 
and continued in these activities until poor 
health made it impossible to work any 
longer. She died without knowing that her 
eldest son, David Sommers, merchant of 
St. Louis, Mo., had preceded her in death, 
as his demise occurred a few hours before. 
Funeral services were held at the residence 
in Avondale, Friday afternoon, and were at- 
tended by the five surviving daughters and 
two sons, Mrs. August Liepofd, Mrs. Simon 
Lindenberg, Mrs. Julius Glasser, Mrs. Aaron 
Waldheim, Mrs. Moses Ray, Charles B. 
sand Samuel A. Sommers. 

Late Christmas shoppers were given a 
thrill Thursday when a negro, who regis- 
tered as Eddie Williams, age 21, 620 Garlisle 
Ave." ftbke one of the show windows of 
pthe Lange Jewelry Co. at Vine St. and 
Emery Arcade and seized a diamond ring 


THE JEWELERS’ 





valued at $850. The negro smashed the 
window while hundreds of persons were in 
the immediate vicinity and his daring almost 
proved successful, as the immense crowd 
fcr a few moments helped him to a good 
get-away, but he was captured by a private 
detective and jater turned over to the police. 
At headquarters a charge of grand larceny 
was placed against him. The incident took 
place within a stone’s throw of one of the 
busiést corners in the United States, 5th 
and Vine Sts., and especially so at this time 
of the year. Wiliams darted south on Vine 
St. after seizing the ring, but Harry Suther- 
land, private detective, was nearby and 
started in pursuit. The chase was a short 
one, as the detective leaped on the negro’s 
back and made him prisoner. He found the 
ring clutched in Williams’ hand and it was 
immediately returned to the store. The 
prisoner was then taken first to the detective 
agency, where Sutherland is employed, and 
later turned over to the police. 











Ray Sisson, former large pearl buyer at 
Decker, Ind., was in Evansville on business 
a few days ago. 

S. P. Hammond, for many years engaged 
in the retail jewelry business at Petersburg, 
Ind., was a recent visitor in Evansville. 

Alden F. Heuring, publisher of the Wins- 
low Dispatch at Winslow, Ind., who for 
many years was engaged in the retail jewelry 
business at Monroe City, Ind., was in 
Evansville a few days ago on a _ business 
mission. 

Reports from many of the towns in south- 
ern Indiana is to the effect that trade for 
three or four weeks before Christmas 
showed a nice gain over that of last year, 
and many of the retail jewelry dealers are 
looking for a fine volume of business during 
the coming year. 

Sometime after the first of the year it is 
expected that the retail merchants of Boon- 
ville, Ind., will get together on a community 
sale proposition and that a sale day will be 
held once each month at which time an effort 
will be made to get country trade to come 
to town. Heinzle & Nester, and the Heb- 
ner Jewelry Co., two of the best known re- 
tail firms in Boonville, will join in the move. 

Jewelry valued at more than $200 was 
stolen from a display window at the Carl 
Rose jewelry store at Fort Wayne, Ind., on 
Dec. 22. The robbery is believed to have 
been committed early during the morning 
hours. The robbers used a brick wrapped 
in an old shirt to smash the glass in the 
window. Rings comprised most of the loot. 
Diamonds and valuable gems had been left 
in the window over night. The police have 
no clue to the robbery. 

During the next few days dealers will be 
busy with the exchanges of presents. Deal- 
ers believe that January, taken as a whole, 
will be a very good month for business, and 
that in fact it will show an increase over 
the corresponding month of last year. Col- 


lections af€ *much+better and the new year 


will start off full of promise. The resump- 
tion of many of the coal mines in southern 
Indiana, southern Illinois and western and 
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northern Kentucky has greatly helped the 
retail business in many lines. 

The A. R. Phillips’ jewelry store at Spen- 
cer, Ind., was robbed on the night of Dec. 
18, according to a report reaching the police 
of this city. The robbers broke the large 
plate glass in one of the show windows and 
took the jewelry that was on display. The 
more valuable pieces of the jewelry had been 
removed from the window. A number of 
watches, rings, necklaces, vanity cases and 
purses were taken by the thieves. A pearl 
necklace in the corner of the window was 
overlooked. In their haste the robbers 
dropped a small diamond ring on the out- 
side of the window. They made their escape 
in an automobile. Marks on the street 
showed that the car was driven south and 
the police in many towns and cities in the 
vicinity of Spencer were notified. The loss 
was about $300. 











Considerable excitement prevailed around 
the jewelry quarter at Fifth Ave. and Wood 
St. early last Saturday morning, when a 
fire broke out at 302 Fifth Ave. at 7:30 


o’clock. The blaze, however, was confined 
to the basement of the building where it 
started. 

It is stated that work on the new theater 
to be built on Penn and Liberty Aves. and 
7th St. will be started around May 1, and 
in the meantime a number of jewelry .con- 
cerns, which will be forced to move because 
of the improvement, are hunting new 
locations. The new improvement takes in 
the Penn building, in which structure a num- 
ber of establishments are situated. 

Detectives are making an effort to find 
the man who hurled a brick through the dis- 
play window at the store of S. Gallinger, at 
949 ‘Liberty Ave., some time Christmas 
morning and escaped without taking any- 
thing on display. It is not known 
whether the perpetrator’s motive was rob- 
bery or not. In any event, window smashers 
appear to have been busy in the Pittsburgh 
territory during the holiday period. 

A man representing himself as “Wm. 
Funk” is said to be opening up savings ac- 
counts with checks drawn on banks outside 
of Pittsburgh and in one instance tried to 
get $100 on one of the uncollected checks 
which the bank refused. The check de- 
posited was returned marked “no account.” 
The man is about 35 years old, weighs 165 
pounds, is about five feet eight inches tall, 
has a smooth face and wears a dark gray 
overcoat and soft gray hat. The game is to 
show a deposit passbook to establish an ac- 
count, 

A thief, who evidently was in a hurry. 
broke a show window at the store of J. O. 
Ladd in Lincoln Ave., Bellevue, at 1:30 
A. M. one morning last .week, made a hasty 
grab and took some watches and other arti- 
cles valued at about $400’ by Mr. Ladd. It 
is stated that the thief had plenty of op- 
portunity to have taken other articles on 
display in the window, but probably was in 
too big a hurgy to get away. There is no 
clué, as the..person: er- petsons commiittng 
the theft escaped. 
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Every Jeweler 


year for his biggest month, which is December. He expects 
the holiday month to pull the total sales to the profit side, and 


it usually does 


We Can 


as much, yes, even more, in January than you did during the 
holiday month. 


jewelers that t 


during the rush. Not only greater in sales but the best oppor 


tunity to clean 
start the new 


Decide Now 


January Christmas 


waits anxiously the first eleven months of the 


providing his stock is clean and ready sellers. 


Sell for You After Christmas 





We have proven repeatedly to the doubting 

he after Christmas business is even better than 
J. A. CONN 

up odd numbers, slow sellers, and be ready to 

Spring season with a clean, fresh, up-to-the 


minute stock with the cash results you get from an 


such as we can 
chandise turne 


Energetic January Auction Sale 


conduct for you. Action every minute of the selling and surplus mer- 
d into cash in a short time. Ready money with which to meet your 


January obligations will be yours if you really want to have a second Christmas rush 
following the usual holiday business. Here is a list of a few of our selling successes who 


can tell you al 


Ira S. Dresbach, Ft. Lauderdale, Fla. 
Harry F. Smith, Youngstown, Ohio 


pout our methods. Write any or all of them— 


Then Wire Us for a Choice Date 


Geo. A. Clark Co., Lorain, Ohio 
D. Ed. Kennedy, Orlando, Fla. 


Evans Jly. Co., Orlando, Fla. Wm. H. Keller, Georgetown, Ky. 
E. L. Entrikin, Findlay, Ohio H. T. Myers, Pittsburgh, Pa. 
Ludy & Taylor, Cedar Rapids, Ia. Herman Bros., Calumet, Mich. 
Mrs. B. V. Brodfuhrer, Columbus, Nebr. O. Mauthe, Council Bluffs, Ia. 


Jas. J. Flowers, Cleveland, O. 
Overton & Hall, Chataqua Lake, N. Y. 


J. A. Beck 
Homer S. 


H. G. Butterfield, Joplin, Mo. 
P. C. Yester, McKeesport, Pa. 
F. H. DeWitt, Port Clinton, Ohio 


Myers Jly. Co., Chattanooga, Tenn. 
Jno. C. Mason, Jamestown, N. Y. 
er, Duncan, Okla. Jas. C. Britton, Union City, Mich. 
Williams Co., Youngstown, O. Harry Engel, Trenton, Mo. 

I. Sclove, Charleston, W. Va. 

The Gilger Co., Norwalk, Ohio 

J. Erle Smith, Tiffin, Ohio 


WRITE, PHONE or WIRE 


Consult CONN confidentially. Remember I am always busy—there’s a reason. 


J. A. CONN, 22% 2!3kcer 





719 Hippodrome Bldg., Cleveland, O. 


Office Phone, Cherry 374 
SOUTHERN OFFICE—Box 418, CLERMONT, FLA. 
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